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NEWEST RATE BUREAU 
COVERS AUTOMOBILE AND 
IS FORMED BY 17 MUTUALS 


N. Y. Mutual Automobile Rating 
Bureau Using All Available 
Experience 


F. M. FLEMING ITS MANAGER 


Car Fleet Rate Situation, Once 
Chaotic, Is Showing Consider- 
able Improvement 











The newest rating organization in the 
insurance business is called the New 
York Mutual Automobile Rating Bureau. 
It consists of seventeen members. In 
the organization are all mutual compa- 
nies writing automobile casualty insur- 
ance in New York City except what are 
known as taxicab mutuals. The mana- 
ger of the bureau is F. A. Fleming, who 
is actuary of the American Mutual Al- 
liance. The American Mutual Alliance 
is the operating organization of the three 
national associations in mutual casualty 
insurance. They are the National As- 
sociation of Automotive Mutual Insur- 
ance Companies, the National Associa- 
tion of Mutual Casualty Companies and 
the Federation of Mutual Fire Insurance 
Companies. 

The National Bureau of Casualty & 
Surety Underwriters bases its rates on 
experience of National Bureau compa- 
nies. ‘the New York Mutual Automo- 
bie Rating Bureau is making its rates 
on the basis of all experience of com- 
panies writing automobile insurance, in- 
cluding bureau companies and non-bu- 
reau companies, as well as the mutual 
companies. ‘the new bureau is being 
Tun entirely independent of the Amer- 
ican Mutual Alliance. z ne 

For some time all companies writing 
casualty insurance have been filing their 
experience with the New York Insur- 
ance Department, but more recently all 
liability and property damage rates have 
been filed. ‘Ihe first filing of rates of 
the New York Mutual Automobile Rat- 
ing Bureau was on February 3. The 
new bureau was the outgrowth of the 
requirements of the Insurance Depart- 
ment for approval of all automobile rate 
filings. 

Acquisition Cost Situation 

The New York Insurance Department 
Says there has been an improvement in 
the automobile fleet rate situation where 
Or some time more or less chaos has 
Prevailed. In fact, there had been more 
feeling stirred up over automobile fleet 
Tates than possibly any other classifica- 
tion in casualty or fire insurance busi- 
ness, 

Joseph J. Magrath, head of the rating 
division of the New York Insurance De- 
partment, has returned from Chicago, 
where the insurance commissioners’ com- 
mittee held its meeting on acquisition 
cost. Mr, Magrath did not care to com- 
Ment on the acquisition cost situation at 

(Continued on Page 30) 
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SUN LIFE OF CANADA WiLL 
KPPEAL CAPITAL CASE TO 
PRIVY COUNCIL AT LONDON 


Company Seeks Clarification Of 
Charter; Original Capital 
Was $4,000,000 


COURT’S CLOSE DECISION 





Supreme Court Stood Three To 


Two; How Case Came To 
Reach Canadian Courts 


The Sun Life of Canada will appeal 
to the Privy Council at London, Eng- 
land, the highest court of appeal, the 
decision the Supreme Court of Canada 
handed down last week against the com- 
pany in its application to have its char- 
ter clarified and make its capital 
$4,000,000 instead of $2,000.000. 

The close decision of the Supreme 
Court of Canada, being three to two 
against the company’s application, is a 
factor in the company’s decision to go 
to the highest court of appeal. The 
case was previously appealed from the 
Exchequer Court. 


Original Capital Was $4,000,000 

The Sun Life of Canada claims that 
under its charter it has a capital of 
$4,000,000. The superintendent of insur- 
ance for the Dominion in passing on the 
company’s application ruled that the 
capital was $2,000,000. The case was 
taken by the company to the Supreme 
Court to clarify the charter. 

Before the case got to the courts a 
bill was before the Dominion Parlia- 
ment three times to fix the Sun Life’s 
capital at $4,000,000 but it was blocked 
each time. The authorized capital of the 
company was originally $4,000,000, its 
charter authorizing it at that time to 
transact all classes of insurance. Later 
the charter was amended to authorize 
the transaction of life insurance business 
only and the wording of the act amend- 
ing the charter left doubt as to whether 
the elimination of other classes of in- 


surance had also eliminated $2.000,000 of 
the original authorized capital. 





Courts Have Sustained Superintendent’s 
Ruling 

When the efforts to have Parliament 
clarify the charter and set the capital 
at $4,000,000 failed, the Sun Life sub- 
mitted the matter to the superintendent 
of insurance, contending that under the 
original charter it had the right to in- 
crease its capital from $2,000,000 to 

The superintendent ruled that the 
authorized capital was $2,000,000 and it 
was from this ruling that the company 
appealed to the courts. The basis of the 
superintendent’s ruling was that the 
authorized capital was limited to $2,- 
000,000 when the “authority to transact 


- other classes-of business than-life insur- 


ance was eliminated from the charter 
and the courts have sustained that ruling. 
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Linton in Charge of 
Provident Field Work 


NOTED ACTUARY IN NEW ROLE 


Vice-President of Philadelphia Company 
Has Long Headed Agency Com- 
mittee; Likes Production 





The board of directors of the Provi- 
dent Mutual Life this week discontinued 
the agency committee of the company 
and placed M. A. Linton, vice-president 
and formerly chairman of the agency 
committee, in charge of the agency de- 
partment. Franklin C. Morss continues 
as manager of agencies. Walter D. 
Cross and James H. Cowles, who have 
been assistants, have each been appoint- 
ed assistant manager of agencies. 

For some years Mr. Linton was one 


M. ALBERT LINTON 


of the best known actuaries of the coun- 


try and still is. His change from an ac- 
tuary to an agency executive may strike 
some as rather unusual. Several years 
ago it seemed desirable to appoint the 
agency committee of the company to su- 
pervise its agency problem and Mr. Lin- 
ton became a member of that committee 
from its inception. That appointment 
brought him into contact with the 
agency officers of other companies and 
one day he was elected chairman of the 
executive committee of the Life Insur- 
ance Sales Research Bureau. As chair- 
man he had an opportunity to view what 
was occurring in the agency field with a 
number of companies and it stimulated 
his interest in agency matters. 


ENTERS GROUP FIELD 








Continental Assurance of Chicago Puts 
B. C. Markle in Charge of New 
Department 
The Continental Assurance of Chicago 
has entered the group life field and has 
appointed B. C. Markle assistant secre- 
tary of the company in charge of the 

new department. 

For the past four years Mr. Markle 
has been in charge of the group life de- 
Dartment at the Chicago office of the 

travelers and previously he was a group 
underwriter at the home office of the 
Travelers at Hartford. He first went 
into the life insurance business when 
€ gave up teaching in 1917 to join the 
kroup department of the Travelers. Mr. 
Markle came from Northampton, Mass.. 


and is a graduate of the University of 
Maine. 





DEATH OF SIMON HIRSCH 

Simon Hirsch, a retired insurance man 
of New York City, died suddenly last 
week of heart disease at his residence at 
No. 25 Fort Washington avenue, at the 
age of fifty-three years. He’was a for- 
mer president of the Mendelssohn Ben- 
evolent Society and the Seligman Solo- 
mon Society. 





Charles Hommeyer, Union Central, 
Warns of Policy Substitution 





Many Arguments Used By Substituters Are Fallacious, Says 
Vice-President Of Company; Easy To Deceive 
Policyholders; Gives Figures About Costs 


Vice-President Charles Hommeyer of 
the Union Central Life has written an 
article entitled “To Have and To Hold,” 
in which he analyses the value of policy- 
holders keeping their protection and not 
succumbing to the many individuals now 
operating who often selfishly advise 
them to withdraw their funds and em- 
ploy them elsewhere. The article has 
been published in pamphlet form for dis- 
tribution to agents and policyholders to 
counteract the practice of substituting 
new for old policies. 

Mr. Hommeyer says that the mar- 
velous growth of life insurance, the num- 
ber of estates created, and particularlv 
the reserve funds accumulated to guar- 
antee the ultimate payment of every 
policy, have unfortunately attracted the 
attention and cupidity of a class of in- 
dividuals who are advising the holders 
of established policies, with substantial 
accumulated values, to withdraw these 
funds for investment in other securities. 
They usually suggest that the interest 
income from such investments can be 
used to help pay the premiums on new 
insurance, the latter being usually rec- 
ommended for a reduced amount, or 
upon a lower priced plan. 


Twisters’ Methods 


“The arguments advanced for the sub- 
stitution of new insurance,” savs Mr. 
Hommeyer, “are usually preceded by 
some fallacious statement such as “If 
you die the insurance company will keep 
the accumulated policy savings and pay 
to vour beneficiary the face value of the 
policy only.” To the unwary this rea- 
soning seems so plausible that many are 
being deceived thereby, and discover 
their mistake only after it is too late to 
remedy the situation.” 

As Mr. Hommeyer’s discussion of this 
subject is intended for distribution 
among policyholders of the company as 
well as agents, it goes into various 
phases of the elements of life insurance, 
discusses how the premium is made up 
for different kinds of policies and why. 
This is done in a non-technical way so 
that it can be understood by the lay- 
man. In the following he gives a table, 
showing the annual net level premiums 
and discusses their use as follows: 


Annual Net Level Premiums ~- 


Age at Whole 20 Payment 
Issue Life Life 
i. Sage Ree Sree repent a $21.08 $29.85 
ie eee caer gee Ee 29.67 37.35 
GS: daaccata noose 45.54 50.66 
6B i hetectAn 76.11 sacs 
“For the sums named,” says Mr. 


Hommeyer, “plus a small expense load- 
ing, each policyholder or his designated 
beneficiaries are guaranteed the sum of 
one thousand dollars, payable immedi- 
ately in event of the death of the in- 
sured, or in event of his survival at the 
end of twenty years under an endow- 
ment, or upon the attainment of age 
ninety-six under all life policies. 

“The average expectancy at ages 
35 and 55, counting the fractional year, is 
32 and 18 years respectively. The esti- 
mated total net premium income, there- 
fore, on a large group of whole life 
policies per thousand dollars of insur- 
ance would be as follows: At age 35, 
$21.08X32 or $674.56; at age 55, $45.54 
18 or $819.72. The difference between 
the net premiums received and the guar- 
anteed face value of the policy claims 
must be realized from interest accumu- 
lations: The average difference ‘for the 
age groups named being $325.44 ($1.000— 
$674.56) and $180.28 ($1,000—$819.72) re- 
spectively. The important factor of 
compound interest makes feasible and 








CHARLES HOMMEYER 


possible the sufficiency of the level net 
premiums charged. 
Values of Early Age 

“It will be noted that the younger 
group insuring at age thirty-five enjoys 
a two-fold advantage over the older 
group, receiving on the average fourteen 
years longer protection, at an average 
saving of more than 20% in total net 
premium deposits. This seeming paradox 
is, of course, due to the constantly ac- 
celerating increase in mortality. 

“This same fundamental cause which 
makes advisable the establishment of an 
insurance estate as early in life as pos- 
sible also makes it advisable for the 
average insurer to maintain his existing 
insurance intact, rather than to surren- 
der it for its current cash value, and 
substitute new insurance at an older at- 
tained age.” 

Life Insurance a Co-operative Fund 

Each surviving member contributes 
annually toward the general fund out 
of which the accruing death claims are 
paid, Mr. Hommeyer explains, and at 
the same time each survivor shares in 
the residue of the reserve, which accu- 
mulates to his credit as a self-insurance 

. fund, and which forms an essential part 
in the payment of his policy when it be- 
comes a claim. 

The amount at risk which at first ap- 
proximates the face value of the policy, 
gradually decreases as the “reserve or 
self-insurance fund” increases. The rel- 
ative scale of the two complementary 
factors under four different plans is il- 
lustrated in the chart on the following 
page. 

The difference between the total pre- 
mium deposits and the ultimate pay- 
ments guaranteed by the company is de- 
rived from the interest accumulations. 
Any excess interest earned over the rate 
assumed, and any saving derived from 
a more favorable mortality than expect- 
ed, create the “Surplus Fund” from 
which the so-called dividend distribu- 
tions are made under participating poli- 
cies. 

“In the last analysis life insurance is 
but co-operative savings on a large 
scale,” concluded Mr. Hommeyer, “dis- 
tributed in a manner to indemnify the 
dependents of each deceased member to 
the full amount of the respective con- 
tracts, regardless of the number of pre- 
mium--deposits made.” 


Why Sun Life of Canada 
Seeks Capital Increase 


NO MELON CUTTING POSSIBLE 





President T. B. Macauley Would Have 
Policyholders and Employes Own 
Shares In Company 





In commenting on the decision of the 
Supreme Court of Canada on the capital 
increase sought by the Sun Life of Can- 
ada, an account of which is given in 
another column, President T. B. Macau- 
lay explained that the stockholders could 
not possibly profit from an increase in 
the authorized capital, that there could 
be no melon cutting and that if it were 
possible the company would prefer to 
have 25,000 shareholders instead of the 
660 as at present and it would like to 
have policyholders and employes own 
some of the stock. 

President Macaulay said: “For a com- 
pany with assets of $600,000,000, a capital 
of even $4,000,000 is almost as insignifi- 
cant as $2,000,000. Why then are we so 
keenly desirous of having our right es- 
tablished to issue a further $2,000,000 of 
stock ? 

“Will the increased capital allow us 
to pay larger dividends to our share- 
holders? Not at all. Our shareholders 
receive their commission of 5% of the 
profits distributed year by year from 
the Participating Branch, and that per- 
centage can never be increased whether 
the capital be $2,000,000 or $4,000,000. 
I cannot too strongly emphasize that the 
amount of profit payable to the share- 
holders will not and cannot be increased 
by even one dollar, no matter what the 
capital may be. The same amount will 
have to be distributed in any case, and 
if the capital be raised there will merely 
be a smaller amount allotted to each 
share. 


There Could Be No Melon Cutting 


“Another point I would emphasize. 
Even if we obtain the right to increase 
our capital, there will be no ‘melon cut- 
ting.’ There will be no new stock issued 
at par or at anything even near par. 
Any new shares will be sold at a tre- 
mendous premium. 

“We have today 305 shareholders in 
Canada and 355 in the United States. 
For a company of our magnitude these 
numbers are altogether too small. We 
should have at least 25,000 shareholders. 
Any such wide distribution of our stock 
will, however, be forever impossible un- 
less we can issue additional shares. If 
we had the authority we could sell stock 
in small units to tens of thousands of 
our employes and policyholders. It 
would mean much to the future growth 
and prosperity of the company to have 
these armies of friends permanently 
identified with it by the ownership of 
even very small blocks of stock. Such 
a wide distribution would also mean 
much in the way of safeguarding the 
company against the possibility of un- 
desirable control. 

“For the best interests of the company 
as a corporation, and for the best inter- 
ests of the policyholders, and of all others 
interested in it, it is highly desirable that 
the directors should have authority to 
increase the capital stock. We think we 
have that authority, but there is a doubt, 
due to an ambiguity in an act passed 
by parliament itself in 1871. The natural 
course was to ask parliament to pass a 
brief bill clarifying the phraseology of 
its own act, but our request failed be- 
cause of the opposition of the Superin- 
tendent of Insurance. Parliament de- 
cided that the interpretation should be 
settled by the courts, and we shall cer- 
tainly not be satisfied with any decision 
short of that of the court of final appeal, 
the Privy Council.” 





LINCOLN NAT’L APPOINTMENT 


Austin W. Stults, for many years en- 
gaged in real estate and investment bus- 
iness in Fort Wayne, Ind., has been ap- 
pointed loan officer of the Lincoln Na- 
tional Life and will handle real estate 
investments for the company. 
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MeNulty Agency Moving 
to Larger Quarters 


BUSINESS HAS GROWN RAPIDLY 





New York Prudential Agency Less Than 
Year Old and Already Among 
Company’s Leaders 


\s it approaches the end of its first 
year of activity the John A. McNulty 
agency of The Prudential in New York 
City is compelled into office 
quarters twice the size of the present 


to move 


ones, so rapidly has the business grown. 
It has been increasing the agency and 
office personnel regularly and now has 
waiting to 


several men affiliate them- 





JOHN A. McNULTY 


selves as soon as there is office room 
for them. One of the new men, Smith 
Tenison, is coming to New York from 
Knoxville, Tenn., where he has been an 
assistant manager for The Prudential. 

Considering the fact that the McNulty 
organization is the company’s youngest 
agency in New York it has made an un- 
usually good record. It has already 
trebeled the allotment which the com- 
pany gave it when the agency was es- 
tablished May 1 of last year. 

The agency school which Mr. McNulty 
has conducted has developed a number 
of inexperienced men into successful 
producers. The agency also does a 
considerable brokerage business. 

The new office of the McNulty organi- 
zation will be Suite 1552 at 1440 Broad- 
way, the same building in which the 
agency is now located, and will be 
opened Monday, April 21. Open house 
will be held during the noon hours of 
that day, and Mr. McNulty expects sev- 
eral Home Office officials as well as 
many New York general agents to be 
on hand. His four assistant managers, 
George W. Boyling, E. B. Eichengreen, 
George M. McCampbell and James A. 
Walsh, will assist him in welcoming the 
guests. 





PLAN FOR A. L. C. MEETING 





Representatives of Chicago Companies 
Appoint Committees; Walter E. Webb, 
Chairman, General Committee 
At a luncheon attended by representa- 
tives of the Illinois companies held at 
the LaSalle Hotel, Chicago, last week, 
plans were discussed for the American 
Life Convention which meets in Chicago 

in September. 

Walter E. Webb, executive vice-presi- 
dent of the National Life, U. S. A., Chi- 
cago, was chosen chairman of the gen- 
eral committee. R. W. Stevens, presi- 
dent of the Illinois Life, was made chair- 
man of the finance committee and Jim 
Fairlie, vice-president of the Abraham 
Lincoln Life heads the golf committee. 


Supreme Court Upholds 
Veterans’ Bureau Rule 


IN ACTION FOR REINSTATEMENT 





Lapsed War Risk Policy Not Reinstated 
Because Insured Was Held Totally 
Disabled 





The decision 
Veterans’ 


of the director of the 
Bureau that an insured was 
totally disabled at the time an applica- 
tion was made for reinstatement of a 
lapsed war risk insurance policy is final 
and conclusive, according to a decision 
of the Supreme Court. 


The court held that the United States 
district courts are without jurisdiction 
to hear a suit seeking to compel the re- 
instatement of a policy after the director 
of the Veterans’ Bureau had determined 
that the applicant was totally disabled. 
at the time application was made. 

In giving the decision on the case, 
which was Meadows vs. U. S., Justice 
Southernland of the Supreme Court said 
that petitioner brought this action 
against the respondent in a Federal dis- 
trict court to require the reinstatement 
of a lapsed insurance policy issued under 
the war risk insurance act of October 6, 
1917, chapter 105. It was alleged that, 
being enlisted in the United States army 
during the World War, he applied for 
and obtained, under the act, a_ policy 
of insurance in the sum of $10,000 against 
death and permanent and total disab'‘l- 
ity. Thereafter, on February 1, 1920, $3,- 
000 of this amount was converted into 
a 20-payment life policy, and the remain- 
ing $7,000 was allowed to relapse. In 
March, 1923, petitioner applied to the di- 
rector of the United States Veterans’ 
Bureau for reinstatement of the policy 
in respect of the $7,000, asserting that 
he was then suffering from a disability 
of a degree less than permanent and to- 
tal. The director of the bureau rejected 


HEAD RICHMOND COMPANY 


B. H. Handy President and L. G. Larus 
Vice-President of Mutual of 
Richmond 

Bolling H. Handy has been elected 
president and Lewis G. Larus vice-presi- 
dent of the Mutual of Richmond, suc- 
ceeding J. N. Walker and R. A. Throck- 
morton. The Mutual of Richmond writes 
only industrial and sick benefit insur- 
ance in Virginia. This change in offi- 
cers is in accordance with an agreement 
reached a year ago when control of the 
company was acquired by a group of 
Richmond business men, the agreement 
being that they should retire after the 
lapse of a year. Mr. Handy, who was 
elected chairman of the board at that 
time, retains this post in addition to the 
presidency. Other officers remain as 
chosen a year ago. All directors were 
also re-elected. During the past twelve 
months the company has increased its 
debit to approximately $1,700 a week, ac- 
cording to President Handy. In the same 
period four new districts were opened in 
the state at the following points: New- 
port News, Suffolk, Norton and War- 
renton. 








M. B. OAKES AT BOSTON 
At the Boston Life Underwriters’. As- 
sociation meeting to be held next Tues- 
day Mansur B. Oakes of the “R. & R. 
Service” will be the speaker. 





The ants are a people not strong, yet 
they prepare their meat in summer.— 
Proverbs. 








the application, and thereupon petition- 
er brought this action. The government 
answered, denying certain allegations 
and admitting others, and alleging that 
at the time of the application for rein- 
statement, and for a long time prior 
thereto, petitioner was permanently and 
totally disabled. 








Just One Accident Policy 
Each Week 


The sale of one accident policy a week for 
$50 is not a great undertaking but in a few 
years it builds up a substantial body of pol- 
icyholders paying commissions amounting 
to several thousand dollars a year and af- 
fording the best possible market for other 


forms of insurance. 


Connecticut General accident insurance 


renews at the rate of 87%. 


The time you 


give to it represents a permanent investment. 


Consult our local office. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Over a Billion in Force 





Prudential Agency in 
Chrysler Building 


KAKOYANNIS OFFICE MOVES 
Formerly in Graybar Building; Started 
Two Years Ago, Now Has Thirty- 
five Full Timers 








The Stuyvesant agency of The Pru- 
dential in New York City is now located 
in the Chrysler Building, the world’s 
tallest structure, which has just been 
opened. Andrew Kakoyannis is man- 
ager. As yet there are no other Ansur- 
ance tenants in the building. 

Since the original contract for space 
was signed the agency has grown so that 
additional space has been secured. The 
offices altogether will occupy one wing 
of the seventh floor. 

With the opening of the new quar- 
ters H. B. Thomas, who has been an as- 
sistant manager, becomes associate man- 
ager. There are_ thirty-five full time 
agents, including several million dollar 
producers. 

Mr. Kakoyannis came to this country 
in 1921 from Greece, where he was vice- 
president of the Orient Hellenic Insur- 
ance Co. of Athens, in charge of agen- 
cies. His mission was to coax some of 
the companies here to open branches in 
Greece, but instead he joined The Pru- 
dential as an agent. In 1926 he paid 
for $1,750,000 leading the company. Mfr. 
Kakoyannis is a scion of one of the 
royal families of Greece. 


CANADIAN DEAL 








Confederation Life to Acquire Assets of 
Commercial Travellers Mutual of 
Toronto, Ont. 

A reinsurance agreement has_ been 
entered into between the Confederat‘on 
Life Association, Toronto. and the Com- 
mercial Travellers Mutual Insurance So- 
ciety, Toronto, under the terms of which 
the Confederation Life take over the 
assets and assume all the liabilities of 
the Commercial Travellers Society. The 
Confederation Life will administer the 
latter organization at a cost not to ex- 
ceed 10% of the premiums, said V. R. 
Smith, assistant general manager and 


actuary of the association, in an inter- 


view with “Canadian Insurance.” 

The Confederation will maintain the 
company in a separate account and will 
give all surplus earned in that account 
to the policyholders of the Commercial 
Travellers. They will not hold more 
than the minimum reserve the govern-’ 
ment will allow them to hold and will 
not credit their shareholders’ account 
with any item out of this separate ac- 
count. In other words, they will main- 
tain the organization as a mutual com- 
pany as at present. 





SAUFLEY FREED OF CHARGES 


Court Dismisses Case Against Former 
Kentucky Insurance Commissioner; 
Also E. B. Dishmen 
On motion of the Commonwealth's at- 
torney in the Franklin Circuit Court, 
Frankfort, Ky., Shelton H. Saufley, tor- 
mer Kentucky insurance commissioner 
and later connected with the Inter- 
Southern Life, Louisville, was freed of 
charges of misappropriation of state 
funds with E. B. Dishmen, former state 

treasurer. 

The Court of Appeals had previously 
held that the two men were not guilty 
of any criminal act and could not be 
preceeded against criminally but could 
be sued in civil action. The indictments 
were based on the fact that Saufley ha 
‘increased from $50 to $100 per month 4 
sum paid to the state treasurer for cm 
ployment of extra labor to look after 
securities of insurance.companies, in care 
of the state, as insurance reserve. | F 

Saufley stated that he had reccive 
a verbal agreement from the then * 
torney general to the effect that it woul 
be legal to increase the monthly allow- 
ance, which according to law was 
monthly. 
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Round Table Meeting 
For Industrial Men 


TO BE HELD IN PITTSBURGH 


William J. Bradley and Felix Rothschild 
Will Be Chairmen; Speakers and 
Topics 








The program for the first industrial 
life insurance round table ever held in 
this country, which will be part of the 
Insurance Days of the Insurance Feder- 
ation of Pennsylvania, has just been an- 
nounced. * The industrial life round ta- 
ble will be held on the morning of Tues- 
day, May 6. The Insurance Days, which 
will be held at Pittsburgh, will run from 
May 5 to May 7. 

The program was arranged by William 
J. Bradley, publicity manager of the 
Home Life of America, and chairman of 
the industrial life conference. Felix 
Rothschild, secretary of the Sun Life of 
America, will _be associate chairman. 
There will be eight speakers, all of them 
will be limited to fifteen minutes. The 
subjects were selected to help the in- 
dustrial agent in his work and also to 
give him a better idea and perspective 
of his work, Representatives of seven 
of the largest industrial companies are 
represented on the program, which fol- 
lows: 

The Industrial Man’s Contribution to the 
First Hundred  Billion—by - Charles F. Wil- 
liams, vice-president, Western & Southern Life. 

Industrial Life Insurance as a Career—by 
G. P. Kunkelman, superintendent, Prudential, 
at Pittsburgh. 

Setting a Daily Quota and Getting It—by 
Edward Fineberg, manager, John Hancock Mu- 
tual Life, at Pittsburgh. 

Helping the Debit Man Succeed—by Stephen 

Kocott, assistant manager, John Hancock 
Mutual Life, at Pittsburgh. 
Building Success on a Friendly Debit— by 


I. a Glowatch, agent, John Hancock, at Pitts- 
urgh. 

Your Debit—a Gold Mine or Graveyard—by 
John Edgecomb, manager, Metropolitan, at 
Pittsburgh, 

Making a Debit Census for Prospects—by 
John W. Yeager, assistant manager, Metropoli- 
tan, at Pittsburgh. 

Fitting the Policy to the Prospect—by Leo 
Seigle, agent, Metropolitan, at Pittsburgh. 





LEAVE FOR CUBA 





Three Special Trains Will Carry Reli- 
ance Life Representatives to South 
for Convention 
Two hundred and sixty-seven repre- 
sentatives of the Reliance Life of Pitts- 
burgh from ninety-one cities in twenty 
States in the Eastern half of the coun- 
try will leave today for Havana, Cuba, 
to attend a vacation-convention given 

them by the company. 

Three special trains will carry the ex- 
cursionists to the convention. They will 
Start in Pittsburgh, Philadelphia and 
Birmingham, Ala., picking up members 
of the party en-route. The three sec- 
tions will converge in Jacksonville, Fla., 
April 20 and move in two special trains 
to Miami, where a stop will be made for 
dinner and sight-seeing and then to Key 
West, where they will take a boat for 
Havana, arriving there the afternoon of 
April 21. - 

In Havana, the Reliance party will 
Stay at the Plaza Hotel, where two busi- 
hess meetings will be held the mornings 
of April 22 and 23 and a_banquet will 
be held in the roof garden April 23. 
Tours of interesting places on the is- 
land have been arranged for the after- 
noons. 

W. L. Wilhoite of Memphis, superin- 
tendent of agencies, will be chairman of 
the business sessions and toastmaster at 
the banquet. 





PROSSER & HOMANS FIGURES 

The Prosser & Homans agency of the 
Equitable Society in New York City 
has paid for $3,566,893 in the first quar- 
ter of 1930, comparing favorably with the 
Same period of last year. The agency 
Tecently received a teleoram of congrat- 
ulations from William M. Duff, chair- 
man of the Societv’s “Tribute to Alex- 
ander” committee, for the production -at- 
tained the first half of this month in 
honor of the Society’s secretary. 


Attended Heidelberg and Sorbonne 


Max Schonberg, who was appointed 
educational director of the McWilliam 
& Hyde Agency in New York of the 
Penn Mutual last year, is doing fine 
work in that organization. No new man 
is finally contracted with until after two 
weeks, during which time he has had an 
opportunity to determine definitely for 
himself whether or not he is going to 
be happy in the business and can make 
money therein. Under Mr. Schonberg’s 
system, which follows closely that of 
Vincent B. Coffin, educational director of 
the company, new men are actually in 
production within the first two or three 
weeks, and they haven’t seen a rate book 
during that period either. Furthermore, 
new agents are forbidden to go to their 
relatives or close friends until they have 
been in the business for some time. 

The paid-for records of the following 
men who have recently joined the agen- 
cy, and whose average length of service 
is two and one-half months. speak well 
for their training: Mr. A, $41,750; Mr. 


B, $37,500; Mr. C, $59,000; Mr. D, $27,- 
500; Mr. E, $38,500. 

These are all young men whose aver- 
age case is but a little over $5,000. 

Mr. Schonberg is a competent sales- 
man as well as trainer. He was gradu- 
ated from Teachers College at Columbia, 
after which he spent some time abroad 
at Heidelberg and Sorbonne. Upon re- 
turning to this country, he taught for 
nine years -in the high schools of New 
York, and then entered business as a 
salesman, jo’ning his present organiza- 
tion about eight years ago. 

Mr. McWilliam and Mr. Schonberg 
have both attended the agency building 
schools at the home office of the Penn 
Mutual, and Mr. Hyde will attend the 
next school which is to be held in June, 
so that the educational policy of the 
agency will be continually in accord with 
the progressive policies of the company. 

McWilliam & Hyde’s success in de- 
veloping an aggressive organization of 
young men under sound training and su- 
pervision speaks well for the future 
growth of the agency. 








LARGE N. Y. U. GROUP POLICY 





Equitable Society Writes Group Con- 
tract Covering Faculty and Employes; 
Approximately $4,500,000 Coverage 

One of the largest group policies writ- 
ten for an educational institution to pro- 
tect its faculty and employes has been 
taken out by New York University 
through a contract with the Equitable 
Life Assurance Society. The total cov- 
erage approximates $4,500,000. , 

It is estimated that 1,300 members of 
the faculty, administrative officers and 
employes will take advantage of the op- 
portunity. Professors and deans are en- 
titled to $10,000; associate professors, 


$7,500; assistant professors, $5,000; in- 
structors, $3,000, and clerical help, plant 
employes and others, $1,000. 


GENE HOMANS WINS GOLF TITLE 





Son of Sheppard Homans, New Yor 
General Agent, Now North and 
South Champion 
Eugene Homans, well known amateur 
golfer and the son of Sheppard Homans, 
won another title last Saturday when 
he annexed the North and South title 
in the matches played in Pinehurst, N. C. 
Homans has been Metropolitan cham- 
pion,. Junior Metropolitan champion and 
has won numerous other honors in golf- 
ing. It is rumored that he may enter 

life insurance later this year. 
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Tinie Central Would 


Re-enter Wisconsin 
IS BLOCKED BY TECHNICALITY 





Attorney General Holds Company’s 
Statement Of Unassigned Surplus 
Does Not Comply With Law 





The Union Central Life of Cincinnati, 
one of the many companies which with- 
drew from Wisconsin after the passage 
of the Wisconsin life insurance code of 
1909, has made application for readmis- 
sion to do business in that state. All of 
the large life insurance companies with 
headquarters in other states excepting 
the New York Life withdrew after the 
passage of the insurance laws. With the 
admission of the Union Central all the 
large companies would have returned to 
the state with the exception of the Mu- 
tual Benefit of Newark. 

The present application of the Union 
Central cannot be accepted, the attorney 
general ruled, because its statement as 
to its unassigned surplus does not com- 
ply with the Wisconsin insurance laws. 
This statement, according to the Wis- 
consin law, must give the amount of the 
unassigned surplus, the proportion be- 
longing to the policyholders and the pro- 
portion belonging to method of appor- 
tionment. . 

The statement offered by the company 
says that the unassigned surplus earned 
from participating policies is $12,708,538, 
and is held to meet the exigencies of the 
company’s business, except as governed 
by its by-laws, which hold, in effect, that 
surplus from participating policies shall 
be distributed among the policyholders 
save that they can be drawn on in event 
profits from the non-participating busi- 
ness are not sufficient to aid in paying a 
stockholders’ dividend not exceeding 6% 
per annum. 





DETROIT APPOINTMENTS 


Frank A. Wheeler and Paul Stewart 
Made Assistant General Agenis of 
Massachusetts Mutual 

John W. Yates, general agent for the 
Massachusetts Mutual, Detroit, makes 
the following announcement of promo- 
tions: 

“Tt is a real pleasure to announce that 
the faithful and effective services of 
Frank A. Wheeler and Paul Stewart 
have resulted in their appointments by 
me as assistant general agents. Mr. 
Wheeler has graduated from salesman 
to service department manager and is 
now doing an outstanding job of han- 
dling surplus and brokerage lines as well 
as our out-state territory. Paul Stew- 
art came with the agency in May, 1929, 
as production manager, after a success- 
ful experience as banker, agent, assis- 
tant manager, manager and _ general 
agent of two of the leading life insur- 
ance companies in America. His native 
ability, bright mind, study and experi- 
ence have given him a most unusual 
knowledge of life insurance which has 
proven very valuable to our constantly 
increasing number of field associates.” 

The agency opened a Fisher building 
branch last December in the uptown sec- 
tion, opposite the General Motors build- 
ing, under the management of W. C. 
Louis, where there are several producers 
at work. On April 1 it was necessary 
to move into larger quarters due to the 
increase in agents and volume. 








PILOT LIFE APPOINTMENTS 

Pilot Life of Greensboro, N. C., an- 
nounces the following four new general 
agency appointments: W. M. Board, 
Dallas. .Texas; William B. Farant, Jr., 
Norfolk, Va.; T. Howard Morris, At- 
lanta, Ga.. and Fred L. Walker, Char- 
lotte, N. C. 


ABNER THORPE TO TALK 
The April luncheon-meeting of the 
Philadelphia Association of Life Under- 
writers will be held on Anril 22 at the 
Hotel Adelphia. Abner Thorpe, editor 
of the Diamond Life Bulletins, wiil be 
the principal speaker. 
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Gives Met. Stand 
On Flying Hazard 


ALSO DISABILITY PROVISION 





Actuary J. D. Craig Answers Questions 
at Metropolitan Managers’ Confer- 
ence on Subjects 





During the conference of managers of 
the Metropolitan Life held at the home 
office last week, James D. Craig, actuary 
of the company, answered a number of 
questions two of which of particular in- 
terest were about the airplane hazard 
and disability and double indemnity pro- 
visions. The questions and answers fol- 
low: 


Question—We wish that the airplane 
hazard would be spoken of at the annual 
convention to be held next April. There 
seems to be doubt in the minds of many 
of our field men as to the company’s lia- 
bility if an ordinary policyholder rides in 
an airplane as a fare-paying passenger. 
We believe a good deal could be said, 
and we know that it would help the field 
in general. ~ 

Answer—-The problem with the airplane 
hazard is not a company liability, but 
rather one of underwriting what risks 
will be accepted and what risks will be 
declined. 

Persons who in their application indi- 
cate that they propose flying with un- 
licensed pilots or in unlicensed planes 
will be declined as will those who fly 
regularly over established airways if the 
amount of insurance seems excessive. 
Where people apply for a nominal amount 
of insurance either as passengers who 
ride regularly or as pilots or connected 
with aviation, they will, unless the risk 
is exceptionally bad, be offered either a 
five year renewable term policy with an 
extra premium or, in those states which 
permit, a regular policy with the special 
aviation rider attached. This aviation 
rider limits the benefit to the reserve in 
the policy in the event of death occur- 
ring while driving a plane. If the risk 
is too hazardous such as a private pilot, 
an unlicensed pilot or a pilot doing test 
or stunt flying the risk will be declined. 

Once a risk is accepted, however, there 
is no question as to the company’s lia- 
bility and should death occur the face 
of the policy will be payable except where 
the rider limits the payment to the re- 
serve. 

Disability and Double Indemnity 

Question—Should the insured under an 
ordinary policy, containing both the disa- 
bility annuity and the double indemnity 
provisions, become totally disabled and 
the company favorably entertain his claim 
for such disability, would the premium 
for the double indemnity provision be 
waived, or would the insured have to con- 
tinue to pay such premiums? 

Answer — The supplemental contract 
granting the accidental death benefit pro- 
vides as follows: 

“Tf said policy or any supplemental 
contract attached to and made part there- 
of contains a provision for the waiver of 
premiums in the event of the total and 
permanent ‘disability of the insured, fur- 
ther premiums under this supplemental 
contract shall be waived if and when 
premiums under said policy are waived 
as 2 result of such disability.” 

This rider was adopted November, 1922. 
The clause in use before that time did not 
provide for the payment of the double 
indemnity in event of accidental death 
while premiums were being waived. 


NEW JOHN HANCOCK AGENCY 

A new general agency was established 
by the John Hancock Mutual Life at 
Davenport, Ia., this week under Harry 
W. Peterson. Mr. Peterson was in life 
insurance in Galesburg, IIl., for nineteen 
years, and has been doing organization 
and selling for the John Hancock in 
Davenport during the past year. 








_The man who aims at nothing tsually 
hits nothing, says “The Colonial ‘News.” 


INCREASE INDUSTRIAL LIMITS 





New York and New Jersey Amend Laws 
Raising Maximum on Juveniles to 
$1,500 at Age 14% 

The legislatures of New York and New 
Jersey have passed similar bills, which 


are now the law, amending those sec- 
tions dealing with the limitation as to the 
amount of insurance which be placed on 
the lives of juveniles. 

Heretofore the limits in both states 
have been $20 under Age 1 up to $900 
under Age 14%. Now it will be possi- 
ble to write up to $100 on children under 
Age 1 and as much as $1,500 up to 
Age 14%. 

A similar bill will be. introduced in 
the Nebraska legislature when it meets 
next year. 





FRATERNAL GROUP LIQUIDATED 
Lincoln Fraternal Benefit Ass’n Liqui- 
dation Reported by Superintendent 
Conway; Not Enough Members 
Superintendent of Insurance Albert 
Conway reported this week the liquida- 
tion of the Lincoln Fraternal Benefit 
Association under an order of the Su- 
preme Court, dated February 28, 1928, 
the organization having failed to main- 
tain the minimum number of 500 mem- 
bers necessary to function. The report 
shows that insurance in force at the time 
of liquidation was $260,800, and that the 
assets, consisting of cash in banks and 
shares of stock, amount to $5,750. The 


= began business on June 5, 





CHECKER CAB GROUP 
A group policy covering employes of 
the Checker Cab Co. has Sent ‘nied 
with The Prudential through Roy M. 
Lampman, Kalamazoo, Mich., represen- 
tatives of the company. The case will 
total between $2,000,000 and $3,000,000 


and covers for both life and disability. 


NOLLEN FORECASTS GROWTH 


Predicts Bankers’ Life Will Reach $150,- 
000,000 This Year; 300 Policyholders 
at Annual Meeting 

President Gerard S. Nollen of the 
Bankers’ Life of Des Moines, in an ad- 
dress to more than 300 policvholders of 
the company assembled at the home of- 
fice last week for the annual meeting, 
predicted that the company would reach 
the $150,000,000 mark in 1930. He also 
predicted a substantial gain in new busi- 
ness production this year over last year 
based on the company’s record for the 
first three months of this year. 

W. O. Finkbine and W. W. Jaeger 
were both re-elected to membership on 
the board of directors at the meeting. 
Mr. Finkbine, who has long been promi- 
nent in Iowa business enterprises, is a 
veteran member of the board. Mr. Jae- 
ger, who is vice-president and director 
of agencies, has been continuously as- 
sociated with the Bankers’ Life for more 
than twenty-five years. 





NEW CHICAGO SUPERINTENDENT 


Walter Zenke, assistant superintendent 
of The Prudential’s Chicago No. 6 dis- 
trict, has been promoted to be super- 
intendent. Superintendent Zenke’s ser- 
vice with the company dates from Octo- 
ber 29, 1917, when he took an agency 
in the Chicago No. 6 district... On Oc- 
tober 15, 1923, he was advanced to the 
rank of assistant superintendent and had 
served faithfully in this capacity up to 
the time of his promotion to a super- 
intendency. As agent and as assistant 
superintendent he compiled a most fa-~- 
vorable record in all branches of the 
business. 





BUILDS APARTMENT HOUSES 

The Prudential of London has erect- 
ed two large apartment buildings in that 
city on Portman Square, near Hyde 
Park. The apartments are luxiously 
equipped, the rentals ranging from #,- 
000 to $6,500 a year. 





50 UNION SQUARE 
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A New Departure 
POLICYHOLDERS’ 
NON-MEDICAL 


The Guardian Agent now makes “Policy- 
holders’ Month” last the year ’round, by 
placing additional insurance non-medically 
on eligible policyholders during the month 
preceding their age-change date. 


1860 - Seventy Years of Service - 1930 


THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 


* NEW YORK CITY 








$10,000,000 Holding Co. 
Caldwell Group Plan 


TO TAKE OVER LIFE COMPANIES 





Inter-Southern Life Increases Capital 
for Expansion Plans; Raise Par 
Value of Stock 


A. $10,000,000 holding company which 
will take over the stock control of the 
life insurance companies now under the 
aegis of Rogers Caldwell & Co., Nash- 
ville investment bankers, is reported as 
part of a plan of expansion by the Cald- 
well interests. The companies in the 
group are the Missouri State Life of St. 
Louis; Southwestern Life, Dallas; Inter- 
Southern Life, Louisville; Southeastern 
Life, Greenville, S. C.; Shenandoah Life, 
Roanoke, and the Home Life, Little 
Rock. Additional life companies are ex- 
pected to be brought under the hold- 
ing company. 

The Inter-Southern Life of Louisville, 
one of the companies controlled by Cald- 
well & Co., at a special stockholders’ 
meeting in Louisville last week arranged 
to increase capitalization from $1,250,000 
to $3,500,000, the stockholders ratifying 
the recommendations of the directors. 

Rogers Caldwell of Nashville, head of 
Caldwell & Co., and his brother, Mere- 
dith Caldwell,, vice-president of the 
Fourth & First National Bank, Nashville, 
and other Nashville men were present 
at the meeting. 

Following the meeting Gary G. Arnett, 
president of the Inter-Southern, issued 
a statement to the effect that par value 
of the stock, which has been $1 a share, 
would be placed at $3.75 a share, giving 
the company necessary capital for 
planned developments. 








LOUISVILLE DEP’T BRANCH 





Insurance Commissioner Allin Acts to 
Carry Out Bill Providing for Local 
Depositories 
Insurance Commissioner Bush W. Al- 
lin of Kentucky is planning to establish 
a Louisville branch of the department 
shortly, it being understood that the new 
office here will be in the Inter-Southern 
building and that three field deputies 
will be permanently assigned to the 
Louisville branch, which will be in charge 
of Mrs. Margaret Roper, now assigned 

to the Louisville district. 

This is in connection with a bill en- 
acted by the spring session of the Ken- 
tucky legislature, providing that Louis- 
ville fire, life and casualty companies 
may deposit their reserve securities I 
designated local depositories, a move- 
ment that companies had been behind for 
several years and which had been ad- 
vocated by previous insurance commis- 
sioners on the ground that there was 
time lost in transit, danger in transit 
and that the state treasurer’s office at 
Frankfort, Ky., was not as safe a de- 
pository as the vaults of local banks 
and trust companies. 





MANAGER AT LITTLE ROCK 


Mutual Life of New York Appoints J. 
T. Thompson of Louisiana, Suc- 
ceeding G. D. Dixon 
The Mutual Life of New York has 
appointed as manager at Little Rock, 
Ark., Joseph T. Thompson, who since 
1926 has been district manager for the 
company at Monroe, La. Mr. Thompson 
was formerly in the banking and mer- 
cantile business in Mississippi before be- 
coming associated with the New Orleans 

agency of the Mutual Life. 

George D. Dixon, formerly manager 
at Little Rock, resigned to become af- 
filiated with the Denver agency of the 
company under Manager ,O. C. Watson. 








He that gathereth in summer is 4 
wise son, but he that sleepeth in har- 
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Management Ass’n 
Discusses Insurance 


SEEN FROM SECURITY ASPECT 





Harry Arthur Hopf, Efficiency Engineer, 
Tells Bearing of Insurance on Busi- 
ness Development 





At the convention last week of the 
American Management Association in 
Philadelphia insurance with security was 
discussed by the financial division. There 
were several insurance talks, including 
one by Harry Arthur Hopf of H. A. 
Hopf & Co., New York efficiency engi- 
ners; by Dr. S. S. Huebner, U. of P.; 
and by S. B. Ackerman, N. Y. Univer- 
sity; and P. D. Betterley, Graton & 
Knight Co. 

Explaining its purposes Mr, Hopf said: 
“The position of the American Man- 
agement Association is one of complete 
neutrality between buyer and seller of 


insurance and between different classes 
of insurance. The purpose of these dis- 
cussions is to provide members with in- 
formation which will be of value to them. 
The association hopes in its conferences 
to present to the members ideas which 
may prove interesting and informative, 
but it does not stand sponsor for views 
expressed by speakers at any of its 
meetings. 

“Among the factors of vital bearing 
upon the successful development of bus- 
iness, insurance must be accorded a rank 
of chief importance. From small begin- 
nings, confined originally to. protection 
against losses by fire and disaster on 
the high seas, insurance in modern times 
has been developed to a point where it 
may be said that there is hardly a risk 
of loss incident to activity in any de- 
partment of human endeavor that can- 
not be guarded against by insurance 
coverage. 

Activities of Association 

“The American Management Associa- 
tion with its broad and inclusive pro- 
gram of analysis and study of problems 
of management, may properly include 
among its activities through special com- 
mittees appointed for that purpose or- 
ganized consideration of the economic 
aspects of insurance and investigation 
of the bearing of insurance upon sound 
Management so that it may assist in 
the development of principles and prac- 
tices which may be relied upon to en- 
hance successful managerial results. 

“In contradiction to the individualized 
points of view which insurance compa- 
mes offering special forms of protection 
along many different lines must neces- 
sarily take in their dealings with the 
public, the association believes that its 
duty is to study the problem of insur- 
ance along broad general lines from the 
Point of view of the buyer. The hun- 
dreds of corporations and thousands of 
individuals constituting the membership 
of the American Management Associa- 
tion are deeply interested in the insur- 
ance problem. An opportunity exists, 
therefore, for genuine service. The as- 
Sociation may avail itself of this oppor- 
tunity by fostering intelligent discussion 
of the problem and thus furnishing a 
basis for constructive interpretation of 
the buyer’s point of view. In the long 
Tun such discussion and study should 
Prove valuable also to the many or- 
8anizations whose special function it is 
to Provide protection against the mani- 
fold risks encountered. 

It is obviously the policy of the as- 
sociation,” Mr. Hopf said in closing, “to 
Maintain a judicial point of view in deal- 
mg with this new departure and its at- 
pee In providing opportunities for un- 
med discussion of insurance is primar- 
1'Y one of conservatism, coupled with the 

€sire to place at the disposal of the 
fancial executives included in its mem- 
ership, the opportunity to secure in- 
ormation of value in shaping the poli- 
“les relating to insurance protection for 
€ organizations which they represent.” 


Dr. Huebner Analyzes 
Losses of Business 


—_———_—- 


FINDS FOUR DANGERS FACED 





Insurance Authority Covers Problem in 
Address Before Financial Division of 
American Management Association 





Assuming reasonably intelligent man- 
agement, general business today still 
faces the danger of four major types 
of loss, declared Dr. S. S. Huebner, dean 
of the American College of Life Under- 
writers, before the financial division of 
the American Management Association 
in their meeting at the Benjamin Frank- 
lin Hotel in Philadelphia last week. 

These are: the loss of property; the 
loss of profit and continuing unavoid- 
able fixed charges and overhead when 
occasioned by business interruption; the 
loss of value through price fluctuation; 
and the loss of life value through death 
of those whose judgment, training and 
driving power constitute the galvanizing 
ory behind a business enterprise, he 
said. 

Dr. Huebner said that “under the first 
type, loss of property, may be classed 
the hazards of fire and natural ele- 
ments, the perils of transportation, em- 
bezzlement and theft, uncollectible cred- 
its, failure of others in contractual com- 
mittments, and legal liability to employes 
and members of the public. Separate 
forms of insurance exist to indemnify 
each of these types of losses. Insur- 
ance should be arranged by an insur- 
ance expert. Where the business con- 
cern is sufficiently large, it is also de- 
sirable to create an insurance department 
or to designate some official trained in 
insurance matters to represent the in- 
terests of the buyer of insurance pro- 
tection. 

Property Loss 

“Property owners,” Dr. Huebner con- 
tinued, “are, however, increasingly real- 
izing that the actual loss of property 
is in the majority of instances the small- 
est loss resulting from a fire. The in- 
direct loss of profits and continuing and 
unavoidable fixed charges and overhead, 
resulting from business interruption 
caused by the destruction of some stra- 
tegic chain of production, very often 
exceeds in amount the destruction of ac- 
tual property. 

“Use and occupancy,’ or ‘business in- 
terruption insurance,’ is designed to in- 
demnify that type of loss. Property in- 
surance policies should always be ar- 
ranged to include this type of protec- 
tion; otherwise the coverage is limited 
(i. e., uncertain) and not complete. -- 

“The service of insurance is by no 
means limited to indemnity, which com- 
pensates the insured for loss of value 
which has occurred. It also helps to 
eliminate altogether or, to mitigate the 
cause of loss itself. Prevention of loss 
is an ideal method of insurance, since 
it aims to insure against the occurrence 
of loss. 

“The insurance business is peculiarly 
fitted by virtue of its self-interest, its 
equipment for periodical inspections and 
regular salvaging operations and its fa- 
cilities for studying the problem and 
for disseminating the information, to 
emphasize the worthy effort of loss pre- 
vention. The ideal would be reached 
when for every dollar of premium col- 
lected not one cent would have to be 
paid for claims. Such a situation would 
mean that the premium income of com- 
panies would be expended for service 
in the placing of insurance and the pre- 
vention of loss. 

Price Fluctuations 


“Frequently business suffers heavy 
losses through great price fluctuations in 
raw materials and finished goods, such 
as the sudden price smashes that occur 
during each of our periodic depressions. 
In some of the most hazardous busi- 
nesses involving the huge accumulation 
of commodities like in the grain and cot- 
ton businesses, this problem has been 


solved through the insurance practice 
known as ‘hedging.’ 

“Gradually the practice of hedging will 
be extended to one business after an- 
other. But where it is not yet being 
used the problem is serious. In such 
instances business men should create a 
sinking fund out of current earnings to 
meet such a possible emergency in the 
future. Life insurance, on the higher 
premium plan, is an excellent medium 
for the accumulation of business emer- 
gency funds. Not only is the fund reg- 
ularly available at any time, but it al- 
ways remains non-fluctuating. 

“There is an even greater value in 
business than the property value,” Dr. 
Huebner continued. “That is the hu- 
man life value—the business worth of 
the business man himself to his busi- 
ness. Since the life value constitutes 
a business asset, it should be- insured 
for the benefit of business. Strategic 
lives are vital, and in most instances 
much more vital, to a business enter- 
prise than any other one factor in the 
chain of production. 

“Life insurance therefore constitutes 
business interruption insurance in the 
same sense that we have that type of 
protection in the field of property in- 
surance. Passing of the strategic life 
value usually means an impairment of 
the property assets in the business as a 
profit earning factor. With a general ac- 
ceptance of this view, and that may be 
confidently predicted, life insurance as 
business interruption insurance will ex- 
perience a tremendous development. The 
movement in this direction is already 
strong and the day is not far distant 
when the amount of life insurance, tak- 
en for strictly business purposes, will 
exceed the total of fire and marine in- 
surance combined.” 


WM. ITTMAN WITH R. L. BROWN 





Resigns From Equitable of Iowa to Go 
With Columbian National; Won 
Attention by Charts 

William Ittman, for some time past 
manager of the Boston agency of the 
Equitable Life of Iowa, has severed his 
connection with that company as of 
April 15, to accept the position of Sales 
Promotion Manager of the Robert L. 
Brown Agency of the Columbian Na- 
tional Life of Boston. Mr. Ittman is 
well known in life insurance circles in 
Boston, having been a large personal 
producer, before taking up his mana- 
gerial work. He won attention through 
a series of life insurance sales charts 
which have received wide publicity dur- 
ing the past few vears. In his new po- 
sition Mr. Ittman will be afforded an 
opportunity to put to practical test the 
efficiency of his chart method of selling, 
as he will devote practically his entire 
time to that work for the present. He 
has long felt that his svstem of selling 
should have a home office background 
which will be the case in his new con- 
nection. The Robert L. Brown Agency 
of the Columbian National is now lo- 
cated in the Chamber of Commerce 
Building in Boston, but on Tune 1 will 
move into larger auarters across the 
street at 75 Federal street, in the new 
building now under construction there. 


TO MOVE IN NEWARK 

The New Jersey agency of the Lin- 
coln National Life paid for $427,500 for 
the month of March, placing the agency 
in ninth place of all the agencies of the 
company. The agency will remove to 
more commodious quarters in the Lef- 
court building, the skyscraner of New- 
ark, on April 26. The offices will be 
open to the public the latter part of 
the month or the first part of May. 


MILITARY PARK BUILDING 

The Columbian National Life, Raloh 
Anspach Organization, general agents, 
Newark. will move to larger offices in 
the Military Park building the latter part 
of the month. The offices of the agency 
are at present located in the Federal 
Trust building, Newark. 

















Make Our 
Office Your 
New York 


Headquarters 


To every independent Lire 
underwriter and Lire insurance 
broker outside of New York 
City throughout the United 
States we extend a most friend- 
ly invitation to use the facilities 
of this agency to assist in hand- 
ling your New York business. 


You have prospects and pol- 
icyholders here so why not let 
us co-operate with you? 


We also extend this invita- 
tion to the agents of other com- 
panies to use this office to place 
their New York surplus busi- 
ness. 


We can. give you unusual 
service as we are right in the 


Home Office building of the 


HOME LIFE of NEW YORK 
at 256 Broadway, N. Y. 


Sr , 


THE 


ROBBINS - SIMONS 
AGENCY 
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Public Schools Will 
Foster Life Insurance 


PROJECT STARTED IN BOSTON 





Council on Economic Education Is 
Formed to Teach Children Proper 
Spending of Money 


That school children throughout the 
nation will in time be educated along life 
insurance lines is indicated by the inter- . 
est taken in a project recently incor- 
porated under the educational statutes 
-of Massachusetts whereby the Council 
on Economic Education will promote the 
teaching of life insurance and the prin- 
ciples of other sound saving channels 
throughout the Bay State and New 
England. 

The executive vice-president of the 
Council, William L. Stoddard, has this 
to say ahout the project: “If thrift and 
savings can be taught in ‘the public 
schools, why should not at least the ele- 
ments of life insurance be described to 
pupils in the higher grades and the im- 
portance of life insurance as a young 
man’s first investment after the savings 
bank be advocated ?” 

While the initial activities of the 
Council will be confined to Massachu- 
setts and neighboring states, in the at- 
tempt to begin in one place and accom- 
plish a definite end there, its program 
calls for a gradual branching out 
throughout the nation, probably in co- 
operation with local or regional groups 
who are interested. No text-books will 
be written or published, but the Council 
will make from time to time research 
reports. These will be available to the 
world. 

Influential Promoters 

The president of the newly formed or- 
ganization is Dr. Arthur W. Gilbert, a 
widely known economist, while the vice- 
president is Professor T. N. Carver of 
Harvard, ‘also widely known in economic 
circles. Life insurance is represented on 
the advisory board by Tressler W. Cal- 
lihan, manager of general agencies of 
the John Hancock. 

The board of directors of the Council 
includes among others such well known 
names as Hugh Bancroft, publisher of 
the “Wall Street Journal” and the Bos- 
ton News Bureau; Russell Robb, direc- 
tor of Stone & Webster; Harry P. Gif- 
ford, president of the Five Cents Sav- 
ings Bank of Salem and former presi- 
dent of the National Association of Mu- 
tual Savings Banks; Joseph H. Soliday, 
president of the Franklin Savings Bank 
of Boston; and Mrs. Charles Sumner 
Bird, one of the best known _ public 
spirited women in New England. 

The Council has just begun to func- 
tion, co-operating on the one hand with 
school authorities in establishing courses 
on money management and with indus- 
tries, on the other, in working out in- 
vestment plans and educational courses. 
In its official literature, the organization 
says “Sound insurance is one of the ne- 
cessities of individual and business life 
and should early beso recognized.” 

Dr. Stoddard’s Report 

Dr. Stoddard, in his report on the 
Council’s activities, says: 

“Life insurance, we well know, is an 
individual necessity. Many tens of thou- 
sands of dollars a year are expended by 
the life companies in educating the pub- 
lic to appreciate the value of life insur- 
ance, and it is generally conceded that 
much more could be done. Particularly 
is this true with the rising generation, 
who are going out into the world by the 
million from our public schools. 

“The short cut to mass education on 
anything is to go to the public schools. 
Propagandists have known this _ for 
years, and the public schools have, quite 
naturally, become wary of propaganda 
and propagandists. There is quite a dif- 
ference, however, when it comes to tell- 
ing the public schools about the vari- 
ous services which legitimate business 
interests are offering. One of these 

services is saving through the savings 
banks. Another is the principles of sound 
investing. Another is home ownership 


through the co-operative banks and 
building and loan associations. Another 
is trust service through the trust com- 
panies and the trust departments of the 
national banks. Another is life insur- 
ance,” 

Insurance men who are interested in 
more details about the organization’s 
work may have information by writing 
to the Council on Economic Education, 
Inc., No, 24 Federal street, Boston. 





MAN VS. MACHINE 





Donald Keane’s Talk on Energy and 
Power Given Before Beers & DeLong 
Agency in New York City 


Organization of the units of energy 
within the agency was suggested to pro- 
ducers of the Beers & DeLong agency 
of the Mutual Benefit in New York 
City by Donald Keane of the Keane- 
Patterson agency of the Massachusetts 
Mutual as the best means of getting 
maximum results. Talking at a regular 
agency meeting on Monday morning, 
Mr. Keane compared the agent to a 
gasoline engine, discussing similarities 
and differences. 

“As a motor runs it produces power 
on a decreasing scale,” said Mr. Keane. 
“But with man, the more energy the 
more production. Furthermore, the man 
who stays in the office all day, using 
little energy, has no more of that prec- 
ious quality the next morning than the 
man who spent five hours on the street 
has; in fact, probably less. 

“Given a blue print and a factory, one 
can turn out 100 gasoline motors just 
alike. Any one of the motors, put into 
an automobile, can pull it at eighty miles 
an hour, or sixty miles on a hill; in a 
boat, can push it thirty miles an hour. 
Mounted on a block it can run a saw 
mill or drill an oil well. The standard- 
ized machines can all do the same work. 

“But men are not standardized. They 
are all power plants, with potential en- 
ergy, but the amount of that energy de- 
veloped depends on other qualities with- 
in the man, such as determination, cour- 
age, system, concentration, wisdom. 
What he does with the energy similarly 
depends on himself.” 

Mr. Keane was introduced as an alum- 
nus of the agency. His early success 
in life insurance was made with the Mu- 
tual Benefit. 





SUN LIFE LEADS SHAREHOLDERS 


The Sun Life is still the largest 
share owner of the American Telephone 
& Telegraph Co., according to the list- 
ing published last week by the company. 
With 92,697 shares as of March 14, the 
company shows a gain of 3,200 shares 
over those held last year. 





110 Fulton Street 





A life insurance sales executive for the past seven 
years head of the life insurance department of one of 
the oldest insurance brokerage firms in New York, 
wishes to make a new connection as life insurance sales 
manager for a large brokerage firm or as sales manager 
of the agency staff of a general agency. 


He can bring to such a position a training and 
ability that should greatly stimulate production. 
Interview by appointment. 


Box 1142 


THE EASTERN UNDERWRITER 


New York 








SALES COURSE SHOWS RESULTS 





Equitable Correspondence Course Rec- 
ords Show That Graduates Write 

More Business Than Non-Graduates 

The Correspondence Course which the 
Equitable Society conducts has shown 
real results. A recent study made by 
the company’ discloses the fact that dur- 
ing the first year after graduation from 
the course, the graduates make about the 
same progress as non-graduates but the 
second full year shows an increase in 
production of 51%, while the third year 
shows that graduates have 91% better 
production than non-graduates, accord- 
ing to “Agency Items.” 

Every new agent employed by the 
company is immediately guided through 
a Preliminary Course after which he is 
eligible for the Correspondence Course. 
This training is usually completed in 
from three to six months. The agent 
has then the opportunity to take the 
company’s Field Course. 


MUTUAL BENEFIT CONVENTION 

The 1930 convention of the Mutual 
Benefit Life agents will be held in the 
company’s home office in Newark June 
23, 24 and 25. Plans are being made to 
make the convention an outstanding one. 
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For Those Who Sell 


FINANCIAL INDEPENDENCE 
And Those Who Buy 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford 


Over 84 years in Business 


1930 





























NINE “GROUP MILLIONAIRES” 





T. P. Williams Leads Equitable Society 
Group Producers for First Quarter; 
Record Production Reported 


The Equitable Society reports that 
nine company producers have qualified as 
“Group Millionaires” for the first quarter 
of this year. These agents who have 
all placed over $1,000,000 in the first 
three months are: T. P. Williams and 
E, W. Travis of the Woods agency of 
Pittsburgh; R. W. Pumpelly of the Ro- 
senstein New York City agency; J. E. 
Gettys, G. D. Cladfelter and G. C. Tutt, 
Jr., of the Roddey agency of Rock Hill, 
N.C; F. K. Guck, Ryan agency, De- 
troit; J. M. Pfeil, Woods agency, and T. 
J. Brownlee, Jr., of the Nelson agency 
in St. Louis. 

The volume of group coverage written 
during this quarter by the Equitable ex- 
ceeds all previous high records for the 
same period, excluding the volume writ- 
ten January, 1929, on the Society’s 
agents. 





BEST’S 1930 ILLUSTRATIONS 





Net Costs, Cash Values, Premium Rates, 
Policy Conditions and Other 
Subjects Covered 
The 1930 edition of “Best’s Illustra- 

tions” has just been published. 

_ This year’s edition follows in its essen- 
tial points the lines of its predecessors 
and contains complete information cover- 
ing the _ tat ea points: Net Costs, Cash 
Values, Premium Rates and Policy Con- 
ditions of most legal reserve life insur- 
ance companies operating in the United 
States, together with other miscellaneous 
information useful to the life insurance 
salesman. 

The practice initiated by Best last year 
of showing the time taken to pay up 
the various policies through dividend ac- 
cumulations and, in addition, the number 
of years necessary to endow the con- 
tracts in the same manner is continued. 
Also, twenty year figures are shown for 
dividend accumulations and dividend ad- 
ditions. 

“This year for the first time we are 
including a Net Retention table which 
will show at a glance the maximum Life, 
Endowment and Term retentions—not 
maximum limits—between ages 15 to 6, 
listed according to amount of retention 
for the various companies,” the publish 
ers say. This table will be a very valu- 
able aid as a comparative reference 
connection with the larger risks. AC 
companying the net retention table ap 
pears a geographical table showing the 
states in which all companies listed at 
operating, together with the location © 
the home offices.” 
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Aetna Life Loses Suit 
Fought on Tax Refund 


CANNOT RECOVER $376,340 TAX 





Decision of United States District Court; 
Appeal Will Probably Be 


ade 





The Aetna Life cannot recover $376,- 
340.36 paid as taxes for 1923 and 1924 
to the Federal government, according to 
a decision rendered last week by the 
United States District Court. It is ex- 
pected that the company will appeal to 
the Circuit Court of Appeals. 

The taxes, assessed against Federal, 
state and municipal bonds of the Aetna, 
were paid out by the company follow- 
ing an agreement reached in 1927 be- 
tween the company and the commission- 
er of internal revenue and the secretary 
of the treasury. The agreement appar- 
ently ended a period of disagrement dur- 
ing which the Hartford company pro- 
tested against the amount of the tax de- 
manded. 

After the agreement had been reached 
and the company had paid $376,340.36 to 
the government, a decision was handed 
down in June, 1928, by the United States 
Supreme Court in the case of the Na- 
tional Life vs. the United States, de- 
claring that the statute which imposed 
such taxes on Federal, state and mu- 
nicipal bonds was unconstitutional. 

The decision interested all the insur- 
ance companies and it was reported that 
as a result of the decision millions of 
dollars would have to be refunded to 
insurance companies which had paid sim- 
ilar taxes. The Aetna endeavored to 
recover the amount which it had paid 
under the agreement and when the gov- 
ernment declined to make the refund 
suit was brought against the collector 
of internal revenue. 

However, the law under which the 
agreement was made in 1927 provides 
that where such an agreement between 
the taxpayer and the commissioner of 
internal revenue and the secretary of 
the treasury is reached on the amount 
to be paid, the case may not be reopened 
or modified and that no suit or action 
or proceeding may be brought to nullify 
or modify the agreement. 





P.S. YOUNG JOINS SALES BUREAU 





Former Assistant Secretary of Missouri 
State Life Affiliates With Hartford 
Research Organization 
Pearce H. Young, formerly assistant 
secretary of the Missouri State Life, 
has been appointed head of the home 
Office service department of the Sales 
Research Bureau in Hartford, effective 
May 1. Mr. Young will have charge of 
One of the Bureau’s most difficult tasks, 
keeping 133 member companies ac- 
quainted with what the organization is 
doing, and keeping the Bureau acquaint- 
: with the problems of these compa- 

ies, 

The new appointee is a native Mis- 
Sourlan, having been born and educated, 
as well as having spent all his business 
life in that state. He was for three 
years assistant manager in the St. Louis 
branch of the Missouri State, and be- 
came in turn agency instructor in the 
home office, director of education, and 
assistant secretary. 





OUT TO WIN STRAW HATS 


The agents of the up-town New York 
office of the Beers & DeLong agency 
of the Mutual Benefit Life in New York 
ity are working hard to get their quo- 
‘as this month, as a 1930 model straw 
at is promised all who qualify. C. 
Teston Dawson, the up-town manager, 


Says that chances are good for a record 
Month. 





Pio wise man will hear, and will in- 
oe learning; and a man of under- 
anding shall attain unto wise councils. 
—Proverbs. 





aid Up For Repairs? 


THE Christmas electric train, that took each 
sharp curve of the little track at such head-long pace, has lost its speed. 
There doesn’t seem to be anything mechanically wrong with it—it just 


slowed down. 


Unfortunately, this condition is not confined to mechanical toys. 
The same thing happens to human beings. How often in our own busi- 
ness of selling Life Insurance we see an Agent slow down—and for no 
apparent reason. It is hard to diagnose the trouble. He hasn’t lost his 
ability and training overnight. His case is somewhat like that of the toy 
train—just slowed down. But, unlike the train, there is every reason to 
assume that he will accelerate again. All he needs is the stimulus of a 


new idea or the testimony of his friends who are whipping the same 


problems which puzzle him. 


To constantly refresh its representatives with new and workable 
ideas, the Union Central provides a clearing house from which each man 
may select the working plans that most appeal to him. Published weekly, 
the Union Central Agency Bulletin is written largely by the men in our 
Field Force who use this medium to exchange the ideas they have gleaned 
from experience. New material gathered from a single issue may be the 
elixir that will lift a good producer from a temporary slump back to his 


rightful place; or give the new man a speedy start in Life Insurance. 


If you are considering a Life Insurance career, the Union Central 
Manager in your city will be glad to let you read a current issue of this 
publication and he will tell you also of the many other sales helps that the 


Company provides for its representatives. 


THE UNION CENTRAL LIFE 
INSURANCE COMPANY 


Cincinnati, Ohio 


Established 1867 Jesse R. Clark, Jr., President 
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95% of Underwriting 
In Hands of Agents 


SOME RESULTING PROBLEMS 
Dr. H. W. Cask Says One Big Pro- 
ducer’s Ratings Are Modified by 


Company Only in 1% of Cases 








From 85% to 95% of all underwriting 
of life insurance cases is done by the 
agent in the field and only 5% to 15% by 
the home office underwriters and the 
home office rating is made on some med- 
ical or other information not available 
to the agent, said Dr. Henry W. Cook, 
vice-president and medical director of 
the Northwestern National Life, speak- 
ing this week before the Grand Rapids 
Life Underwriters’ Association. Dr. 
Cook stressed the point that the quality 
of the underwriting varied with the char- 
acter and intelligence of the field repre- 
sentative and the amount of instruction 
given him. “In the case of one of our 
own largest personal producers the per- 
centage of his ratings modified by the 
home office has averaged for years less 
than 1%,” said Dr. Cook. “In other 
words, he selects 99% of his business un- 
der exacting standards of home office 
underwriting supervision.” 

Dr. Cook stressed the importance of 
the life underwriters’ associations in this 
situation and in the power in maintain- 
ing high standards of membership and 
practices. He continued: 

“And aside from the underwriting 
viewpoint, what poor business policy it 
is to employ any but high grade agents. 
They do not stay in the business, they 
are misfits, they misrepresent company 
and policies, they do not settle for their 
nets, their notes are not paid, their busi- 
ness lapses, they are distasteful as asso- 
ciates, and after they have put over a 
few poor risks and spent nets and ad- 
vances, they drift into their legitimate 
occupations—fake oil. stocks, patent 
medicines, bootleg, or whatnot. You gen- 
tlemen do not desire them as associates, 
and we in the home office underwriting 
department do not want to have our re- 
lationships with the field men tinged 
with suspicion or mistrust when they 
should be on a basis of the most cordial 
business understanding and co-operation. 
This is certainly the basis which per- 
mits the realization of the ideal of under- 
writing, i. e., the issuance of policies to 
the largest possible proportion of appli- 
cants and at the same time to experi- 
ence a reasonable and profitable mortal- 
ity for the company. Under such a re- 
lationship it is possible to reduce rejec- 
tions to 1% or 2%. 

Some Underwriting Abuses 

Another closely related underwriting 
problem, said Dr. Cook, has to do with 
the outlawed insurance twister or broker. 
The brokering of life insurance can be 
just as legitimate and proper a transac- 
tion as brokering a bond, he said, but 
there are possible abuses, and company 
officials and agency managers must draw 
a definite line between the legitimate and 
illegitimate. Owing to the abuses of 








brokering, some companies have an- 
nounced that they will not accept brok- 
ered business. This only encourages an 
agent to submit the case as his own per- 
sonal business, said Dr. Cook, or works 
a hardship on the high-grade man who 
will not stoop to such deception. But 
companies which knowingly accept busi- 
ness from the dishonest twister or brok- 
er, either directly or indirectly or under 
an alias, will suffer the mortality loss 
they deserve and at the same time are 
lowering their own agency standards and 
the standards of the business as a 
whole. 

“There was a broker in my office re- 
cently,” continued the speaker, “who 
openly stated his intention of visiting 
every home office in the country if nec- 
essary to obtain the amount desired for 
his client—who, of course, was seriously 
impaired or there would have .been no 
occasion for such extreme methods. His 
plan was the common one of represent- 
ing that other good companies had taken 
the risk so we should be able to do so, 
even if for only a small retention our- 
selves, and then we should reinsurance 
the excess! He showed a list of other 
companies that had accepted the case, 
which statement later inquiry of several 
of these companies proved was false. 
However, we heard that a considerable 
volume had been obtained and we were 
even offered the risk in reinsurance from 
another company—fortunately not an au- 
tomatic cession. Companies which en- 
courage this sort of underwriting are un- 
true to their obligations and unfair to 
men like yourselves who are earnestly 
and conscientiously giving your best ef- 
forts for a cause that you believe in and 
to which you are devoting your life.” 

Over-liberal and competing reinsur- 
ance facilities have lent themselves to 
this misuse, and constitute another un- 
derwriting problem, continued ‘Dr. Cook. 
The unfavorable mortality and the finan- 
cial loss experienced on this class of re- 
insurance represents only one unfavor- 
able result—it has been a retarding in- 


Another Progressive Step 


The Berkshire Life, will, beginning April Ist, issue 
DOUBLE INDEMNITY coverage on all of their policy 


contracts, for a maximum amount of $25,000 on any one 


life. 


The rates on the Preferred Risk Life, Whole Life Pay- 
able at 85 and Long Term Endowments from ages 20 to 
50 will be $1.25 per thousand, with a graduated increase of 
$1.50 from ages 51 to 55. Complete rates on various con- 
tracts will be furnished upon request. 


S. SAMUEL WOLFSON, General Agent 
BERKSHIRE LIFE INSURANCE COMPANY 
225 W. 34th St., New York City 
Phone: PENnsylvania 6878-9 


Professor Hanns Dorn 
Heads German Society 


ANNUAL MEETING LAST MONTH 





Thirty-nine Countries Are Represented 
in Membership of Society; M. A. Lin- 
ton and E. W. Kopf on Board 





Professor Hanns Dorn of Munich was 
elected president of the German Society 
for Insurance Science at the society’s 
meeting last month in Berlin, and Dr. 
Alfred Manes was made general man- 
ager and editor. It was reported that the 
Society had 1,774 members as of Decem- 
ber 31, of which 488 are corporate and 
1,286 individual members. Some thirty- 
nine countries: are represented in the 
membership. « 

American members among the officers 
and directors of the Society are Vice- 
president M. Albert Linton of the Provi- 
dent Mutual, who is a general vice-presi- 
dent of the organization, and Edwin W. 
Kopf, assistant statistician of the Metro- 
politan Life, who is a member of the So- 
ciety’s executive committee of the Law 
and Economics Section. 

The Society issued four numbers of its 
journal, with the actuarial supplement 
during 1929, in addition to two technical 








fluence in the establishment of high un- 
derwriting standards, both in field and 
home offices. A serious problem in un- 
derwriting from both the field and the 
home office viewpoint, he said, is the lack 
of uniformity between companies in 
their action on certain individual risks. 
To the uninformed agent it is incompre- 
hensible why a certain man who may be 
applying to fifteen different companies 
may receive standard insurance from 
five, declination from five, and substand- 
ard ratings varying from +25 to +100 
from the other five, but a situation simi- 
lar to this frequently happens. 














' FIFTEEN YEARS OF PROGRESS 


LEGAL RESERVE LIFE INSURANCE IN FORCE 
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Established 1879 





GERARD S. NOLLEN, President 








Des Moines, Iowa 














treatises, Dr. Scharlau’s “Origin of the 
Newer Insurance Branches” and Dr 
Gurtler’s “Theory and Technique of In. 
surance Accounting.” The _ thirtieth 
birthday of the Society was also cele. 
brated by the issue of the third edition 
of the monumental “Insurance Lexikon,” 
an encyclopedia of international insur. 
ance practice, 

_ During the last year the Society fn- 
ished its new building in the Wilmers. 
dorf section of Berlin. The cost was 
200,000 gold marks. The Society’s gen. 
eral income for the year was about 120, 
000 marks, largely from membership dues 
and from the sale of publications. Dur- 
ing 1930 the work of the Society will 
consist in publishing four additional js- 
sues of its journal, the publication of fur- 


‘ther technical treatises on insurance sci- 


ence, the development of its splendid |- 
brary, and the spread of insurance 
knowledge throughout the insurance in- 
dustry. 

The Society welcomes to membership 
all persons interested in the develonment 
of scholarship and effectiveness of insur- 
ance service. The address of the head- 
quarters is Johannisberger Strasse, 31, 
Berlin- Wilmersdorf. 


SEES HUGE TRUST GROWTH 








Trust Company Man Tells Richmond 
Life Underwriters It Will Result 
From New Business Psychology 

Total amount of life insurance under 
trust agreements in the United States 
now exceeds $2,500,000,000. —_ Littleton 
Fitzgerald, Jr., manager of the new busi- 
ness department of the American Bank 
& Trust of Richmond, told members of 
the Richmond Association of Life Un- 
derwriters at their April luncheon-meet- 
ing in a talk on “Life Insurance Trusts.” 
He said that the record of the amount 
of life insurance deposited under trust 
agreements for 1927 is $257,000,000; for 
1928, $700,000,000; and for 1929, $1,200; 

In Mr. Fitzgerald’s opinion, even bet- 
ter records and larger increases in the 
years to come can be expected, due to 
a new psychology of business which has 
been called the “New Capitalism.” This 
advocates low prices and high wages. 
The most drastic presentation of the 
new principle has been given by Henry 
Ford. He has proved, Mr. Fitzgerald 
said, that high wages pay when accom- 
panied by low prices and the elimination 
of waste. 

Mr. Fitzgerald added that the tremen- 
dous increase in insurance trusts during 
the past year was due in large measure 
to the wholesome co-operation of bank 
and trust companies and the life under- 
writers of the country. 


BEERS & DELONG SCHOOL 
A new session of the training school 
of the Beers & DeLong agency of the 
Mutual Benefit in New York City will 
start May 5. 





— 








AS WE SERVE 
WE PROGRESS 


Insurance in Force 


1923 - $1,000,000,000 
1927 - $1,500,000,000 
1930 - $2,000,000,000 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 
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( 5 HE tuberculosis deathrate has been cut in half in 


the last twenty years largely by better living conditions 
among the working population and the successful treat- 
ment of active cases. Now medical science has an even 
more brilliant victory in its grasp—the checking of the 


‘disease in children before it develops. 


Children who come in frequent contact with anyone who 
has active tuberculosis are in grave danger, though they 
may look the picture of health and have none. of the 
familiar warning signs—underweight, a cough, fatigue 
and poor digestion. : 


A large number of deaths from tuberculosis occur be- 
tween the ages of 25 and 45. Yet in most of these cases 
the disease began in childhood, though there may have 
been a re-infection at some later time. 


Contrary to the old-time belief, heredity does not plant 
the germs. Close contact with the disease in active form 
is usually responsible. The disease may lie dormant for 
many years and then flare up and become active follow- 
ing physical or mental strain, too heavy or too prolonged. 
But there is no need to guess whether or not a child who 


Long hours of undisturbed sleep at night 
and periods of rest during the day help 
_ to ward off tuberculosis in later years. 


© 1930 Metropolitan Life Insurance Company 


has been exposed has picked up the germs. Modern sci- 
ence can now discover whether any damage has been 
caused by them. No longer are doctors compelled to 
rely merely upon such tests as tapping the chest, listen- 
ing to the breathing, examining the sputum. They can 
be reasonably sure of correct diagnoses by including X-ray 
and tuberculin tests. Results from tuberculin tests are 
especially significant in children. 


All children should be kept away from people who have 
tuberculosis. They should have regular, thorough, physi- 
cal examinations. If tuberculosis is discovered, modern 
restorative methods should be applied immediately. 


Every child, no matter how healthy or sturdy, needs 
plenty of sleep, plenty of proper food, plenty of sunshine 
and fresh air. But the child who has picked up the germs 
of tuberculosis and is beginning to react to them needs 
additional care and a scientific health-building program 
under wise medical direction. 


The Metropolitan Life Insurance Company will gladly 
mail, without charge, its booklet, “The Care and Preven- 
tion of Tuberculosis,” to anyone who requests it. Ask 
for Booklet 4 EUO. 





METROPOLITAN LIFE INSURANCE COMPANY 


FREDERICK H. Ecker, PresipENT ONE Mapison Ave., New York, N. Y. 
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Kansas City Life’s 
New 12% Income Forms 


MONTHLY INCOME FOR FAMILY 





Two Policies, Ordinary Life Income and 
Twenty Payment Life Income 


Issued 





The Kansas City Life has brought out 
two new policies, special ordinary life 
12% income and special twenty payment 
life 12% income, which are family in- 
come policies paying 12% income month- 
ly to a named beneficiary for twenty 
years. 

The Kansas City Life states that these 
policies are written on ages 15 to 60 
without the total disability rider and on 
ages 15 to 55 with the total disability 
rider. The double indemnity rider may 
be added at the regular rate of $1.30 
per thousand, 

They provide to pay to a designated 
beneficiary 12% of the principal sum in- 
sured if the death of the insured occurs 
within the period of twenty years fol- 
lowing the issuance of the policy, such 
12% income to be payable to the bene- 
ficiary for the balance of the period com- 
prising the twenty years. 


Illustrating Policy Use 

If Henry Jones, age 35, takes $10,000 
of this policy and dies when he is 40 
years of age the policy provides to pay 
to Mrs. Jones the beneficiary, $100 per 
month or $1200 per year, for a period of 
fifteen years and at the expiration of the 
fifteen years to pay Mrs. Jones $10,000 
in one sum. 

The policy provides for paid-up, par- 
ticipating life insurance, non-forfeiture 
and loan features comparable to those 
found on any standard form of policy 
issued by the company. 

This policy is incontestable after two 
years, and free from restrictions as to 
residence, travel, place of death or mili- 
tary or naval service. 

Through this policy the average Am- 
erican father can, with a very low pre- 
mium outlay, comparable to the premium 
outlay required on standard forms, give 
his family a living income during the 
years when they are most dependent 
upon him, and provide his wife with a 
substantial lump sum payment, or con- 
er monthly income as long as she 
ives. 





BALTIMORE PROGRAM 
Sales Congress Will Hear Kavanaugh, 

Horton, Callihan, Coffin, Allen, Bond 

and Wallis 

The program for the Baltimore and 
District of Columbia Sales Congress 
which is to be held at the Lord Balti- 
more Hotel May 16 includes as speak- 
ers James E. Kavanaugh, second vice- 
president of the Metropolitan Life; Guy 
B. Horton, counsel, National Life of Ver- 
mont; Tressler W. Callihan, manager of 
agencies, John Hancock; Vincent B. Cof- 
fin, director of education, Penn Mutual; 
A. Rushton Allen, Philadelphia general 
agent, Union Central; Nelson Bond, Bal- 
timore general agent, Travelers; and 
Frederick A. Wallis, former general 
agent of the Fidelity Mutual in New 
York, and now living in Paris, Ky. 

Brief presentations will also be made 
by Agents Addleman, Mutual Life at 
Baltimore; Marr, State Mutual at Wash- 
ington; and Railey, Mutual Benefit at 
Wilmington. 

Last week a committee from Balti- 
more went to Washington to arrange for 
the attendance of District of Columbia 
underwriters. 





CONFEDERATION PROMOTIONS 


Several promotions were made at the 
home office of the Confederation Life 
of Toronto last week as follows: J. H. 
Birkenshaw from assistant to associate 
actuary; A. F. D. Lace from accountant 
to superintendent of bond investments; 
John Law from assistant accountant to 
accountant, and H. B. Robb from chief 
clerk to registrar of agency department. 














New York Life Agents’ 
1929 Record 


New insurance paid for . . . . $953,000,000 
Ratio of term insurance to total only . . 3.07% 


Life and Endowment Policies . . . . 96.93% 





New York Life Insurance Company 
MADISON SQUARE, NEW YORK, N. Y. 





Darwin P. Kingsley, President 
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$20,000 Tax Exemption 
Allowed Ex-Gen. Act. 

BOARD OF APPEALS UPHOLDS 

Agent May Clainn Shtteanes Amount as 


Earned Net Income For Personal 
Services 





The tax exemption claim of $20,000 
that Fred C. Sanborn, former general 
agent of the Massachusetts Mutual in 
Boston allowed himself in his income tax 
for 1925 and 1926 has been sustained by 
the Board of Tax Appeals. The Board 
held that a general agent of a life com- 
pany whose contract allows him all com- 


missions on policies written in his ter- 
ritory, but requires him to organize the 
territory, employ, train and supervise 
sub-agents and pay them commissions, is 
entitled to claim the maximum deduction, 
$20,000, as earned net income for per- 
sonal services actually rendered in com- 
puting annual federal income tax for 
each taxable year in which net commis- 
sions are in excess of that amount. 

The contention of the petitioner was 
that he had no income-producing capital 
invested in his insurance agency and his 
commissions were all received “as com- 
pensation for personal services actually 
rendered,” thus entitling him to have as 
much as $20,000 of his net commissions 
considered and treated as “earned net 
income” in each of the two years, the 
Opinion states. 

The respondent argued that the com- 
missions were not “for personal services 
rendered” by him alone, but were in 
large part the return from the personal 
services actually rendered by numerous 
subagents, and that capital was employed 
in the business of the petitioner and was 
a material income-producing factor 
therein. 

The Board of Tax Appeals held, how- 
ever, that the commissions received by 
the petitioner, in addition to those re- 
ceived for business he wrote personally, 
came from the company under his con- 
tract with it by reason of his personal 
services in employing subagents, in- 
structing them, supervising their work, 
assisting them in securing and retaining 
insurance, etc. 

“What he received,” states the opin- 
ion, “whether much or little, depended 
upon his personal ability, skill, success 
and services in organizing his territory, 
securing capable and efficient subagents, 
all of which required his active and con- 
stant personal service and attention. It 
was, as he testified, for that and nothing 
else that his commissions were paid.” 


C. C. NIESS WITH WOLFSON 








Appointed Manager of Brokerage Dept.; 
Agency Led Berkshire Life For 
First Quarter of 1930 

Charles C. Niess has joined forces with 
S. Samuel Wolfson, general agent, Berk- 
shire Life in New York, as supervisor 
of the brokerage department in the 
agency. This is the second important 
addition to this progressive agency this 
year. Only a year old it led the Berk- 
shire Life throughout the country for 
the first quarter of 1930. 

Mr. Niess has been agency assistant 
and production manager for the past 
nine years with Goulden, Cook, Gudeon 
& Woodward, representing the Connec- 
ticut General in New York. Prior to this 
connection he was a special agent for 
the Aetna Life. He has a host of friends 
in the business. 


BURRELL AGENCY’S BEST MONTH 

The members of the Washington, 
D. C., agency of the Home Life of New 
York staged a contest last month m 
honor of the birthday of their general 
agent, Maynard C. Burrell, and as a re- 
sult broke all previous records. The pa! 
new premiums were the largest for any 





. month during the two and one-half years 


the agency has been in operation. € 
best previous month’s record was topped 
by over 15%. 
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~ WHAT'S RIGHT WITH LIFE INSURANCE 


in Like a good deed modern life insurance is one of those commendable service relation- 
ships that receives universal endorsement. 


. Let us consider why this highly developed financial safeguard merits general appro- 
ve bation. 


a First, it is mathematically sound. Based on the law of average as applied to the 
se duration of life, it is absolutely sound. While there is nothing quite so uncertain as the 
‘ duration of the life of an individual, the average duration of life in a multitude of individuals 
T- may be determined to a relatively high degree of accuracy. 


Second, it is cooperatively sound. The great life insurance companies of America 
afford one of the finest examples of cooperative effort. Altogether they embrace in their 


- membership about forty million policyholders insured in two hundred or more companies for 
iis over One Hundred Billion Dollars. Collectively, they have very appropriately been termed 
~s The Greatest Family in the World, and have also been referred to as A League of Neigh- 
y ° : ° . 

as : bors. They are banded together in a common purpose, voluntarily agreeing to pool their 


interests in a great protective movement. 
Third, it is morally and ethically sound. The scriptural admonition “Bear ye one 


m- another’s burdens” is given a practical demonstration. It is a splendid example of altruism, 
ct highly developed, scientifically administered. 

= Fourth, it is financially sound. Safeguarded by State enactments as to the types of 
- securities in which the assets or funds of the policyholders may be invested; supervised by 
tor State Insurance Departments and directed in their investment policies by extremely con- 
r servative custodians of trust funds. Life insurance companies are in the front rank of the 
by world’s fiduciary institutions. In strength and stability, they are impregnable. 

re- 

lly, Fifth, it is socially sound. Granting the old adage that “the home is the bulwark of 
a the nation,” this great modern device guards family life, preserving home ties, protecting 
in- defenseless widows and orphans, keeping children at school, and reducing pauperism and 
= crime. By providing for the individual, it safeguards the entire social body and aids in 


strengthening the nation as a whole. 


Sixth, it is commercially sound. Life insurance has a stabilizing influence on the busi- 


ry, ness of the country. It is a great economic shock absorber. The entire commercial struc- 
: ture is safer and our vast business machinery functions more smoothly by reason of the 

It tempering effect of life insurance disbursements following the removal by death of productive 
ing lives. 


Seventh, it is economically sound. The great life insurance companies provide invest- 
ment funds for the development of the country. The small amounts paid in premiums by 
individuals make up great reservoirs of capital which are invested by the companies in 
projects benefiting the entire country. These-aggregations of capital, when invested in rail- 


on road bonds, aid in providing transportation facilities; in public utilities, they furnish light for 
isor our homes and power for our industries; in farm mortgages, they help to feed the nation; in 
= residential loans, they help solve the housing problems; in school bonds, they provide educa- 
this tional facilities; in telephone and telegraph company bonds, they facilitate rapid communica- 
ae tion; in State and County bonds, they provide highways, waterworks, irrigation plants, 
canals and numerous other public benefits. 

tant 
pas Life insurance is in keeping with American standards of government in which the basis 
ne of prosperity of the nation is the prosperity of the individual. 

this P 

for 
3 THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 
ITH 
ton, 393 SEVENTH AVENUE, NEW YORK, N. Y. 


reral Thomas I. Parkinson, President 
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N. Y. U. Now Has Its 
Most Interesting Class 


A WIFE THERE WITH HUSBAND 





Son of L. A. Cerf Taking Course; Man 
Who Insured Lindbergh a Student; 
Former Postmaster 





It is remarkable to note the wide di- 
versification in types of men studying 
life insurance salesmanship these days. 
The present training class at New York 
University under the direction of James 
Elton Bragg is an interesting group to 
study as a criterion. It includes sea- 
soned insurance men, novices just serv- 
ing their apprenticeship, men who have 
been engaged in all types of business 
and professions, men varying consider- 
ably in age, in nationality, in educational 
background and in temperament. 

Side by side in the classroom sit a 
father and his son; the veteran of 
thirty years’ experience in life insurance 
and the one just beginning his career; 
the native citizen and adopted sons of 
\merica, whose birthplaces were in Po- 
land, Hungary, Switzerland, Russia, 
Scotland and other countries; residents 
of New York City and residents of Wis- 


consin, Nevada, Michigan, Iowa and 
other states. 


Husband and Wife 

There is, for instance, Walter Robi- 
son, who has given up a successful lum- 
ber business in Chicago, and his wife, at- 
tending class with him merely to be- 
come well informed on her husband’s 
new vocation; another, Claude C. Vick- 
rey, vice- president of William J. Lane, 
Inc., insurance brokers in New York 
City, who received considerable publicity 
when he insured Lindbergh after his 
flight to Paris; and another, John A. 
Gordon, a general agent of the Occi- 
dental Life, who came to New York 
clear from Reno, Nev., for the course. 

Then there is Louis Streit, E. Orange, 
N. J., postmaster and a figure in the 
state’s political circles, and his son, Don- 
ald, not quite old enough yet to get his 
license; Dunbar Johnson, who has been 
engaged in insurance in many capacities, 
such as general agent, home-office ex- 
ecutive and in trade journal work; Miss 
Brenda C. Simmons, a law graduate of 
Northwestern University: Alexander 
Cerf, son of Louis Cerf, retired life in- 
surance veteran of New York; and nu- 
merous others, many of whose careers 
would make interesting reading. 

Many Colleges Represented 

Many colleges and universities are 
represented in the line-up, Princeton, 
Lehigh, Annapolis, West Point, Brown, 
Michigan, being but a few. Twenty-five 
of the seventy-four registered in the 
class have had some college training; 
many of these hold degrees. The stu- 
dents vary in age from nineteen to fifty- 
four years; in fact, twenty- -Six members 
of the class are over forty years of age. 

The majority of these students now 
represent or at least are temporarily 
tied up with New York City’s largest 
general agencies. Those who come to 
the city from distant States must take 
out a New York license, and immediately 
they start placing business throughout 
Metropolitan agencies. That is one of 
the interesting things about the course. 
All students must turn in weekly re- 
ports of each day’s activities in the field; 
ail are required to put in a definite 
amount of fieldwork. 

Striking evidence that this is to their 
distinct advantage is seen in the fact 
that the average earnings per student 
per week of the twenty-three classes of 
the past, were $63.07. Students attend 
classes for 130 hours during the eleven 
weeks of the course, and spend at least 
two hundred business hours in field 
practice under the guidance of the mem- 
bers of the faculty. 

Speaking of the faculty, Mr. Bragg 
has an able body of assistants, including 
Ralph Engelsman, who teaches practical 
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In Step With the New Decade 


Large enough to merit its national prestige and 
to effect natural economies of operation. 


Small enough so that the individual agent and 
the individual case are never lost sight of. 


Old enough to be rich in its depositories of 
experience and to be guided by the past. 


Young enough to be fully abreast of the times 
in providing ultra-modern insurance protection. 


Life and Accident Insurance United in ONE Policy 
Furnishing Complete Coverage 


UNITED LIFE and ACCIDENT INSURANCE COMPANY 


- Concord, New Hampshire 














selling principles; Horace 
who teaches the psychology of buying 
motives; and Leon Gilbert Simon, who 
analyzes business insurance. The re- 
sults indicate the calibre of their work, 
which, as can readily be ascertained, is 
not easy, since it must necessarily be 
adapted for such a diverse group of 
students. 
Why Course Is Unique 

The New York University Life Insur- 
ance Training Course is unique not only 
because of the diversity among its stu- 
dents in age, experience, and educa- 
tional background, but because it is the 
only course which is conducted regu- 
larly by an institution of higher learn- 
ing for the sole purpose of training its 
students for professional service in the 
field cf life underwriting, and which 
combines classroom instruction with 
controlled vocational practice. 

Furthermore, the faculty of the de- 
partment recommends for the New York 
University certificate only those students 
who produce a specified volume of new 
life insurance production during the 
twelve months following their comple- 
tion of the course with passing grades. 
The student must thus, make good as a 
life underwriter as well as pass the 
course in order to earn the certificate. 

The aim of the course is three-fold; 
first, to impart to the student the 


A. Wilson, 


necessary knowledge of life insurance 
and of its adaptation to various human 
needs; second, to aid him in the devel- 
opment of skill in the application of his 
knowledge to the problems which he will 
face in his work; and third, to lead him 
to appreciate the professional obligation 
which he owed to his client, to his com- 
pany, and to the institution of life in- 
surance. 


Average Production: $4,625 


Since the establishment of the course 
in the autumn of 1922, there have been 
registered a total of 1,307 students, up 
to the present group. The total business 
applied for of this group during the ten 
weeks they were taking the course was 
$60,448,048, an average production per 
man per week while in school of $4,625. 

And this figure was doubled by mem- 
bers of the class who just graduated in 
the last class! Of thirty-eight agents 
who began to take the course starting 
in January, an average of $9,635 per 
week per agent was produced by them 
in eight weeks. Of these men, eleven 
were beginners, fourteen had sold for 
less than two years, thirteen had sold 
for more than two years. Some of the 
men attained unusual records. 

One well-known New York general 
agent has told what he thinks of the 

: (Continued on Page 18) 








Intelligent Progression 


HE MUTUAL BENEFIT was organized in 1845, and for 
upwards of eighty years has been administered by a succession 
of directors and officers whose conduct of its affairs has merited 

and received the confidence and approval of hundreds of thousands of 
policyholders. Not only has its history been marked by the fidelity, 
ability, and integrity of the officials who from time to time have 
been responsible for the Mutual Benefit’s financial management, but 
the Mutual Benefit has also been distinguished throughout its history 
for intelligent progression in the provisions of its contracts which, 
with unbroken adherence to sound actuarial principles, have made 
the Mutual Benefit a leader in life insurance underwri 
improvements in contracts have been developed, liberalizing their 
provisions, the new benefits have been uniformly extended to earlier 
outstanding contracts, in so far as possible, thus securing to the 
earliest policyholders the benefits enjoyed by the latest. 


The Mutual Benefit Life Insurance Co. 
NEWARK, NEW JERSEY 
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Estate Liable For 
Unpaid Premiums 


IN CASE OF J JOINT POLICY 





Pennsylvania Supreme Court Holds Im- 
plied Agreement Existed Between Par- 
ties to Maintain Insurance 





An interesting case has been decided 
by the Pennsylvania Supreme Court in- 
volving liability of parties to a joint life 
policy each to pay his portion of the 
premium and to maintain the insurance 
because of an implied agreement to this 
effect. It appears that there are very 
few decisions covering the point. 

In this case of Montgomery v. Mont- 
gomery, the Pennsylvania Supreme 
Court held that one who paid his broth- 
er’s share of the premium on a joint 
life insurance policy taken out by the 
brothers and payable to the survivor, on 
the brother’s refusal to continue to pay 
his portion of the premium, was entitled 
to reimbursement for the brother’s share 
out of the brother’s estate, according to 
a decision of the Supreme Court of 
Pennsylvania. 

It appears from the opinion that the 
brothers were experienced and success- 
ful business men, The court held that 
there was an implied agreement requir- 
ing each to pay his portion of the pre- 
mium and that one of the brothers. who 
was required to pay the other’s share 
in order to keep the policy alive could 
recover the amount paid following the 
brother’s death. 

Statement of the Case 

In 1912 two brothers, Marshall Mont- 
gomery and Henry S. Montgomery, pro- 
cured from a life insurance company a 
joint life policy for an insurance of 
$20,000, payable to the survivor of either. 
The yearly premium was $1,540.80 less 
earned dividends. From 1912 to 1919 the 
premiums were regularly met by each of 
the coinsured paying one-half of the 
amount. Upon the premium for 1919 
falling due, Henry refused to pay his 
one-half, and thereafter paid no portion 
of the assessments. From that year 
until his death in 1927 the entire pre- 
miums were paid by Marshall, to whom, 
as the survivor, the company paid the 
whole of the $20,000 insurance money. 

At the audit of the estate of Henry 
the survivor claimed repayment of one- 
half of the entire amount paid by him 
as premiums from 1919 to 1926, includ- 
sive, with interest on these — 
on the ground that the policy, being a 
joint contract with the insurance com- 
pany, the coinsured were jointly bound 
to keep it alive, that they had a joint in- 
terest in the proceeds of the insurance 
so long as both lived, that by an im- 

plied contract between ‘the insured them- 
alow they were mutually obligated to 
each pay one-half of the premium cost, 
that neither could withdraw from that 
special agreement without the consent 
of the other except to the injury of his 
co-insured, and that Marshall upon re- 
fusal of his brother to pay his portion 
of subsequent accruing premiums, pal 
the entire annual amounts himself under 
compulsion to keep the policy alive and 
thereby protect and preserve his inter- 
est in the insurance. In the adjudica- 
tion the claim was allowed, exceptions 
to the audit filed by appellants were, 
after argument, dismissed by the court 
below and the adjudication confirmed. 
The appeal followed and the decree of 
the lower court was affirmed. 





DAY FOR PRESIDENT 

The Oklahoma Association of Life Un- 
derwriters is behind a movement for the 
elevation of General Agent Day of the 
Pacific Mutual to the presidency of the 
National Association of Life Underwrit- 
ers. A committee has been appointe 
to help in any way it can. Mr. Day 3S 
now a vice-president of the association. 
At the meeting of the Oklahoma >" 
ciation a few days ago James E. 
gent, a Kansas City insurance iene 
talked on the qualifications of insurance 
agents in the sale of insurance for part- 
nerships and close corporations. 
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Here’s Your Big Chance 


One of the most progressive agencies in New York City of a large mutual 
company has the immediate need for a life insurance man who is big enough 


to fill the important post of branch office manager. 
This man must have personality and enthusiasm for his job. 
A generous salary and bonus will be paid to the right man. 


Back of him will be an organization equipped to give the closest co-oper- 


ation in building a full time agency force. 


He should be well known among metropolitan brokers and have the abil- 
ity to convince them that his office gives them speedy service when they need 


it the most. 


Write to us about yourself in full detail. Every letter will be regarded as 
absolutely confidential. 


Address: Branch Manager 


c/o The Eastern Underwriter 
110 Fulton Street, New York City 
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Guy W. Cox Analyzes 
Savings Bank Plan 


SHOWS WEAKNESS AND DANGER 





Vice-President wall General Counsel of 
John Hancock Mutual Life Gives 
Insurance Viewpoint 
One of the clearest statements on the 
Massachusetts savings bank life insur- 
ance plan that has been made was pre- 
pared by Guy W. Cox, vice-president and 
general counsel of the John Hancock 
Mutual Life of Boston, in response to 
a request by the director of the Inter- 
national Thrift Institute of Europe, 
Pilippo Ravizza, for use in the French 
edition of the magazine “World Thrift.” 
Mr. Cox pointed out that when the 
Massachusetts savings bank plan was 
started in 1907 very little attention was 
paid to it by life insurance companies 
because it was considered a form of poor 
relief, but the entire complexion of the 
workings of the plan has been changed 
gradually during the past twenty-three 

years. 

In the first place, Mr. Cox points out, 
there is a misunderstanding on the part 
of the public as to the basis of the in- 
surance bought through the savings 
banks. A bank with $20,000,000 of de- 
posits announces that it will write in- 
surance and the conclusion of the pub- 
lic generally is inescapable that the en- 
tire resources of the bank are back of 
the policies issued by the bank. This is 
not so. Not one penny of the deposits 
or income or assets derived from the 
deposits can legally be used for the life 
insurance business. The life insurance 
department is obliged to raise its own 
guaranty capital (the modest sum of 
$20,000) and to pay all of its expenses 
except those paid for by the state or 
otherwise gratuitously contributed. 

Substantial State Aid 

Mr. Cox recalls that the state paid all 
actuarial expenses, formulated, printed 
and furnished policy forms and provided 
a medical department. The cost of poli- 
cies it is understood has been eliminated 
from the state expense since but the 
other services have’ been continued. 
There is an understanding that the in- 
surance banks shall currently reimburse 
the state for expense on their behalf to 
the amount of 25% and ultimately to 
the amount of 100% but no back ‘pay- 
ments are to be made. 

It has been openly stated by the banks 
that it would not have been possible to 
start the insurance plan without state 
aid and they say now (after twenty-three 
years of operation) that they cannot 
safely take on all the expenses. The 
banks are prohibited from employing 
agents or solicitors but since 1916 the 
state has employed “educators” who 
solicit and write life insurance for the 
banks. An organization known as the 
“Savings Bank Insurance League” has 
been active in advertising, lobbying, so- 
liciting and otherwise promoting this 
business, said Mr. Cox. 

At first the banks were limited to 
$500 on one life. At present this is 
$1,000. As the plan was intended for 
poor persons who could buy only a small 
amount of insurance, there appears a 
“joker” in the plan because there is 
nothing to prohibit anyone from taking 
the limit with each of the thirteen banks 
writing insurance. 

The Insurance Company Viewpoint 

In explaining the attitude of the regu- 
lar life insurance companies toward the 
plan, Mr. Cox said: 


“Now that savings insurance banks, 


through a common agency, are seeking 
life insurance in comparatively large 
amounts and group insurance for em- 
ployers and corporations capitalized for 
millions of dollars, and ‘educators’ of the 
state are soliciting and writing this busi- 
ness, complaints from life companies’ 
agents are arising to the effect that the 
scheme is an unfair form of competi- 
tion between private companies and the 
state. The agent is obliged to obtain 
a license from the state and to act under 
strict limitations and penalties of the 
law, and he regards a person, immune 
from all such obligation§, but employed 
and paid to write life insurance for pri- 

vate corporations, as none the less a 
‘cab? because he hides behind the aegis 
of the state seal. 

Agents’ Services Valuable 

“American life companies are commit- 
ted to the belief, fully justified by ex- 
perience, that the life agent performs 
an economic service that society, as at 
present constituted, requires, and are 
constrained to share his view above ex- 
pressed. 

“Now that the plan has proved to be 
not one for poor relief but a scheme 
for general life insurance business, our 
view is that few, if any, governments 
will adopt it; that states that enter upon 
life insurance business will control and 
manage the business wholly as a state 
department and activity and otherwise 
will preserve equality before the law for 
all their private corporations duly au- 
thorized to write life insurance. The 
Massachusetts plan has been presented 
to legislative bodies of several other 
‘American states in recent years and has 
been rejected in every case.” 





MEMPHIS LIFE MEETING 





Many Prominent Speakers on Hand; 
Harvey Weeks Advises Re-Solicita- 
tion Using Trust Idea 


Many prominent life insurance speak- 
ers addressed the meeting of life un- 
derwriters in Memphis, Tenn., last Sat- 
urday, including Harvey Weeks, assis- 
tant secretary, Central Hanover Bank 
& Trust Co.; President S. T. Whatley, 
National Association; Vice - President 
Hugh Hart, Penn Mutual; Vice-Presi- 
dent Harold Cummings, Massachusetts 
Mutual; Vice-President V. L. Thomp- 
son, Home Life of Arkansas; and Dr. 
W. B. Bailey, economist, Travelers’ In- 
surance Co. 

Harvey Weeks urged the agents to 
go over their list of prospects and pick 
out the ones they have been unable to 
sell and solicit them on the basis of 
trusteeing their life insurance proceeds. 
He advised them to call back and show 
them how to use life insurance to affect 
estate shrinkage. “Then call in a trust 
company representative who can save 
your time by carrying through the nego- 
tiations you have started,” he said. 





STANDARD OIL INCREASE 


The Equitable Society announces that 
the Standard Oil Co. of Louisville, Ky., 
has amended its contributory group con- 
tract with the company whereby the in- 
surance will be increased by approxi- 
mately $4,000,000, thus bringing the vol- 
ume in force up to $12,000,000. Under 
the new plan the rank and file employes 
of the oil company are eligible for a 
minimum coverage of $4,000 


FORM BANKERS’ UNION 


Articles of incorporation were filed 
by the Bankers’ Union Life Insurance 
Co. of Denver. The capitalization is 
$250,000. 








AD MANAGERS TO MEET HERE 





Life Group Will Hold Informal Con- 
ference May 29; Had Similar Meet- 
ing Last Year 


The life group of the Insurance Ad- 
vertising Conference will hold an in- 
formal meeting at the Pennsylvania Ho- 
tel Thursday, May 29. The meeting 
will be along the lines of the informal 
conference held in May last year which 
proved very satisfactory to those who 


’ participated. 


It will be an all-day session—in the 
morning a meeting of the Life Group 
Development Committee, and at noon an 
informal luncheon, followed by a round 
table discussion in the afternoon. There 
will be no set program and the meeting 
will be conducted along the same lines 
as last year and in executive session. 
President Rickerd, Secretary Ennis and 
others officially connected with the In- 
surance Advertising Conference will be 
in attendance. 





WILL CHANGE WOMEN’S CLAUSE 


Lincoln National Will Make Women’s 
Disability Effective to Age 55; No 
Change in Rates 
The Lincoln National Life will ‘dis- 
continue the issuance of the Professional 
Disability provision in its policies on 
June 1, 1930, and other disability clauses 
will be changed as of that date in ac- 
cordance with the recommendations of 
the National: Convention of Insurance 

Commissioners. 


Disability premium rates for women 
will remain the same as they have been, 
namely: one and one-half times the rates 
charged male lives. However, on all 
forms of policy contracts, the. disability 
provisions will cease to be eifective on 
the policy anniversary nearest to the 
insured’s fifty-fifth birthday. The cessa- 
tion of disability L-rovisions has former- 
ly been on the policy anniversary near- 
est to age sixty, or at maturity in case 
of endowments at age sixty-five. 





URGES INCOME SETTLEMENTS 


President Jesse R. Clark, Jr., of the 
Union Central Life, in a letter enclosed 
with a copy of the company’s annual 
statement which was mailed to the com- 
pany’s policyholders recently, urges the 
insured to avoid leaving cash estates. 
“It has been estimated,” he says, “that 
90% of such estates are lost within five 
years. Why, then, do nine out of ten 
men leave their entire life insurance es- 
tates payable in cash? The answer is 
plain: they tre not familiar with the 


methods of distributing it more effec- 
tively.” 











Successful 
Salesmen 


Among the new men whose names 
appeared on our 1929 producers’ list 
were seven who utilized every sales 
help offered to Security Mutual Rep- 
resentatives. 





These seven—all appointed during 
the past year — produced nearly 
$70,000 first year cash premiums. 
Their average length of first year ser- 
vice was only eight months. 


There are specific reasons for these 
astonishing facts. Security’s genuine 
interest in its representatives and the 
forceful sales helps at their disposal 
are but two of the reasons. 

There are several splendid open- 
ings in our agency force for men 
who desire to make such a record for 
themselves. If you are one of them, 
write J. F. S., Agency Dept. 
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NEW ANNUITY RULES 





Kansas City Life Will Allow Agents 
Credit for Volume on Annuities; 
Puts Disability in Annuities 
The Kansas City Life has notified its 
field force that it will allow credit for 
volume on annuities—either immediate 
or deferred—on the basis of a 20-year 
endowment contract; that is, the volume 
allowed will be such as the amount of 
single or annual premium would have 
purchased on the 20-year endowment 

plan. 

The company will also place the disa- 
bility rider on annual premium deferred 
annuities with, an extra premium of 1% 
of the premiums without the disability 
waiver. 








will be! 


TO ASSIST OUR AGENTS 


The developing of practical ways and means of 
assisting in the location and placement of contracts 
is one of our first duties to our agents . . . and 
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Oliphant’s Day Often 
Starts at 6 O’clock A. M. 


WAS WEST POINT GRID STAR 





Tells Metropolitan Group Supervisors of 
Working Methods; J. D. Craig Dis- 
cusses Dependency Situation 





A half a dozen officers of the Metro- 
politan Life addressed the group divi- 
sion of the company at its two-day sales 
congress in New York last week. At 
this congress Second Vice-President 
James E. Kavanagh, in charge of group, 
performed an amazing memory feat. He 
called up members of the various terri- 
torial divisions, one group after another, 
and introduced each man to the crowd, 
telling what his former affiliation had 
been. Quite a number had been success- 
ful business men, and, of course, there 


was a large sprinkling of former ath- 
letes. 


Former Football Star’s Talk 


E. Q. Oliphant, Metropolitan Life su- 
pervisor, who, at one time, was a fa- 
mous West Point football player, told 
the convention how he filled the hours 
of the day. One of the first things he 
did when he went with the Metropolitan 
Life was to get a pass admitting him 
to the building at anv time of the very 
early morning or late at night. He 
sometimes reaches his office at 1 Madi- 
son avenue as early as 6 o'clock in the 
morning, cleans up his mail and arrang- 
es work for the day. 

Mr. Oliphant does not get his pros- 
pects in hit-or-miss fashion as he has 
been through that phase of prospecting 
and understands its futility and waste 
of time. The best lesson along that 
line he received was when he saw the 
name on a wagon of the Z. Q. Smith 
Co. He went in to that concern, asked 
for Mr. Smith, only to find he had been 
dead three years. 

When Mr. Oliphant concludes the 
day’s work he always decides to make 
just one more call. This is on the 
theory that you don’t know where a 
sale is going to develop; it may break 
right in your face at any time, he said. 
His concluding remarks were that sales- 
manship could be epitomized in three 
words: organize, deputize, supervise. 
The quality which goes farthest in sales- 
manship is sincerity. 

Charles McGinnis, Pittsburgh supervi- 
sor, advised that agents make separate 
classifications of all their points of con- 
tact. They should make sure that each 
classification is complete. Among the 
other speakers was Haley Fiske, Jr., 
who is one of the best group men in the 
country. 

During the session it was announced 
that the group division would issue a 
new group annuity sales manual writ- 
ten in simple language and containing 
only such figures as can be understood 
\y anyone who can add, subtract, di- 
vide or multiply. 


The Best Way to Combat Social 


Insurance 


The last speaker at one session was 
James D, Craig, actuary, who told of 
the Mastick bill in New York state which 
Governor Roosevelt recently signed. This 
measure will require the state to spend 
at least $12,500,000 a year. He said that 
scpendency in this country affects only 
«Yo of the population. 

The problem of the life insurance 
companies is to devise appropriate means 
tor enabling the other 98% of the pop- 
ulation to make provision, in whole or 
in part, for their own situations in their 
advanced years, and, through their 
agents, to spread the practice of pro- 
—— against old age requirements, to 
the end that there will be no occasion 


for state participation, beyond that made 
or actual dependency. 

& C. Campbell, third vice-president, 
rclerring to the fact that the Metropol- 


itan Group Division has j i 
ust ente s 
just entered it 


ecade of quantity production, 





said that the “mature thirties” call for 
finer and more effective standards of 
salesmanship than the “adolescent twen- 
ties.” Looking back at the Group Di- 
vision of 1920, he gave a forecast of what 
would be its status at the end of the 
next ten years and urged the group 
sales organization of the company to go 
into intensive training this year to fit 
themselves to meet the future. 





ILLINOIS COMPANY WINS SUIT 





Illinois Bankers’ Life Indiana Policy- 
holders Cannot Prevent Company’s 
Reorganization on Legal Reserve 
Basis 
The suit which Ernest E. Cook and 
other Indiana policyholders of the Illi- 
nois Bankers’ Life brought last Novem- 
ber against the company to prevent re- 
organization on a legal reserve basis was 
dismissed in an order by Judge Louis 
FitzHenry in the United States District 

Court at Springfield last week. 

The ruling constitutes a complete vic- 
tory for the company and is, in fact, the 
second victory—as a suit similar in char- 
acter brought by some St. Louis policy- 
holders was settled in favor of the com- 
pany by Judge FitzHenry prior to the 
adoption of the reinsurance contract. 


LIQUIDATE FRATERNAL 





Lincoln Fraternal Benefit Taken Over 
by Insurance Department; Lacked 
Minimum Membership 
Superintendent of Insurance Albert 
Conway has presented final report on 
the liquidation of the Lincoln Fraternal 
Benefit Association taken over by order 
of the New York Supreme Court for 
liquidation because the organization had 
failed to maintain the minimum number 
of members required by law, the asso- 
ciation having less than five hundred 

holders of death benefit certificates. 
The insurance in force amounted to 


$260,800, the assets consisting of cash 
and stock to the amount of $5,750, the 
stock being found worthless and having 
been carried at $5,000. Outstanding debts 
were paid in full, leaving a small amount 
for liquidation expenses. 





GETS CHAM. OF COM. MAN 


J. Stanley Edwards, general agent of 
the Aetna Life. Denver, Col., announces 
that Edward W. Melville, recently secre- 
tary of the Denver Chamber of Com- 
merce, has been appointed a local rep- 
resentative of the Aetna Life. 


NATIONAL ASS’N GROWING 





Life Underwriters’ Organization Now 
Has 221 Local Members; Porto Rico 
Group Considering Affiliation 
The National Association of Life Un- 
derwriters reports that as of April 10 
there are 221 local member associations 
throughout the country, every state in 
the Union being represented except Ne- 
vada. Five associations have joined 
since the September convention: Hutch- 
inson County, Texas, Association; Life 
Association of the Rio Grande Valley, 
Harligen, Texas; and the groups at Co- 
lumbus, Ga.; Orlando, Fla.; and Vicks- 

burg, Miss. 

Quite a number of other cities are at 
the present time seriously considering 
affiliation, including groups in Ironwood, 
Mich.; Shreveport, La.; Massena, N. Y.; 
Salanis, Cal.; St. Petersburg, Fla., and 
San Juan, Porto Rico. George W. Ay- 
ars, supervisor in California for the 
Phoenix Mutual and first vice-president 
of the National Association, is chairman 
of the membership committee. 





Have you something to do tomorrow ? 
Do it today!—Franklin. 





success. 





HILLSMAN TAYLOR 
President 


The M-A-N 
In SalesMANship 


Life Insurance Selling is primarily a question 
of MAN-power. Without the M-A-N in Sales- 
MANship, sales slump and the ship sinks. The 
Missouri State Life is proud of its MAN-power. 
The Company’s 1930 program is largely devoted 
to developing greater MAN-power. Helping our 
men to succeed is our own proved highway to 


MISSOURI STATE LIFE 
INSURANCE COMPANY 





HOME OFFICE 
ST. LOUIS, MO. 
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Self Management Chart 


A “self manager” for the agent in 
the form of a chart is published by the 
“Life Aetna-Izer” in its current issue. 
The chart, the creator of which is un- 
known, runs as follows: 

My Goal 

For the, yeak S....60i.5 se 

For ¢ach month S..:.:.. 2... 

For each: week 3. ...0<.0005655 
Plan 
For Securing Prospects: 

I will cultivate new acquaintances. 

I will secure names from each new 
applicant and prospect. 

I will give service to old policyholders. 

I will work among my friends and 
acquaintances. 

For Seeing Prospects: 

I will select a list of fifteen names 
each evening. 

I will interview at least ten prospects 
each day. 

I will solicit prospects who are both 
physically and financially able to 
buy. 

My Interviews: 

I will make definite appointments. 

I will go to the homes of my pros- 
pects. 

I will bring prospects to my office. 

I will not only talk to my prospects 
but I will do my best to sell them. 

My Records: 

I will keep a systematic record of all 

prospects and sales. 


I will make a record of each inter- 
view. 

My Sales Talk: 
will study and improve it. Each 
talk will be in terms of service and 
needs. 
will spend thirty minutes each even- 
ing in reviewing my day’s work and 
correcting my weak points. 
Self-Development: 
will be agreeable and cheerful. 
will cultivate a welcome, winning 
smile. 
will consider the feelings of others. 
will keep my friends and make ac- 
quaintances. 

I will look and act like a business man. 

I will develop my personality. 
My Faults: 
I 
I 
I 


te — _ 


— 


will have confidence in myself. 
will learn to keep my own counsel. 
will cultivate the big men and in- 
terview more of them. 
My Working Days: 

I will be in the office at 8 A. M. 

I will make my first call at 9 A. M. 

I will take someone to lunch with me 
each day. 

I will not end the day’s work until 
these pledges are fulfilled. 

I will study and plan each night be- 
fore retiring. 

I will work six days each week and 
give to my production the best that 
is in me. 








STATES REPORT LIFE FIGURES 





West Virginia Now Has $858,090,160 
Insurance in Force; Rhode Island, 
$736,626,061 
New life insurance of $222,376,740 was 
sold in West Virginia last year, while 
in Rhode Island the amount sold was 
$140,335,597, according to statistics re- 
ported last week by the states insurance 
departments. West Virginia had at the 
close of 1929 a total of $858,090,160 in 
force in the state, while the New Eng- 
land state had $736,626,061 at the same 

time. 

Of the new business closed in Rhode 
Island in 1929 nearly $82,000,000 was or- 
dinary insurance, $12,000,000 group, and 
the remainder industrial coverage. In- 
surance totaling $83,459,665 was termi- 
nated in this state during the year. 





A GOOD EXCHANGE EDITOR 


Of five quotes in the current issue of 
“Field Service,” published by the State 
Mutual, three are from the pens of Cal- 
vin Coolidge, Will Rogers and Walt 
Mason. 


(Continued from Page 14) 


course in this manner: “We have found 
the New York University course to be 
a big asset in helping to train our agents. 
It not only educates them but seems to 
give them a deeper and better insight 
into the business, which is brought out 
by the fact that only one of our agents 
who attended this course has gone out 
of business. Sixteen of our present or- 
ganization are graduates, and of the six- 
teen, eleven are among our fifteen lead- 
ing producers.” 


PRUDENTIAL LOANS 





Mortgage Loans for First Quarter Total 
$42,000,000; Dwelling Loans 


Increase 

The Prudential has made mortgage 
loans since the first of the year amount- 
ing to more than $4,000,000 and num- 
bering 6,128. The farm loans totalled 
$6,733,000 and numbered 1,323. 

The dwelling loans for the first quar- 
ter of the year are more than $1,000,000 
in excess of the amount of similar loans 
made in the first quarter last year. 





SCHAUB GOES TO BOSTON 


The Northwestern National of Milwau- 
kee has appointed Harry M. Schaub as 
special agent in New England to suc- 
ceed Thomas J. Drinan. He will have 
his headquarters at 126 State street, 
Boston. Mr. Schaub was formerly with 
the field service of the New York branch 
office of the Northwestern National. 


FORM PITTSFIELD ASSOCIATION 


Paul W. Rhodes Elected President of 
New Life Underwriters’ Association 
in Massachusetts 
Roger B. Hull, president of the Na- 
tional Association of Life Underwriters, 
reports that a local association of agents 
was formed in Pittsfield, Mass., last 
Friday evening at a meeting in the ball 
room of the Hotel Wendell. President 
Frederic H. Rhodes of the Berkshire 
Life attended the meeting and highly 

endorsed the Pittsfield .group.. . 

Paul W. Rhodes, son of President 
Rhodes and a general agent for the 
Berkshire Life, was elected president of 
the Pittsfield association; Edward Red- 
fern, vice-president; Edward MacGregor, 
treasurer; and Leon L. Riche, secretary. 
Mr. MacGregor, a general agent of The 
Prudential, had twenty-two of his men 
in attendance at the meeting. 

The following were made directors: 
Robert K. Wheeler of Great Barring- 
ton, Mass; William J. Geddes, North 
Adam, Mass.; and Charles F. Reid, Rob- 
ert L. Hibberd, William F. Root, Ralph 
Cianflone, Paul W. Rhodes, Edward 
Redfern, Edward MacGregor and Leon 
L. Riche, all of Pittsfield. 





T. M. RIEHLE’S NEWARK TALK 


Advocates That Agents Talk Medical 
Examinations; Praises Trust Com- 
panies For Their Co-operation 
T. M. Riehle, general agent, Equitable 
Life Assurance Society, discussed “Di- 
rect Action” in life insurance selling at 
the Newark Life Underwriters’ Asso- 
ciation’s monthly luncheon Monday. He 
advised the agents present to talk to 
prospects about their health; and put 
over the idea of “health examinations.” 
He said that if agents get their pros- 
pects examined they would be surprised 
at the number of policies which would 
be sold. He also praised the trust com- 
panies for their life insurance co-opera- 
tion. He thought, too, many agents were 
selling term insurance when they could 

sell different kinds of contracts. 

_ Frederick Lieberich, Jr., president, was 
in the chair. Fifteen new members of 
the association were elected, making a 
total membership of 181. Among the 
guests present were Leslie G. McDouall, 
Fidelity Trust, Newark; Fred P. Gibbs, 
Commercial Trust, Jersey City; M. L. 
Hoffman, National Association of Life 
Underwriters; and Trust Officer Rice, 
Irving Trust, New York. 














PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


proposition. 
ess, 


PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 
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NEW PAID INSURANCE 1929 
$147,858,997 


INSURANCE IN FORCE 
$1,202,101,059 





New England Mutual Life Insurance Co. 


Boston, Mass. 
Chartered 1835 

















LNL JUVENILE CONTRACTS 


CAttractive to buyer ~ 


- 





Sust ask 


AS. 











1851 


Inco 





BERKSHIRE LIFE INSURANCE COMPANY is 

proud of its record for past year. 

The marked gain of insurance in force has resulted principally 

from the success and efforts of its loyal field force. 

New policy contracts—keeping pace with public demand. 
“ASK ANY BERKSHIRE AGENT.” 

BERKSHIRE LIFE INSURANCE COMPANY 
ated 1851 
PITTSFIELD, MASSACHUSETTS 


1930 
justly 








THE COLONIAL LIFE INSURANCE Co. 
of America 


Insurance in Force 


Over ONE HUNDRED MILLION DOLLARS 


Home Office: Jersey City, N. J. 
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LIVE HINTS FOR BUSINESS 
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Practical Suggestions to felp the Man With the Rate 
Book Increase His Income and General Lffictency 





It is surprising how 
confident most young 
men are of their fu- 
ture, especially those 
who make no _ par- 
ticular sort of plans toward assuring it. 
They seem to take it for granted that 
at that time in life when they desire 
to quit working they will have the 
wherewithal to do as they please for the 
remainder of their life. 

But, of course, statistics combat this. 
“The New England Pilot” says that 
agents can take a lot of this cocksure- 
ness out of the prospect who tells them 
that he is going to retire by informing 
the prospect that many men have told 
the agent the same thing, but that un- 
fortunately most of those who did retire 
did so involuntarily, because they were 
failures who had nothing left to retire 
from. 

The company says: “Say to him: ‘The 
way to be sure that you will be able 
to retire voluntarily, with all bills paid 
and the future carefree, is by entering 
into the only arrangement that you can 
make now to give you certainty about 
the proverbially uncertain future.’ ” 

tg ee 


Voluntary Or 
Involuntary 
Retirement? 


An investment ap- 


On Buying proach that has been 
Diversified used with success by 
Investments Ralph C. Peterson, 


: agent of the New 
England Mutual, is printed in the cur- 
rent issue of “The New England Pilot.” 
He points out that he uses this dialogue 
almost verbatim: 


Mr. Jones, I am Ralph C. Peterson 
of the New England Mutual Life. 

Nothing doing on life insurance. 

I did not come here today to sell you 
a life insurance policy, Mr. Jones, but I 
can be of great help to you financially 
it you will give me half a chance. Let 
me ask how much real estate you own? 

I own a $10,000 home. 

On which, I presume, like the rest of 
us, you have a mortgage? This leaves 
you a net worth of about $5,000 if the 
market condition is right. How much in 
stocks and bonds do you own? 

None. 

How much in gilt edge stocks and 
bonds will you have to own to produce 
an income of $1,200 a year for yourself 
or your family? 

$25,000 at 5% interest. 

Do you own it? 

Of course not. 

Accumulating at the rate of $1,500 a 
year, how long would it take you to own 
an estate worth $25,000? 

About fifteen years with interest. 

That is a long time. Now, let me 
ask you whether you would buy into an 
seen with the following character- 
‘ bs investment embraces over a thou- 
— of the best diversified stocks and 
donds ; 

It allows you to secure $25,000 worth 

or the payment, each year, of 3% of 
the principal sum; 


This 3% charge is further reduced by 


a dividend paid you, which makes the 
actual cost average about 2% a year; 
Furthermore, it guarantees your fam- 


ily an income of $1,200 a year, whether - 


you have paid for these securities or not, 
and regardless of whether the market 
then is “Bull” or “Bear.” 

Let me repeat—would you buy such an 
investment? 

What kind of securities would I be 
buying ? 

Government bonds, municipal bonds, 
railroad and public utility bonds, public 
utility stocks—why, I could go on nam- 
ing countless stocks and bonds. 

Sounds good; how much did you say 
I would have to put in? 


* * * 
Louis E. Orcutt, 
Know How To editor of “The Door 
Find the Knob,” the house or- 
Prospect gan of the Wells & 


Connell agency of the 
Provident Mutual, asserts in his latest 
issue that every man an agent meets is 
decidedly not a prospect. He says that 
an agent’s general make-up, his degree 
of culture, his personality, his interests, 
all serve as selectors to sort out of the 
mass the men he can sell; and the abil- 
ity to sense this natural selection is one 
of the greatest assets a salesman can 
have. 

Says Mr. Orcutt further: “It is not 
necessary that you think exactly as a 
man does to sell him. Some salesmen 
lose business by subservient agreement 
with possible purchasers. A real man 
will like you all the better if you stand 
to your guns. Ye editor is dry, Protes- 
tant and Republican, yet among his cus- 
tomers are rabid wets, loyal Catholics 
and dyed-in-the-wool Democrats. Mostly 
we do not discuss these subjects, we are 
there to help solve insurance questions, 
not to argue politics or faith. We fre- 
quently have to cross a good man off. 
our list as it is apparent that we can’t 
sell him. He is gracious, but never quite 
ready. He does not wish to inflict pain 
by a cruel turndown. Therefore he stalls 
us off. 

“When you identify this condition you 
have found a man who isn’t a prospect. 
Train yourself to detect the symptoms 
of impossibility without losing the little 
evidences of possibility and you will have 
discovered the formula for determining 
which of the men you meet are pros- 
pects. The best definition of a prospect 
is “A man who needs insurance and 
whom you can sell.” 





MANAGER CATCHES MURDERER 
Due to the shrewdness of a British 
insurance man Sidney Howard Fox, a 
notorious young criminal, has been con- 
victed in London for the murder of his 
mother. After frequent jail terms for 
forgery and similar offenses, Fox killed 
his mother. A jury brought in a ver- 
dict that the mother had died by acci- 
dent, but when policies Fox had taken 
out on his mother’s life were brought 
in for payment the insurance office man- 
ager suspected murder and started the 
investigation which led to conviction. 





POLICY LOANS 


Equitable of Iowa Tells What Policy- 
holder Loses When He Makes a 
Loan on His Policy 
The Equitable of Iowa has this to 

say about policy loans: 

“We wonder if the purposes for which 
one seeks a loan on his policy are ever 
as important as the original one of se- 
curing self-protection. A man or wo- 
man buying life insurance can serve a 
definite purpose—usually to transmute 
its dollars into the family goods of daily 
life, applicable after his death, such as 
a comfortable home for the family, 
schooling for the children, clothing, gro- 
ceries, happiness and peace of mind. 
Borrowing against that sacred fund de- 
feats its very purpose. 

“As to borrowing on one’s life insur- 
ance policy, statistics show that borrow- 
ers deprive their families of approxi- 
mately 25% of the sum which is intended 
for their protection, because they violate 
their obligations and do not pay back 
their loans. The story would be noth- 
ing short of tragic could a record be 
obtained of the policies lost by failure 
of the borrower to meet the exacting 
requirement of prompt interest payment. 

“It cannot be too emphatically stated 
that only dire necessity is justification 
for a man borrowing on his life insur- 
ance. It cannot be too emphatically or 
too frequently emphasized to the insur- 
ance holding public that borrowing on 
life insurance policies usually defeats the 
very purpose of life insurance and should 
be resorted to only when no other ave- 


nue of supplying the urgency for money 
is available.” 


OKLAHOMA COURSE FOR AGENTS 
_A fourteen weeks’ training school for 
life underwriters sponsored by the Gen- 
eral Agents’ and Managers’ Association 
of Oklahoma City jointly with the Okla- 
homa Association of Life Underwriters 
opened recently at the Oklahoma City 
University. The course is preparatory 
to taking the first C.L.U. examination 
in the early summer. 











A. O. Swink, president of the Atlantic 
Life, who has been visiting the Newark, 
N. J., agency of the company, has re- 
turned to the home office. 


A New Policy 


ENTHUSIASTIC RECEPTION 
ACCORDED NEW “GRADU- 
ATED PREMIUM” PLAN 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 


110 William Street 
New York City 
Beekman 6141-2-3 





JOHN McCORMACK’S INSURANCE 





Equitable of Iowa Says Tenor Is Using 
Investment and Trustee Provisions 
of Insurance in That Company 

A full page picture of John McCor- 
mack, world famous tenor, is printed 
in the current issue of the Equitable of 
Iowa’s agency publication. In a sketch 
of his career the following statement is 
made: “He has made ample provision 
for the future of himself and his depen- 
dents by means of the investment and 


trustee provisions of life insurance and 
the Equitable of Iowa is proud of its 
trusteeship of one of the nation’s well- 
loved citizens.” 





A SPEEDY DEATH PAYMENT 
The Equitable Life of Washington, D. 
C., paid a death claim last month of 
750 on an investment by the insured 
of $1.06. The insured, Leslie E. Groves 
of Arnettsvillé, W. Va., applied for a 
$500 policy with extra accidental bene- 
fits on March 13. The policy was is- 
sued and placed March 24, and the in- 
sured was killed im a mine explosion 
two days later, March 26. The check 
was delivered March 29, before the fu- 
neral took place. 








_ The Rewards of Consistency 


F A BUSINESS MAN takes care of his business, the business takes 
care of him. Life insurance field work is a business, and subject 
to the principles of general business. Those who achieve in this 

work are those who give it their undivided and full thought and effort. 
Isn’t this merely natural and logical? 








Earnest-minded men and women of character and ability contem- | 
plating a career in full-time field work are invited to apply to 


Life insurance field work under satisfying conditions is a career 
giving opportunity for achievement and profit according to ability and 
undivided effort. THE Mutuat Lire InsuRANcE Company OF New YorK 
affords such conditions to its field workers. Life insurance in all stand- 
ard forms, annuities, disability and double indemnity benefits, prompt 
and equitable dealings, and facilities for serving policyholders in’ 
practical ways combine to make its agency force successful. 








The Mutual Life Insurance Company 
’ of New York 


34 Nassau Street 


DAVID F. HOUSTON 
President 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and‘ 
Manager of Agencies 
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INSURED UNDER OBLIGATION 
TO ASSIST 

The New York Court of Appeals up- 
held in a recent decision a clause in the 
automobile liability policy which fre- 
quently does not get the emphasis it 
deserves. 

Three guests of the owner of a car 
which figured in an accident while driv- 
en by the owner brought suit for dam- 
ages and in the opinion of the presid- 
ing judge the insured owner did not 
give that degree of assistance to the 
insurance companies which is called for 
by the following clause in the policy: 

“The assured shall at all times render 
to the company all co-operation and as- 
sistance in his power and whenever re- 
quested shall aid in securing informa- 
tion as evidence and the attendance of 
witnesses and in prosecuting appeals.” 

Judgments against the insurance com- 
panies in the lower court were set aside 
on appeal on the sole grounds that the 
insured failed to comply with the clause 
in the policy quoted above. The Court 
of Appeals in its opinion said: 

“A failing memory may be a false ex- 
cuse as well as a true one. A witness 
has been sent to jail for perjury who 
falsely testified to loss of memory. The 
testimony of Wasserman, if given ac- 
cording to his affidavit, was at least ma- 
terial on the trial of the negligence cases. 
It might have helped the defendant and 
the insurance company, and again it 
might not have’ been of any avail. This, 
however, is not the point. The insur- 
ance company was entitled to the de- 
fendant’s assistance and to a truthful 
statement of the cause of the accident. 
Wasserman never claimed that he made 
a false affidavit, but simply stated that 
he could not remember about the acci- 
dent in these particulars. | 
_ “We think it was a question for the 
jury whether Wasserman had actually 
forgotten or whether. he was feigning, 
falsifying and willfully trying to help 
the plaintiffs to recover against him and 
thus reach a recovery against the in- 
surance company.” 





GETTING PERSPECTIVE ON 
TRUST BUSINESS 

Life insurance trusts have become an 
important part of life insurance produc- 
tion in such a short time that it has the 
stimulating effect of a new discovery and 
challenges the imagination in its prom- 
ise of development. Every original ven- 
ture in this new field by the trust com- 
panies is watched with keenest inter- 
est by the other trust companies and 
the insurance people as well. 

In a foreword ‘to'a volume of the pro- 
ceedings of the trust development con- 
ference held under the auspices of the 
Equitable Trust of New York last fall, 


Winthrop W. Aldrich, president of the 
Equitable Trust, says: 


During the past two years the Equit- 
able Trust Co. has been formulating and 
testing a code of procedure in the new 
and important field of life insurance 
trusts. Our plan, while still subject to 
improvement, has passed the stage of 
experimentation and has been estab- 
lished on a satisfactory working basis. 

Assuredly there must be a vast amount 
of patient study devoted to the problems 
that this insurance trust movement cre- 
ates. But what it needs more greatly, 
perhaps, than a technique of handling 
the business is a keen spirit of unselfish 
and co-operative service. 

The conference of which these pro- 
ceedings is the record is one of those 
ventures in the new field which is hav- 
ing a beneficial effect in giving back- 
ground to it and a perspective for both 
the trust men and the life underwriters. 





THE FARM MUTUALS 

The number of district mutual, county 
mutual and township mutual fire insur- 
ance companies in Illinois, as well as 
district mutual cyclone insurance com- 
panies, is very large, many of them hav- 
ing an income surprisingly small and 
some of them having headquarters in 
towns which even stock company field 
men have to look up on the map to 
find the location. Eleven district mu- 
tuals had an income of $197,926 and net 
losses paid last year of $123,096. Here 
are some of the names: Horse Prairie 
District Mutual Tornado Ins. Co., Bu- 
reau County Mutual Windstorm Ins. Co., 
Rosefield Farmers’ Mutual Fire & Light- 
ning Ins. Co., Township 13 South, Range 
6 East, Mutual Fire Ins. Co., White 
Rock Mutual Fire Ins. Co., Coe & Zuma 
Mutual Fire Ins. Co. 

One Illinois mutual company has as- 
sets of $196.40 and gross risks in force 
of $3,000,000. One company which paid 
out $10,000 last year has $416.97 in ledger 
assets. The income of several of the 
companies is less than $200. All of these 
companies report to the Illinois Depart- 
ment of Trade and Commerce, Division 
of Insurance. Each report requires a 
certain amount of bookkeeping. While 
the income of the companies amounts 
to less than $2,000,000, when one con- 
siders that there are similar farm mu- 
tual companies in most of the states the 
figure in the aggregate represents quite 
a respectable amount of insurance pre- 
mium volume. 





Lee J. Dougherty, president of the 
Guaranty Life of Davenport, Ia. and 
former mayor of that city, was a New 
York visitor this week. 
































Wide World Photo 


At Unveiling of Haley Fiske Memorial 
Right of Statue, D. G. C. Sinclair; Left, Frederick H. Ecker 


Frederick H. Ecker, president of the Metropolitan Life, and D. G. C. Sinclair, 
manager of the Murray Hill district of that company, were central figures last week 
in the unveiling of a statue of the late Haley Fiske which is in the rotunda of the 
company’s head office, 1 Madison avenue, New York, at the top of a flight of stairs. 
Nearby are statues of two other builders of the Metropolitan, former Presidents 
Knapp and Hegeman. Mr. Sinclair presented the statue to the company on behalf 
of the Metropolitan Life’s field managers of the United States and Canada, Mr. 
Ecker making the response on behalf of the company’s board. 








W. E. McKell, who is well known to- 
day as vice-president of the American 
Surety and executive vice-president of 
its subsidiary, the New York Casualty, 
spent the early days of his career with 
the American Surety in Utah, his na- 
tive state, having started in the Salt 
Lake City branch office as cashier and 
risen to the managership. It was said 
of Mr. McKell at the time that his 
prominence as a surety executive was 
closely pressed by his standing as a 
strong figure in the political life of 
Utah. He was twice elected to the state 
legislature and was chosen speaker of 
the House by acclamation. It was in 
1926 that he was called to the home of- 
fice of the American Surety to become 
vice-president in charge of production. 


* %* * 


Thomas E. Hartman, general agent for 
the New England Mutual Life in New- 
ark, has been nominated for the presi- 
dency of the Civic Clubs Council, com- 
prising representatives of the American 
Business, Exchange, Kiwanis, Lions, Op- 
timist, Reciprocity, Rotary and Traffic 
Clubs. The election to the office will 
be held in Newark on May 5 and in- 
stallation on June 2. 


* * * 


C. M. Ortega, manager of the insur- 
ance department of Brooks & Richard- 
son at Richmond, Va., sole agents for 
the Springfield F. & M.,. returned re- 
cently from Cuba, whither he was called 
by the deaths of his mother, Mrs. Do- 
lores Ortega, and his brother, Emilio 
Ortega, which occurred within a short 
period of each other. His brother died 
at Havana and his mother at Guana- 
bocoa. Before accepting his present po- 
sition Mr. Ortega was associated with a 
New York brokerage firm for several 
years. 

ae aR 


Robert E. Andrews, assistant chief en- 
gineer of the National Board of Fire 
Underwriters, recently spent several 
weeks inspecting fire hazards and fire 
protection in the Hawaiian Islands. 


Francesco Berlingieri, professor of 
maritime law at the University of 
Genoa, has written a book on the York- 
Antwerp rules. These are the rules used 
internationally by marine insurance men 
in general average settlements. For 
many years the author of the volume 
has taken part in various international 
conferences for the drafting and revi- 
sion of general average rules. The first 
part of his treatise embraces a complete 
history of the Rules from their incep- 
tion to the framing of the 1924 Rules, 
so that the book is a guide in studying 
the Glasgow resolutions of 1860, the 
York Rules of 1864, the York-Antwerp 
Rules of 1877 and their revised form of 
1890. The second part is devoted to the 
1924 Rules which were drafted by the 
International Law Association at a 
stockholders conference. In that section 
each Rule is briefly commented upon and 
its provisions compared with the general 
average law of various maritime states. 

* 


Sara F rances Jones, Equitable Life As- 
surance Society, Chicago, was recently 
in New York visiting friends and secing 
pda oe gre to two business 

Trance policies which she has closed 
—one for $500,000 (the largest case she 
as ever written) and the other for $300,- 

). Both were on business key men. 
Miss Jones began her business career 
in the home office of the Equitable as 
a stenographer. For fifteen years she 
has been selling insurance. During the 
war she was in France. In February she 


led all the Equitabl he 
dle West. - itable agents of the Mid 


Ce, ees 
John Glendening, secretary of the 
Franklin Fire of the Home group at the 
home office in Philadelphia, was last 
week elected to the additional rank of 
assistant Weapuner of the company. 
ee 


James A. McVoy, president of the 
Central States Life of St. Louis, Mo, 
was a member of the Chamber of Com- 
merce party of his city which recently 
toured the Southwestern part ‘of the 
country. 
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Fireman’s Fund Indemnity Under 
Consideration 


The Fireman’s Fund controls the Occi- 
dental Indemnity Co., which so far has 
limited its operation to certain Pacific 
Coast states, but at the present time the 
Fireman’s Fund is giving consideration 
to the organization of the Fireman’s 
Fund Indemnity Co., which will operate 
throughout the entire country. 

Se eee 


Agents’ Association Gift to New 
Hampshire Commissioner 


The gift of a desk set to Commissioner 
John E. Sullivan of New Hampshire from 
the Manchester Fire and Casualty Asso- 
ciation was of more than passing inter- 
est. He had come to Manchester to de- 
liver an educational lecture on insurance 
matters and the gift was the apprecia- 
tion of the association for what he has 
done for the business and the associa- 
tion. The gesture was pleasant, under- 
stood by everybody, and indicated the 
high esteem in which the commissioner 
is held in his own state. The chances 
are that the precedent will not be gen- 
erally followed by insurance organiza- 
tions in other states. Insurance men will 
continue to give dinners to retiring com- 
missioners, but gifts to commissioners in 
office will be as rare in the future as they 
have been in the past. 

- ae es 


Seeing the Underworld 

One of the biggest insurance compa- 
nies in the world had a convention in 
New York this month and among those 
invited to attend the convention was an 
agent from Arkansas who had done ex- 
ceptionally good work in production. It 
was his first visit to this city. Asked 
by a representative of the head office 
what had most impressed him here he 
answered “The underworld.” Curiosity 
piqued, the head office representative 
wanted more information. “And where 
did you find the underworld?” he asked. 

The answer was that the Arkansas 
agent had entered the subway at Times 
Square; and had gotten lost in the 
mazes of people below the street follow- 
ing green and black lines to and from 
the shuttle connecting with the Grand 
Central Station. 
_ ‘I never saw anything so exciting and 
interesting anywhere as that crowd in 
the underworld fighting to get on and 
off trains and rushing to trains,” he said 

ie ee 


Contemporary Insurance Instruction 
ae in France 
; Some. interesting items on insurance 
instruction in France have come to my 
attention. At the Ecole de Legislation 
Professionnelle et de Pratique Coloniale 
the following courses are given: (1) Ac- 
a and the Common Law (Prof. Le- 
blanc); (2) Work Accidents (Prof. 
Pte (3) Life Insurance; and (4) Fire 
pero (Prof. Fructus). The Ecole 
PB error d’Assurances offers the 
following instruction: general theory of 
insurance, fire insurance, life insurance, 

















reinsurance, insurance and the common 
law, accident insurance. The professors 
include Odillon, Le Taro, Lenoble, Guil- 
hot, Sueur, Leroy, Vimart, Bedour, 
Plieux de Duisse, de Longevialle and 
Crozet. Information regarding the lat- 
ter group of courses may be obtained 
from the Secretary of the School, 28 rue 
Serpente, Paris XVIe. 

A course in life insurance theory and 
in the mathematics of statistics and fi- 
nance is offered by the Institute of Sta- 
tistics of the University of Paris, under 
the leadership of M. Alfred Barriol, Sec- 
retary of the Statistical Society of Paris. 
The Association Philotechnique, 47, rue 
St. Andre des Arts, Paris, Vle, also pro- 
vides instruction in insurance subjects. 
The courses are as follows: Dr. Ber- 
nardin (marine insurance law); M. 
Masches (accident insurance law); M. 
Matray (theory and practice of long- 
term finance); Dr. Lale (life insurance 
law); M. Bande (probabilities); M. de 
Riedmatten (fire insurance company 
practices); M. Chevalier (social insur- 
ance); M. Plazen (reinsurance); M. 
Aubourg (money and foreign exchange) ; 
M. Hoppenot (actuarial theory) and M. 
Cottin (theory of equations). Alfred 
Barriol, 17 due de Londre, Paris, IXe, is 
director of this course. 

ey 


Used Picture of Miss Janet Page 


Beautiful daughters of prominent in- 
surance men are figuring in the advertis- 
ing pages along with other society peo- 
ple. Recently, the daughter of E. M. 
Allen, executive vice-president of the 
National Surety Co., was used, and last 
Thursday the Hartford “Courant” 
brightened up one of its large display 
ads with a picture of Miss Janet Page, 
daughter of B. A. Page, vice-president of 
the Travelers. Miss Page is a member 
of the Junior League of Hartford; at- 
tended Dana Hall, and has had the ad- 
vantage of European culture. 

#5 


Sounds Interesting 


One of the insurance companies which 
has its own radio station announced in 
its advance program of broadcasting 
events for yesterday afternoon at 5:30 
o’clock, Eastern time, “Toddy Party.” I 
have been to several but never knew that 
one could come over the air. 


* €.°% 
When Will the Deluge of Law 
Making Stop? 

Robert M. Jones, chancellor of the 
eleventh chancery division, Knoxville, 
Tenn., had an article in the New York 
“Herald-Tribune,” Sunday, complaining 
of the multiplicity of laws in this coun- 
try, the danger to civil liberty of such 
laws, and the disconcerting questions 
which arise as to when the flood of new 
legislation is going to stop, if ever. Chan- 
cellor Jones estimates that there are 
100,000 laws on our statute books; that 
many of the laws are not only needless 
but make a tremendous class of “crimi- 
nals”; and that we have reached such 
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Henry Miller News Picture Service, Inc, 
Scene at Manila Fire 





speed in law making that it is exceed- 
ingly difficult to apply the brakes. 

“T am reminded of the story of the boy 
who went out one.morning to break his 
bull to drive,” said the chancellor. “He 
fastened one end of the rope to the bull’s 
head and the other about his own body. 
Then he started. The bull became ob- 
streperous and ran away, carrying the 
boy with him. As they sailed down the 
road at breakneck speed a_ bystander 
yelled, ‘Where are you going?’ to which 
the boy replied, ‘Ask the bull!’ If it be 
asked where as a nation we are going, 
the reply is ‘Ask the lawmakers!’ ” 

* * © 


Where A Loaf Of Bread Is A 
Luxury 

One of the most vivid word pictures 
of a country’s poverty which I have ever 
read is contained in the annual report 
of K. V. Hulsogi of the Asian Assur- 
ance Co., Ltd., of Bombay. He com- 
pares insurance in India with other coun- 
tries and says that India is so much 
underinsured from a life insurance stand- 
point that it is pathetic. He thinks there 
are room for dozens of more insurance 
companies in India. But about the con- 
dition of the people there he says: 

“Under modern conditions struggle 
for existence has become very acute. 
There is no country under the sun which 
abounds in beggars and vagrants more 
than India. Three hundred millions of 
people do not get a square meal within 
twenty-four hours even. The wolf of 
hunger is always at their door. Insur- 
ance is the only watch dog that can 
keep the wolf off. From one end of 
the country to the other thousands of 
widows are compelled for want of a 
provision, much against their will, to en- 
roll themselves in poor houses and char- 
itable asylums or even place themselves 
at the entire mercy of their relatives. If 
their husbands had but assured their 
lives in time, this great national calamity 
could have been easily averted. Hun- 
dreds of promising children from whom, 
a Shivaji and a Sayyad might spring up, 
are forced to leave the school and their 
careers are nipped in the bud due to 
financial stringency caused by the un- 
timely death of their sires. The news- 
papers are replete with instances where 
unemployed men not able to withstand 
temporary monetary embarrassment at- 
tempt at. suicide and resort to undesir- 
able means. . Every day, they relate the 
pathetic tale of hundreds of homes burnt 


to ashes by violent fires, and their in- 
mates turned out homeless wanderers. 
Not a rainy season passes when some 
village or another in one or more parts 
of the country is not swept off by floods 
and famines. These are some of the 
glaring evils, that demand for their sal- 
vation, a rapid development of insurance 
in various forms so as to suit the needs 
of our afflicted and suffering country- 
men.” 
* * x 


A Fire in the Philippine Islands 


Recently there was a disastrous fire in 
Manila, Philippine Islands, which de- 
stroyed 300 residences and rendered 3,000 
people homeless. The fire originated 
among the palm huts and quickly spread 
to the better type of homes. An inter- 
esting scene at the fire is reproduced on 
this page. 

eens 
Whalen Made Fine Impression Upon 
Insurance Men 


The fact that Grover Whalen, police 
commissioner of New York City, wears 
clothes which fit instead of the kind 
Clarence Darrow and Senator Brook- 
hart wear, has made some people form 
a prejudice against him although if a 
man who successfully ran a big depart- 
ment store, including a clothing depart- 
ment, did not dress well that would in- 
deed be strange. As a matter of fact, 
Grover Whalen is a man of great exe- 
cutive ability—at least Wanamaker’s and 
the mayor of New York City. think so, 
and the impression he makes at public 
dinners has been exceptionally good. He 
added many friends at the Blue Goose 
dinner recently attended by some of the 
leading people in the insurance business. 

eB oe 


Called the Police 


An unusual way to extort money, using 
the newspaper-insurance scheme, was re- 
cently tried in London without any suc- 
cess. The two men who tried it are now 
in jail. Percy Budden and John Ander- 
son were in the temporary employ of the 
Wellington Press, which handled card- 
index insurance coupons filed by readers 
of the London “Daily Herald.” The two 
men took about a thousand of the cards 
and went to the newspaper office, threat- 
ening to use the coupons to discredit the 
paper and its insurance plan unless the 
newspaper bought them back for $50. 
The newspaper called the police. 
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Companies Lose in 
Supreme Court on 
Missouri Rate Case 


FEDERAL INJUNCTION DENIED 


U. S. Court Holds National Has No Re- 
dress Until It Has Paid Assureds 


Excess Premiums Collected 








The United States Supreme Court has 
again refused to pass upon the funda- 
mental merits of the Missouri fire rate 
reduction order of Superintendent Hyde 
in 1922. The court on Monday of this 
week decided against the National Fire 
of Hartford in its individual test case 
brought against the insurance superin- 
tendent of Missouri on the ground that 
the company had no right to bring a 
suit claiming confiscation of property in 
violation of the Fourteenth Amendment 
of the Federal Constitution until it had 
fulfilled all the requirements of a stipu- 
lation which it had previously signed in 
Missouri while the rate case was before 
the state courts. Among the provisions 
of this agreement was one that the com- 
pany should return to Missouri policy- 
holders excess premiums collected after 
the rate reduction order was filed in 
1922 but previous to its actual enforce- 
ment several years afterwards. 

The National Fire and 154 other com- 
panies had unsuccessfully tried before a 
Federal District Court to secure an in- 
junction to restrain the enforcement of 
the order of the Missouri insurance su- 
perintendent to reduce the fire, lightning, 
hail and windstorm rates included in the 
1922 order. The Supreme Court affirmed 
this decree, stating that the National 
could not conscientiously apply for such 
an injunction without repaying the ex- 
cess premiums after the order had been 
previously sustained. 


Companies Undecided on Next Move 

What further action the fire compa- 
nies will take in this case is yet to be 
decided. The opinion in New York seems 
to be that if the companies return the 
excess premiums collected from 1922 to 
1928 to a host of assureds they stand 
very small chance of recollecting these 
should they ultimately emerge victors 
in their contest against the constitution- 
ality of the original rate reduction order. 

Robert J. Folonie appeared as coun- 
sel for the National while John T. Bar- 
ber and Floyd E. Jacobs appeared for 
the Missouri Insurance Department. Jus- 
tice Butler delivered the opinion of the 
United States Supreme Court which fol- 
lows herewithin full: 

This is one of 155 suits brought by 
stock insurance companies to have sec- 
tion 62383, Revised Statutes of Missouri, 
1919, adjudged invalid and to restrain the 
enforcement of an order of the state su- 
perintendent of insurance, promulgated 
October 9, 1922, on the ground that the 
section and order are repugnant to the 
due process and equal protection clauses 
of the Fourteenth Amendment. In each 
case there was an application to a court 
of three judges for an interlocutory in- 
junction. 28 U. S. C., Sec. 380. It was 
denied, without prejudice to renewal 
upon condition specified, in 114 cases of 
which this is one, and it was granted 
in forty-one cases. 34 F. (2d) 185. This 
is an appeal from the denial of plaintiff's 
application. 28 U. S. C., Sec. 345 (3). 


Powers of Superintendent Defined 


Section 6283 provides: 

The superintendent of insurance * * * is 
hereby empowered to investigate the necessity 
for a reduction of rates, and if, upon such in- 
vestigation, it appears that the result of the 
earnings in this state of stock fire insurance 
companies for five years next preceding such 
investigation shows there has been an aggre- 
gate profit therein in excess of what is rea- 
sonable, he shall order such reduction of rates 
as shall be necessary to limit the aggregate 


(Continued on Page W) 


FIRE INSURANCE 


Central Fire to Join 
North America Group 


THE ASSETS ARE OVER $4,335,000 





Prominent Baltimore Company Feels 
Competition Without Group Affilia- 
tion Is Too Severe 


The Central Fire of Baltimore which 
has been in existence since 1865 and 
does a big business in Baltimore is to 
become a member of the Insurance Com- 
pany of North America’s fleet if agree- 
ments made by the directors of the two 
organizations are approved by stock- 
holders. The North America announced 
late last week that the directors and cer- 
tain stockholders of the Central Fire 
have agreed to an exchange of stock for 
not less than a majority of the stock 
of the Central on the basis of one and 
a half shares of North America stock 
for each two shares of Central stock. 

The par value of the stock of hoth 
companies is $10. As all of the author- 
ized stock of the North America, 
amounting to $10000.000, is already out- 
standing it would not be surprising if the 
company shortly authorized an increase 
in capital with which to provide stock to 
finance the acquisition of the Central 
Fire. 

Late President Tohn P. Lauber of the 
Central Fire stated before his death that 
he did not believe that an individual fire 
company without groun affiliations could 
compete successfully with the big groups 
and for that reason he favored passage 
of control of the company to some large 
fleet. The Central was organized as the 
German Fire in 1865 with a canital of 
$60 000. This has been increased by de- 
grees to $1.000.000. The total assets are 
$4.335000 and the net surpvlus annrox- 
imately $1.600000. The company has a 
fine loss record and following the Balti- 
more conflagration it paid losses of over 
$920000 ont of surplus and still had a 
balance left.. The comnanv has a pre- 
minum income of around $1000000 a vear 
with about half of this derived from Bal- 
timore business. 





MARCH FIRE LOSSES INCREASE 
_ Fire losses in the United States dur- 
ing March showed an increase of 4.08% 
over the figures for the same month of 
last year, according to the loss record 
as compiled by the National Board of 
Fire Underwriters from all fire insurance 
companies. The figures for March were 
$42,964,392 compared with $41,277,814 for 
March, 1929. This brings the fire loss 
record for the first quarter of this year 
slightly ahead of the same three months 
of last year, the total fire loss to April 
1 this year being $128,515,332, compared 
beer $127,511,929 for the same period in 





STUYVESANT BOSTON AGENT 


Frank Gair Macomber, Inc., of Bos- 
ton, has been appointed an agent of the 
Stuyvesant of New York 





I recently had the opportunity of attending confer- 
ences of the Field-men of the Yorkshire Group of 
Companies. I find that your problems are theirs and 
that they are constantly and successfully proving 


the value of a real agency organization. These men 
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The YORKSHIRE Insurance Co., Ltd. 
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Rawlings Defends 
Bureau in Nebraska 


DENIES VIOLATION OF LAWS 





Writes Attorney General That Members 
Are Not Acting in Concert to Main- 
tain Uniform Commissions 





Ralph Rawlings, president of the 
Western Insurance Bureau, Inc., has re- 
plied to the threatened action of At- 
torney General C. A. Sorenson of Ne- 
braska to proceed against the Bureau 
companies for combining in violation of 
the anti-trust laws of the state to in- 
crease commissions. He denies to the 
attorney general that the Bureau com- 
panies have combined with reference to 
commission rates in Nebraska, stating 
that the Bureau rules prohibit the en- 
forcement of certain rules in_ states 
where agreements between insurance 
companies are illegal. He says that no 
member of the Bureau is under any ob- 
ligation to pay any specific rate of com- 
mission to agents in Nebraska. 

In view of the fact that the Bureau 
companies have found the organization’s 
commissions fair and reasonable in other 
states it is not surprising, says Mr. Raw- 
lings, that they should individually but 
not in concert adopt the same for Ne- 
braska. He claims that there is noth- 
ing illegal in such a step. ; 

Following is the text of President 
Rawlings’ letter in which he maintains 
that no Bureau member is consciously a 
law violator in Nebraska: 


Rawlings Answers Sorenson’s Charges 


“In answer to your letter addressed 
to me as president of the Western In- 
surance Bureau, Inc., you bring to my 
attention an alleged violation of the stat- 
utes of Nebraska prohibiting any com- 
bination or agreement between two or 
more fire insurance companies relating 
to the rates to be charged for insur- 
ance, the amount of commissions to be 
allowed agents for procuring insurance, 
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1,343,126.03 

275,065.00 
2,319,515.19 
4,937,706.22 


or the manner of transacting the busi- 
ness of fire insurance within the state. 

“Your complaint is based upon the as- 
sumption that because Western Insur- 
ance Bureau companies have, by agree- 
ment in other jurisdictions, adopted a 
uniform scale of commissions to agents, 
that they are necessarily violating the 
aforesaid statutes of Nebraska. 

“1. The Western Insurance Bureau 
and the companies interested in said or- 
ganization have entered into no agree- 
ment or combination of* any kind with 
reference to the rate of commission to 
be paid agents in the state of Nebraska. 
The constitution and the by-laws of the 
corporation expressly disavow and dis- 
affirm the enforcement of their provi- 
sions or of any rules of practice in any 
territory such as Nebraska, where, by 
law, agreements between insurance com- 
panies are prohibited. No member of the 
Western Insurance Bureau is therefore 
under any agreement or obligation to 
pay any specific rate of commission to 
agents in Nebraska. 

“The Bureau companies have found 
the Bureau scale, which was adopted 
in territory where agreements are not 
unlawful, to be a fair, reasonable and 
proper scale of commission. It is, there- 
fore, not surprising that companies find- 
ing a scale of commission to be fair, 
reasonable and proper in other terri- 
tory, should, individually and without 
any agreement of any kind with each 
other, use the same scale in Nebraska. 
It has been pointed out to me, however, 
that the precise statute, upon which you 
are basing your letter, was heretofore 
declared unconstitutional and void by the 
United States Court sitting in Nebraska, 
in an opinion by Judge McPherson, on 
September 23, 1901 (reported in 110 Fed. 
Rep. 816), and I am further advised 
that no appeal or review of that decision 
has ever been had. 

“2, However, Bureau companies hav- 
ing made no agreement, express or im- 
plied, with regard to rate of commission 
to agents in Nebraska, obviously there 
is nothing that the companies can '- 
scind. No Bureau company is conscious- 
ly a law violator and each one earnesily 
desires to co-operate with the state au- 
thorities of Nebraska as far as such ¢0- 
operation can reasonably be carried.’ 





SORENSON ANSWERS RAWLINGS 

Attorney General Sorenson of Nebras- 
ka still maintains that there are plen'y 
of Nebraska laws which may be us‘ 
to bring action against insurance com) - 
nies which combine to fix commissic:s 
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_to agents at a certain level, notwit'- 


standing the decision of Judge McPh:'- 
son which was cited by President Ra!) h 
Rawlings of the Western Insurance !:\- 
reau, Inc., last week to show that | 
attorney general was dealing with «1 
unconstitutional statute. Mr. Rawlins 
said that the law in point which 1 
attorney general was using to attack ¢/ 
Bureau companies had been declared « '- 
constitutional in 1901 by Judge McPh: '- 
son. 
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Kantor Loss Decision 
Regarded As Important 

CASE IN COURTS SEVEN YEARS 

If Fraud Be a Fact It Is Not a Ques- 


tion for Jury to 
Determine 








The Court of Appeals of the State of 
ew York has just unanimously affirmed 
without opinion the determination of the 
Appellate Division which set aside a ver- 
dict of $14,000 in favor of the assured 
in the case of Kantor Silk Mills, Inc., 
plaintiff, against Century Insurance Co., 
et al 

The president of the assured, who had 
attended before the insurance company’s 
attorney on the examination under the 
policy conditions, without counsel, had 
been asked if he had any prior fires 
aud he answered in the negative. He had 
iffered prior fire losses while his goods 
vere at contractors. 

It was the claim of plaintiff’s counsel 
at the trial that they were really not 
his fires but contractors’ fires, and in 
any event were immaterial and did not 
affect the present loss. This and other 
questions were submitted to the jury 
which rendered a verdict for $12,000 and 
$2,000 interest in favor of the assured, 
and which upon appeal was set aside by 
the Appellate Division and the com- 
plaint dismissed on the ground among 
others that the assured’s president had 
falsely testified as to his prior fire rec- 
ord, and that the questions of fraud 
and false swearing in the case were not 
for the jury but as a matter of law 
avoided the policy. 


oad 


sn 


Why Ruling Is Important 

The case had been in the courts for 
about seven years. The plaintiff was 
represented by Goldstein & Goldstein, 
the defendant by Engelhard, Pollak, 
Pitcher & Stern. The counsel for the 
defense says the importance of the rul- 
ing that in case of proven fraud there 
is no question of fact for the jury cannot 
be overstressed. Ordinarily, where a 
fraud defense is interpolated the jury 
almost invariably finds against the in- 
surance company. Under the law only 
a material fraud statement avoids a pol- 
icy. Courts and lawyers have more or 
less assumed before this that it was not 
material unless it in some way affected 
the amount of the loss. In the current 
case there were certain statements 
which did not affect the amount of the 
loss directly, but tended to discourage 
investigation of the amount of the loss 
paid by insurance companies. 
_Goldstein & Goldstein said: “Plain- 
uff’s counsel contends that this decision 
emphasizes the importance of the as- 
sured having counsel present during the 
examination under the policy conditions 
for if an immaterial question is pro- 
pounded to the assured his counsel can 
instruct him not to answer and no harm 
is done, for refusal to answer an imma- 
terial question will not avoid the policy. 
If answered, even if immaterial, it must 
he a truthful response for by the holding 
! the Court of Appeals such false state- 
ment on the examination will avoid the 
policy.” 


Situation Before Fire 

The Kantor Silk Mills, Inc., is a New 
York corporation. Its business is the 
anufacture of silk from which men’s 
'cckwear is made. It was organized in 
\¥22 with an authorized capital stock of 
‘5,000, The mill was in Paterson, N. J. 
\ntil September, 1922, plaintiff had no 
ice of business in New York. In the 
rds of its counsel it needed no ware- 
use, no storage place, no salesmen be- 
use it had what is known as a Factor’s 
mtract by which it agreed to consign 
Shapiro Brothers, for sale by Sha- 
ro, all silk that plaintiff manufactured 
acquired while the contract remained 
force. This contract gave Shapiro 
'rothers certain commissions. On Aug- 
ist 10, 1922, plaintiff notified Shapiro 
‘hat their contract was canceled. Plain- 
‘!f on September 12 leased the fire 
iremises—30 East Twentieth street, New 


York City. Goods which had been sent 
to the Diamond Cravath Co. were trans- 
ferred to the new address and other 
goods of plaintiff consigned direct from 
the mill were also received there. On 
October 17, day after the Shapiro con- 
tract expired, all plaintiff’s unsold silk 
that Shapiro had on hand, was alleged to 
have been sent to plaintiff’s new store- 
room at 30 East Twentieth street. The 
fire occurred on November 18. 


Appellate Division Decision 


The opinion of the Appellate Division, 
which was affirmed by the Court of Ap- 
peals, follows in part: 

“The evidence discloses that the claim 
of plaintiff’s fire loss was fraudulently 
inflated in the proofs of loss made in 
plaintiffs’ behalf. At an examination of 
Kantor, plaintiff’s president, and of 
Bluth, plaintiff’s secretary and_ treas- 
urer, held pursuant to the terms of the 
policy, both of said officials wilfully tes- 
tified falsely as to several material mat- 
ters, in particular, that the inventory de- 
livered by the plaintiff as a part of its 
proof of loss did not contain the so- 
called ‘Shapiro Returns.’ Kantor on his 
examination testified that he knew the 
‘Shapiro Returns’ were not included in 
the inventory, and that he had checked 
the same over twice after it was com- 
pleted. The evidence at the trial dis- 
closes the falsity of this testimony. The 
‘Shapiro Returns’ were included in the 
inventory, and the subsequent inclusion 
of the amount in the plaintiff’s alleged 
fire loss duplicated that item to the 
amount of $2,562.20. 

“Plaintiff’s president, Kantor, also tes- 
tified falsely as to his prior fire record, 
and that to his recollection he had been 
interested in but one prior fire loss, 
when, in fact, it was conceded at the 
trial that concerns in which Kantor was 
interested had had at least three prior 
fire losses, in two of which Kantor him- 
self had verified falsely as to the amount 
paid by Bluth in acquiring a three-fifths 
interest in the plaintiff corporation. The 
falsity of such material testimony given 
on the examination was admitted at the 
trial of the action. As the result of 
such false swearing by the officers and 
sole owners of the stock of the plain- 
tiff, the entire policy became void, and 
the Trial Court erred in denying the 
motion of the defendant for a dismissal 
of the complaint, made at the close of 
the plaintiff’s case and renewed at the 
close of the evidence and to which de- 
nial due exception was taken by defen- 
dant. 

“The judgment and order appealed 
from should be reversed with costs, and 
the complaint dismissed with costs.” 





WESTCHESTER AGENTS’ MEETING 


The Westchester County Association 
of Local Agents will hold its annual 
meeting next Monday, April 21, at the 
White Swan Inn, White Plains, at 6:30 
p. m. Those who have been nominated 
for office for the coming year include 
the following: president, James J. But- 
terly, Peekskill: vice-president, Herbert 
M. Foxwell, White Plains; secretary, 
Charles H. Doscher, Larchmont: treas- 
urer, Charles J. Schoen, Mt. Vernon. 
For directors the nominees are G. Lind- 
say Bell, Yonkers; Thomas B. Buhler, 
Larchmont; George H. Couenhoven, 
New Rochelle; John E. Martin, Rye; 
Arthur McCartney, Ardsley; E. Paul 
Schaefer, Mt. Kisco, and Charles C. 
Smith, Tarrytown. 





E. L. ADLARD’S NEW POST 


E. Livingstone Adlard has been ap- 
pointed special agent of the Caledonian 
of Scotland and the Caledonia-American 
in New England, where he will be as- 
sociated with Special Agent Robert H. 
Case. Mr. Adlard will give special at- 
tention to Maine, New Hampshire and 
Vermont. For a while his headquar- 
ters will be in Boston but he will be 
located permanently later at Portland, 
Me. He has been for twelve years with 
the Massachusetts Fire & Marine, of 
which his father, Walter Adlard, is the 
vice-president. 


F. S. PENDLETON HONORED 





Veteran Brooklyn Agent Receives Long 
Service Medal of Niagara From 
Chairman Ernest Sturm 

Frederick S. Pendleton of Pendleton & 
Pendleton, Brooklyn agents of the Ni- 
agara, has received from Ernest Sturm, 
chairman of the board of the company, 
a long service watch fob medal, the em- 
blem of the Niagara’s “Old Guard.” The 
Niagara has been in that agency since 
1876 when the former firm of Avery & 
Pendleton opened their office. 

In making the presentation, Mr. Sturm 
expressed his appreciation of Mr. Pen- 
dleton’s unusual term of service and the 
part he had played in building up the 
company to its present important place 





FREDERICK S. PENDLETON 


among the major fire insurance compa- 
nies of the country. 

The original firm was organized in 
1876 at Broadway and Bedford avenue, 
Brooklyn. The present eastern district 
office is at 130 Broadway. In 1869 a 
western district branch office was opened 
at 154 Montague street, the firm then 
becoming Brooklyn managers for the Ni- 
agara. In 1908 the agency built 151-3 
Montague street and when those quar- 
ters were outgrown, the existing struc- 
ture at 133 was erected. 

In 1901, Mr. Avery’s interest in the 
organization was taken over by the four 
Pendleton Brothers, Thomas F., W. A., 
Charles H. and Frederick S., who now 
heads the agency corporation. F. W. 
Mayes, a well-known insurance engineer 
is vice-president of the firm, which was 
incorporated in 1925. 


NEW YORK CITY FIRE LOSSES 


Fire losses in New York City for the 
first quarter of the year were almost 
identical with those of the same period 
in 1929 according to the committee on 
losses and adjustments of the New York 
3oard of Fire Underwriters. For the 
first three months the incurred losses 
handled by the committee were $4,461,877 
compared with $4,460,300 in 1929. The 
number of claims was 1,400 this year 
and 1,406 in the same period last year. 
The loss committee handles about 55% 
of the total losses of the citv so that 
on this basis the city’s complete fire 
losses for the three months of 1930 
would be approximately $8,112,500. 








LLOYD’S ART CATALOGUE __ 

A new catalogue of art treasures 

owned by Lloyd’s has been published 

in England, listing nearly five hundred 

objects. The first edition of this work 

last year was responsible for a number 
of gifts to the collection. 


W. V. A. Keeler, New Jersey state 
agent for the Fidelity & Guaranty Fire 
Corporation, has announced the agency 
appointment of Harry C. Carlock at Lit- 
tle Falls, N. J. 


N. Y. F. & M. Golf Ass’n 
Planning Spring Meet 


START MEMBERSHIP CAMPAIGN 





Entries to Popular Tournament Will Be 
Restricted to Paid-up Members and 
Guests; Additional Trophies 





This is the season of the year when 
“fore” is again heard on the various 
country club golf courses, A double re- 
minder of this comes in word received 
from the New York Fire & Marine In- 
surance Golf Association officers and 
tournament committee that they are en- 
gaged in preparing for the annual spring 
tournament of that association. 

As was announced in The Eastern Un- 
derwriter in December there are several 
changes contemplated in the manner in 
which the association tournament will be 
run this year, looking toward making 
it more enjoyable than heretofore both 
for participants and the officers and 
committee in charge. 

Some time ago notice was mailed to 
those who have been regular members 
of the association, and by word of mouth 
others who have participated in the tour- 
naments have been notified that the as- 
sociation will provide for only that num- 
ber paying dues in advance. The offi- 
cers are anxious to have all those who 
have participated heretofore in these 
popular tournaments to do so again this 
year. They also want to augment the 
number by any who are eligible and who 
may become members. 

Yo be sure that provision be made for 
anyone it will be necessary to mail to 
Edward Gallagher, treasurer, a check for 
the annual dues at once, thereby signi- 
fying intention to be at the tournament. 
The dues are $5. 

A fine response was had to the let- 
ter sent out and the officers and com- 
mittee are grateful, but they feel sure 
there are many others who have not re- 
sponded who will want to participate, 
and they would appreciate the co-opera- 
tion of such parties as indicated. 

The usual number of events will be 
held, providing both morning and after- 
noon play. There is under consideration 
offering an additional trophy, or tro- 
phies, this year to foursomes from any 
one company office, regardless of with 
whom they play; that is, they may play 
as a foursome or they may play as parts 
of two, three or four foursomes, and 
their score will be segregated to make 
a team foursome and that team making 
the hest score to be the winner. The 
winning of this event does not preclude 
the winning of the other trophies of- 
fered. 

This should provide fine competition 
and will be an incentive for enrolling 
more members of each company, organ- 
ization or office who are eligible. 

Announcement as to date of tourna- 
ment and where it will be played may 
be expected at an early date. Prompt 
action on the part of those not already 
enrolled who expect to play will help 
the committee. 





TAGGART ON COST COMMITTEE 





Pennsylvania Commissioner Succeeds 
Porter on Montana; Likely to Be 
Active Figure in Deliberations 

Col. Matthew H. Taggart, insurance 
commissioner of Pennsylvania, has been 
made a member of the syecial commit- 
tee of the National Convention of In- 
surance Commissioners to investigate 
acquisition costs. He succeeds Com- 
missioner George P. Porter of Montana 
who has asked to be relieved from serv- 
ice on this committee. The appointment 
of Col. Taggart is certain to be received 
with interest as he is one who generally 
takes more than a passive part in com- 
mittee’ work. He has a vigorous per- 
sonality which is likely to be felt dur- 
ing -the future public hearings on com-, 
missions and the private deliberations of 
the special committee. 
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Insurance Critics 


DEFENDS PRESENT RATE LEVELS 





Says That Definite Rate Schedules Won't 
Work Because of Constant Changes 
Affecting These Risks 





head of Barber & 
well-known 
underwriters, 


Horatio Barber, 


Baldwin, Inc., aviation in- 
surance answers. recent 
aircraft insurance rates in an 
which is published in “Aero 
a publication of the Barber & 
One of the criti- 
made is that the 


ance companies in this country are at- 


critics of 
interview 
Analyst,” 
Baldwin organization. 
cisms recently insur- 
tempting to write a new and highly spe- 
cialized risk without the technical and 
practical advice of people trained in the 
aviation industry. 

Replying to this Mr. Barber says: 

“It may be quite true that the insur- 
ance companies have not developed 
among their own employes trained avia- 
tion underwriters. It is a new and high- 
ly specialized field and those companies 
naturally depend on trained underwriters 
to take care of that phase of the busi- 
ness.” 

The second principal contention con- 
cerns rates. 

“From a study of the ratings employed 
for the aviation risk it will be found 
that there is no uniformity in either the 
system of rating or the rates proper. 
It can be seen also that the relative de- 
gree of hazard had not been determined 
properly in many cases before ratings 
were made.” 


Defends Aviation Insurance Rates 

Discussing the present level of avia- 
tion insurance rates and the desirability 
of rate schedules Mr. Barber says 
through the “Aero Analyst”: 

“It has been stated quite frequently 
that aviation insurance premiums are ex- 
cessively high when compared with the 
actual risk as evidenced by accident sta- 
tistics covering the entire field of avia- 
tion enterprise. Such a conclusion may 
appear on the face of it to be correct, 
but as a matter of fact is absolutely 
fallacious, and, if acted upon, would 
quickly bring financial disaster to any 
insurance company so foolish as to be 
guided by it. The reason is plain when 
once understood. 

“The exponents of such a theory rely 
upon accident experience as evidenced 
by statistics covering the whole field of 
aviation and their conclusion that such 
statistics show present rates to be ex- 
cessively high would only be correct if 
the business received by the insurance 
companies covered all aviation risks and 
each one in similar amount. 

“What happens, however, is that the 
selection is against the insurance com- 
panies. In other words, the aviation in- 
dustry knows something itself about the 
risks it is running with the result that 
it is naturally keen to secure insurance 
against the worst risks whereas it is not 
so keen to cover the best, many of which 
it will run itself without insurance. 
Therefore, it is obvious that the only 
statistics of the slightest value in mak- 
ing aviation insurance rates are those 
showing the result of actual business 
done by the insurance companies. Those 
underwriting statistics kept carefully 
over a long period of years show con- 
clusively that not only are aviation in- 
surance rates not excessively high but 
that, unless risks are rendered less haz- 
ardous, rates must be raised necessarily 
hefore long. 

Calls Rates Schedules Impracticable 

“As for the desirability of developing 
rate schedules, we have already indicated 
that the Classification Code produces 
precise data for the underwriter and 


which has a sound influence on rates. 
But, even with the underwriting done on 
the careful and thorough lines explained, 
it is not believed possible to formulate 
an equitable tariff of rates at this time. 


‘Equitable’ is used advisedly because a 
tariff could be set up from the present 
underwriting statistics but only at rates 
higher than those prevailing. 

“A second reason why a tariff at the 
present time would not be feasible is the 
constant succession of new forms of 
risks and modifications of existing ones 
arising daily and which result from the 
rapid march of aviation’s development. 
Every month the underwriter is faced 
with some new use to which aircraft 
are put; every year with a new race of 
pilots trained to a different standard 
from that of their predecessors; every 
few months with a new or modified 
power plant; every month or two with 
a new design of aircraft. Add to these 
changing factors the extension of geo- 
graphical limits over areas in which risks 
are considerably greater, and various 
other changing factors too numerous to 


mention here, and a situation emerges 
which renders impossible the develop- 
ment of a practicable tariff at the pres- 
ent time.’ 





SALAMANDRA MANAGER OUT 

Manager G. D. Talbot of the Reinsur- 
ance Co. of Copenhagen, 
Denmark, has been dismissed following a 
controversy among the members of the 
boards of directors there. This company 
was formed a few years ago to carry on 
the business of the Salamandra of Rus- 
sia which closed up following the rise 
of the Soviet government to power. The 
company was entered in the United 
States in 1899 by the Mutzenbecher firm 
of Hamburg and has been represented 
here by Albert Wilcox & Co., and later 
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J. J. HANLON LEAVES HOSPITAL 


John J. Hanlon, special agent for 
American of Newark, who was injured 
last week in a collision between a ti 
cab, in which he was a passenger, 2d 
a city bus, has left the hospital and js 
resting at the home of his parents jn 
Roseville, N. J. He suffered two frac- 
tured ribs and severe lacerations aly iit 
the body. He expects to return to Sis 
duties the latter part of next week at 
Harrisburg, Pa., his headquarters. 





IN LARGER OFFICES 

The National Union Companies, of 
which Frederick Ackerman is) general 
agent in New Jersey, are now located in 
more commodious offices in the Essex 
building, Newark. Mr. Ackerman has 
been in the building for some years and 
has simply moved to larger offices. 
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“Well, that’s mighty fine of Jones” 


An insurance salesman sells something which is intangible—at least 
until a loss occurs. When a policy is sold—it’s sold. The salesman has 
little opportunity to maintain a friendly contact with his client. 


But the wise insurance salesman will make such an opportunity—a card 
to his client on the latter’s anniversary dates, or his kiddies’ birthdays; 
a letter congratulating him on a business promotion; perhaps, even a 


All little things, to be sure—things which take but little time and little 
money. But it is those little things which build friendship, which 
make a client say, “Well, that’s mighty fine of Jones.” 


—AND ANOTHER TIP 


Keep a scrap book of newspaper stories and pictures of 
fires. Segregate them according to type of fire and by 
district. It’s surprising how valuable you'll find them in 
substantiating a good insurance sales talk. 


FIREMAN’S FUND GROUP 


FIREMAN’S FUND, HOME FirE & MARINE and OCCIDENTAL INSURANCE COMPANIES, | 
and on the Pacific Coast the OCCIDENTAL INDEMNITY COMPANY | 


FIRE, AUTOMOBILE and MARINE 
NEW YORK 


BOSTON 





PREMIUMS 





CHICAGO ATLANTA 
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Asks N. J. Agents to 
Add More Companies 


MANY SEEKING CONNECTIONS 





Letter to Editor States That Companies 
Out of Mixed Agencies Face Serious 
Dilemma Now 





Relative to the fire insurance situation 
it New Jersey following the completion 
‘ the separation movement there a com- 
)iny representative has written a letter 

, the editor of The Eastern Underwrit- 

: — that he believes it a wise pol- 

‘ for local agents to add to the facili- 
Lies in their offices as companies with- 

awn from mixed agencies seek new 
connections. This individual says that 
some agents who have lost companies 
through separation are apparently sat- 

ishied with the reduced number in their 

ffices and as a result other companies 
are faced with the necessity of build- 
ing up new agencies with untrained ma- 
terial, the latter course increasing the 
number of existing insurance offices and 
adding to the general competitive situa- 
tion. 

This viewpoint of present conditions 
in New Jersey is contained in the fol- 
li wing communication : 

“To what extent has the seperation 
movement aided the Eastern Underwrit- 
ers’ Association companies in New Jer- 
sey? This is the question that many 
field men of that state have been called 
upon to answer. 

“An interesting feature of this phase of 
the business has been brought to light 
by the special agent of a company which 
had prior to the formation of the new 
association been operating independent- 
ly. As such, their agency plant was 
composed almost entirely of agents rep- 
resenting non-affiliated companies, who 
were receiving a larger remuneration 
than that paid by the old line Eastern 
Union companies. Eventually, this com- 
pany affiliated itself with the new as- 
sociation and in due course of events 
the separation movement was adopted. 

“The field man quickly found that his 
company was losing out in various offices 
due to the fact that the agents in ques- 
tion represented a larger number of non- 
affliated companies than those of the 
other class. It was of course expected 
that numerous agencies with association 
tendencies would sever relationship with 
their non-affiliated connections, thus pro- 
viding additional premium to take care 
of this loss of income, 

“Upon soliciting connections with such 
producers the special agent learned that 
the majority of the offices had welcomed 
the chance to dispose of their surplus 
companies and eliminate the clerical 
work which would be entailed by re- 
taining them. Also, that the old line 
association companies retained were only 
too willing to absorb the entire busi- 

ess of the offices rather than co-oper- 
ate with the field men whose compa- 
nics had recently entered the fold, thus 
causing the producers to refuse repre- 
sentation of additional connections. 

“Undoubtedly the old line association 
companies have benefited by separation 
while the newcomers have and must con- 
‘nue to lose business or endeavor to 

‘ace agencies in new and untried offices 

th small premium income and little or 

knowledge of agency or underwriting 

‘thods. Would this not in time cause 

over-abundance of agents and _ fol- 

wing that a loss of business to the 
sent ones? 

‘It would appear that the proper pro- 

lure for the agent today would be to 

<e on additional companies rather than 
reduce the number in his office.” 





SANBORN MAP CO. MOVES 
The Sanborn Map Co. has left its old 
‘ice at 11 Broadway where it has been 

‘ated for many years and is now oc- 
‘pying space in the new office building 

102 Maiden Lane in the insurance dis- 

‘rict. The majority of directors of this 
inpany are insurance officials and its 
‘ation in the insurance area is natural. 

















Ben 
Franklin's 
Kite 


RANKLIN’S famous kite ex- 
periment in which he demon- 
strated that lightning and elec- 
tricity are one and the same was a 
splendid contribution to the advancement of science. 


Here’s how the experiment was performed. A 
key was fastened to a kite string. The kite was 
flown into storm clouds in the midst of a thunder- 
storm. During the storm, it was found that sparks 
could be drawn from the key at the lower end of 
the kite string. 


The gifted son of a Boston cobbler, Franklin be- 
came a leader in business, science and politics. 


The Franklin Fire Insurance Company, the first 
to perpetuate the name of Franklin, has stood in 


the forefront of the insurance world for more than 
a century. 


The FRANKLIN 


Fire Insurance Company 


of Philadelphia 
WILFRED KURTH, Pres. 
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Demonstrates Special 
Risks to Field Men 


MANY FOUND IN COMMON USE 





T. Z. Franklin of Automobile of Hart- 
ford Talks, on Fuses, Vapors, Cellu- 
loid, Etc., to Jersey Specials 





A number of demonstrations of spe- 
cial hazards were made by T. Z. Frank- 
lin, manager of the special hazard de- 
partment of the Automobile of Hartford, 
before the members of the New Jersey 
Special Agents’ Association Monday 
evening at their dinner-meeting in the 
Elks’ Club. Among the most interest- 
ing was that of the result of the col- 
lection of dust in a grain elevator which 
was demonstrated by means of a minia- 
ture elevator, an electric light and a 
small quantity of starch powder, show- 
ing the result of heat and dust ignition. 

The speaker also laid particular stress 
on the overloading of fuses, particularly 
in dwellings, which often resulted in the 
blowing out of fuses and in many cases 
causing a short circuit. The principal 
hazard in overloading the fuse, said the 
speaker, comes from the fact that. it 
dries the insulation and the result is 
a fire. 

He also touched briefly upon the dan- 
gers of gasoline being used for clean- 
ing purposes in the home, the danger 
not being so much from the gasoline 
itself but from the vapor. He also dem- 
onstrated the result of the accumulation 
of gasoline vapor in a garage when an 
electric bulb exploded. 

Hazards of Celluloid Toys 

Another interesting feature was the 
dangers which lurk among the celiu- 
lo1u toys sold in large quantities in 
stores. He demonstrated how quickly 
these toys catch fire by laying a cellu- 
loid doll alongside of a light mame, the 
doll bursting into flame instantly and 
all manner of blowing not putting out 
the tames. ‘Lhe dangers were two-fold, 
said the speaker, first the inflammable 
material which might result in a ser.ous 
fire and second, the possible resuit in 
the loss of life. 

Mr. Franklin also spoke on the in- 
creasing hazard in chemicals being used 
more and more in manufacturing prod- 
ucts and demonstrated the result of 
what may happen when certain chemi- 
cals are stored together and oxygen finds 
its way into the storage hold. In con- 
clusion the speaker showed the differ- 
ence between a nitro film and a safety 
film, the nitro film burning rapidly and 
throwing out considerable heat and a 
peculiar gas, while the safety film burned 
slowly and with little difficulty the 
flames could be easily stamped out. 

Previous to the dinner the executive 
committee held a meeting at which it 
was announced that three new members 
had been admitted to the association. 
These were Palmer Weis, American of 
Newark; Joseph O. Cesare, assistant 
special agent, Liverpool & London & 
Globe, and Frederick E. Stanton, Jr., 
special agent, Great American. The next 
meeting of the association will be held 
on Monday, May 12, when the annual 
election of officers will take place. The 
annual outing of the association will be 
held as usual in June. 





INSURANCE ACCOUNTANTS MEET 

The Insurance Accountants’ Associa- 
tion met yesterday afternoon at the New 
York Board of Fire Underwriters assem- 
bly room at 85 John street. Among the 
subjects which were discussed by the 
members were a_ determination of 
method of reporting premiums for local 
board and rating organization assess- 
ments, the labor turnover in insurance 
accounting departments, methods of 
closing premium results, reconciliation 
of differences between an agents’ and 
company accounts and contacts between 
agency and accounts departments with 
particular reference to differences and 
balances. 
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Doubts Registration 
Of Stolen Auto Here 


COMMISSIONER GIVES VIEWS 





C. A. Harnett Investigating Report That 
Car Taken in Bronx Was Re-Regis- 
tered in New York City 





Automobile underwriters are interest- 
ed in the investigation being made here 
by Commissioner of Motor Vehicles 
Charles A. Harnett into the report that 
a car stolen in the Bronx had been re- 
registered at the Bureau under a ficti- 
tious name and with a forged bill of 
sale. 

Commenting on this report, Mr. Har- 
nett said late last week 

“I do not see how it could be done 
unless there was collusion somewhere. 
Of course, a stolen car can be registered 
if the applicant complies with all of our 
rules and regulations and sets forth in a 
statement properly sworn to that he is 
the owner of the car. But such a prac- 
tice is becoming increasingly more diffi- 
cult as the Automobile Underwriters’ 
Detective Bureau has reported to me.” 

Mr. Harnett pointed out that beside 
the sworn statement required of appli- 
cants, a certificate of ownership was re- 
quired for each car, and this certificate 
was on water-marked paper with a serial 
number and the seal of the state which 
made it difficult of forgery and was ob- 
tainable only from registered dealers. A 
car purchased in another state and 
brought in for registration, he added, 
required verification of its ownership 
from the Motor Vehicle Department of 
that state before it could be registered 
here, 

Commissioner Harnett declared that 
for six years the Bureau had been “try- 
ing to tighten up this law” and that in 
the next budget recommendations there 
would be one for the establishment of 
a cross-index of licenses and motor se- 
rial numbers for ready check-up. This, 
he said, would entail an increase in the 
personnel of the Motor Bureau. The 
Bureau, Mr. Harnett said, now main- 
tains a stolen car division in its Al- 
bany office which collects its own in- 
formation about stolen automobiles and 
is in close touch with sheriffs and other 
police agencies in all cities and towns 
of the state. 





EUROPEAN PREVENTION MEET 


At the last meeting of the National 
Federation of French Firemen in 1929 
at the Fire Exposition the proposal was 
brought forward to establish an Inter- 
national Fire Prevention Committee. 
The organ of the federation has sub- 
mitted a questionnaire to prominent fire 
chiefs in various European countries. It 
is proposed to hold semi-annual meet- 
ings to exchange experiences and_ to 
hold these meetings at various centers 
in Europe so that the widely different 
local conditions can be studied and com- 
pared by the members. 


AIRPOOL 0O.K.’S AERODROME 


The Stuttgart Aerodrome at Boeb- 
lingen has been approved by the Ger- 
man air pool as from April 1 and is 
being used again by the German and in- 
ternational airlines passing Stuttgart. 
Aviation underwriters had found it nec- 
essary to prohibit aeroplanes insured 
with them from alighting or taking off 
there on account of some high tension 
wires which were endangering move- 
ments of aircraft on the field. 





NEW YORK AGENCIES MOVE 

Howie, Jarvis & Wright, Inc., and Cre- 
hore & Richardson, Inc., on Saturday 
moved into their new joint offices on 
101-105 Maiden Lane. They occupy the 
entire second floor. 





J. F. ZIMMER STATE AGENT 


The American Constitution Fire of 
New York, a member of the J. S. Fre- 
linghuysen group of companies, has ap- 
pointed John F. Zimmer of Lincoln, 
Neb., as state agent for Nebraska. 


PRAISES AUTO THEFT BUREAU 


E. L. Rickards, Western Branch Secre- 
tary, Tells of Decline in Number of 
Auto Thefts in Last Year 


E. L. Rickards, Western branch secre- 
tary of the National Automobile Under- 
writers’ Association, speaking before the 
Cook County Field Club this week, said 
that the automobile protective and infor- 
mation bureau, commonly known as the 
theft bureau, has had more to do than 
any other factor in giving the compa- 
nies a favorable loss ratio on the auto 
underwriting. He said that even with 
the number of cars increasing thefts 
of automobiles were on the decline. Last 
year 92% of the cars reported stolen 
were recovered, according to Mr. Rick- 
ards. 

The local bureau in Chicago in 1929 
identified more than 1.000 sfolen cars, 
Mr. Rickards related. The contacts with 
the police departments are maintained 
by a staff of ten field men who are con- 
stantly traveling in districts where thefts 
are numerous. The bureau also main- 
tains a contact office in Detroit to keep 
in touch with the manufacturers, one 
result of this contact being the adoption 
of secret identification marks by the 
makers for each car built. He also told 
of the importance of field men supplying 
whatever information they may pick up 
about stolen cars to the theft bureau. 
As the result of one such tip more than 
100 stolen cars were recovered in Boone- 
ville, Mo. 








BROKERS’ LICENSES REVOKED 


Superintendent of Insurance Albert 
Conway has revoked the broker’s licens- 
es of Thomas H. Bynner, 545 Van Duzer 
street, Stapleton, N. Y., and Frank Le- 
ganowicz, 28-26 Forty- fourth street, As- 
toria, L. I. Bynner was charged with 
having failed to properly account for 
premiums collected by him as_ broker. 
Leganowicz was charged with having 
given worthless checks in payment of in- 
surance premiums. 
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NEW HAMPSHIRE 
FIRE INSURANCE CO. 


Manchester, N.H. 


Assets $18.423,526,54. 
Reserve Funds $6.919,223.80 
PolicyholdersSurplus $ 11,504,302. 74 


60 YEARS CONTINUOUS PROGRESS , 
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Cash Capital 
$3,000,000.00 
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DENVER BANK AGENCY CHANGE 

The American Agency & Investment 
Co. of Denver, which was the insurance 
department of the American Bank in 
that city until the bank was national- 
ized in 1924 and since that time acting 
as an independent concern, has been 
sold to the Denver National Co., the 
real estate and insurance department of 
the Denver National Bank. The Amer- 
ican Agency has a large business. It 
is understood that the heads of the Am- 
erican will be retained to conduct its af- 
fairs under the new owners. H. C. Van 
Schaack is president of the Denver Na- 
tional Co. 
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The Motoring Season 


is Here! 
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able field. 








Lasr year, the property loss from 
|, automobile accidents exceeded a billion 
| 31,500 persons lost their lives 
through automobile accidents. 


These figures speak louder than any || 
words on the need for adequate insur- || 
ance protection. | 
ing of the motoring season, an intensive 
selling effort combined with literature 
/; on automobile insurance should produce 
| a gratifying total of auto premiums. 


Don’t neglect to canvass the owners 
of automobile fleets as this is a profit- 


Automobile insurance experts in the New 
York office of the Georgia Home are pre- 
pared to assist you in any phase of your 
|| auto insurance problems. 


Now, with the open- 





The GEORGIA HOME 
INSURANCE COMPANY 


WILFRED KURTH, Pres. 
59 MAIDEN LANE, NEW YORK 








BOSTON OF S. A. REPORT 


Argentine Company Is Affiliated With 
Boston Bank; Several Americans on 
Board of Directors 

Another year of successful operation 
is covered in the fifth annual report of 
of the Boston Compania Argentina de 
Seguros. The Boston is a_ subsidiary 
of the First National Bank of Boston, 
which is known as the Banco de Boston 
in Argentina. Besides the officers of 
the Boston Bank, W. F. Benkiser, vice- 
president; G. A. Lanus, manager, and 

. J. Wiltshire, assistant manager of 
that bank, there are a number of other 
American executives on the board of 
the Boston. They are: C. W. Whitte- 
more, manager, Singer Sewing Machine 

30.0 Ee Bridgeman, president of 
ogg Kellog & Sons of South Am- 
erica, S. A.; C. B. Welch, general - in- 
ager, International Harvester Go.* C.. A. 
Neyer, general representative of 5 lei 
& Co. for South America; R. W. Hart- 
well, treasurer of the same firm; F. A. 
Heath, vice-president of the West India 
Oil Co. 

The Boston is writing fire and auto- 
mobile insurance and shows an under- 
writing profit in both lines. Fire pre- 
miums increased from 599,249 pesos in 
1928 to 644,239 in 1929. The loss ratio 
on a net basis was considerably higher 
last year at 40% as against 28% in 192%. 
Expenses were reduced from 43% to 
40% in 1929. 

Automobile gross premiums were 232,- 
365 pesos last year of which 213,628 was 
retained net by the company. Losses 
amounted to 31% and expenses to 33.54% 
of net premiums. Premium reserves for 
both fire and automobile business were 
increased from 331-3% to 40% this year 
and the free reserves were also increased 
by approximately one half. 








ATTEND AD CONFERENCE 

W. Warren Ellis, head of the pu)iic 
relations department of the Natic:.al 
3oard of Fire Underwriters, and Frank 
Ennis of the America Fore compan':s 
advertising department were among thse 
from New York who attended the Sou'!i- 
ern regional meeting of the Insura: °¢ 
Advertising Conference at Memphis *::i 
week. 
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NEW FIELD CLUB MEMBERS 
K. Barr, assistant special agen! 
the Insurance Co. of North America, : 
Elston G. Wickham, of Charles E. W: 
ham’s office, have been ee 
membership in the Suburban New Y 
Field Club. 
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On Building Business 





Pick up a copy of an insurance publication. It will be 
unusual if some article in it doesn’t tell you how to build the 


confidence of your assureds and your business by pushing a 
special line. 


Any agent who knows and presents all lines to his 
assureds usually enjoys an increasing volume. He builds an 
unshakable confidence in himself from the start. But even he 
must remember many things and constantly be on the alert. 


For instance: 


Are you selling automobile collision insurance right now? 
The cost is smaller than it has been in some years. 


What of windstorm or tornado? 


Spring moving day is coming soon. Does it remind you 
that there is lots of rent, rental value and leasehold insurance 
still unwritten? 


The summer vacation season is nearing. Are you pre- 
paring to sell those who travel only once or twice a year? They 


need a personal effects policy, perhaps even more than the 
habitual traveler. 


Spring and summer may see more shipping, especially on 
rivers and lakes that were closed during the winter. Are all 
your clients who ship and receive goods by rail, inland or coast- 


wise steamer, public truckmen or railway express protected by 
transportation insurance? 





Corroon & Reynolds 


INCORPORATED 


INSURANCE UNDERWRITERS 
Manager 


92 William Street New York, N. Y. 


Complete facilities for writing 
all classes of insurance, excepting life 














AMERICAN EQUITABLE ASSURANCE 
Company OF NEw YorK 
Capital, $2,000,000.00 





Bronx Fire INSURANCE COMPANY 
OF THE City or NEw York 
Capital, $1,000,000.00 





BROOKLYN Fire INSURANCE COMPANY 
Capital, $1,000,000.00 





GLOBE INSURANCE COMPANY 
OF AMERICA 
Pittsburgh, Pa. 
(Incorporated 1862) 
Capital, $1,000,000.00 





INDEPENDENCE FIRE INSURANCE 
CoMPANY 
‘Philadelphia, Pa. 
Capital, $1,000,000.00 





INDEPENDENCE INDEMNITY COMPANY 
Philadelphia, Pa. 
Capital, $1,250,000.00 


JEFFERSON FIRE INSURANCE COMPANY 
Newark, N. J. 
Capital, $400,000.00 





KNICKERBOCKER INSURANCE COMPANY 
or New YorK 
Capital, $1,000,000.00 





Liperty BELL INSURANCE COMPANY 
Philadelphia, Pa. 
Capital, $1,000,000.00 





MERCHANTS AND MANUFACTURERS 
FirE INsuRANCE COMPANY 
Newark, N. J. 
(Chartered 1849) 

Capital, $1,000,000.00 





New York Fire InsurRANCE COMPANY 
(Incorporated 1832) 
Capital, $1,000,000.00 





RepusBiic Fire INSURANCE COMPANY 
OF AMERICA 
Pittsburgh, Pa. 
(Incorporated 1871) 
Capital, $1,000,000.00 





SYLVANIA INSURANCE COMPANY 
Philadelphia, Pa. 
Capital, $1,500,000.00 
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Editor Proposes New 
Insurance Organization 


PRESERVE BUSINESS HARMONY 





Young E. Allison, Jr., of “Insurance 
Field” Says Such a Body Might Re- 
move Irritating Conditions 
An organization in insurance for the 
purpose of preserving and promoting 
harmony among the various elements 
such as companies, agents, commission- 
ers, public and others is suggested by 
Young E. Allison, Jr., prominent insur- 
ance journalist and president of the “In- 

surance Field” of Louisville, Ky. 

Speaking last week at Lake Charles, 
La., before the annual meeting of the 
Louisiana Insurance Society, Inc., he said 
that today no such organization exists 
which could consider different: kinds of 
business problems and pay its way ten 
times over by forestalling difficulties and 
by securing the removal of unfair dis- 
criminations which persist “for no better 
reason probably. than that their existence 
has never been properly or vigorously 
enough brought to the attention of those 
in position to take action.” 

Referring specifially to one existing 
discrimination, that of taxation of stock 
and non-stock insurers, Mr. Allison 
said: 

“A note of distinct disharmony has 
been tuned into insurance by reason of 
legislation which gives the non-agency 
co-operative carriers privileges which 
are strictly denied the sound reliable 
old companies. Take the matter of tax- 
ation only and it will be found that fire 
mutuals and reciprocals are required to 
pay only a fraction of the charges as- 
sessed against stock companies. 

“Right here let me quote some figures 
which are conclusive as far as they go 
and would probably stay interesting if 
carried still further. According to the 
New York State Insurance Department 
figures for 1927 ten mutual fire compa- 
nies reported total income of $26,519,000 
on which they paid taxes, licenses and 
fees totaling $223,487. For the same 
year ten inter-insurance exchanges re- 
ported total income of $8,977,000 on 
which they paid taxes of $128,425. In 
the same year also, ten stock fire com- 
panies reported total income of $27,- 
374,000 and paid taxes of $874,804 

Mutuals Obtain Lower Tax Rates 


“The ten mutual carriers paid a frac- 
tion less than 85/100ths of 1% in taxes 
on their income; the ten reciprocals paid 
noticeably less than 14% while the stock 
companies were called on to pay nearly 
314%. 

“Lumping the co-operatives together, 
the twenty reciprocals and mutuals, on 
an aggregate income of $35,500,000, paid 
in taxes less than $352,000, while the 
ten stock companies on their income of 
27,375,000 paid nearly $875,000 in taxes 
—two and one-half times as much to 
the government on a considerably small- 
er income. 

“Those under-taxed co-operative carri- 
ers make use in competition against you 
local agents of what practically amounts 
to a governmental subsidy in compari- 
son with what is required of the stock 
companies you represent. 

“Why the co-operative carrier should 
be permitted to travel at less than half 
fare is something that perhaps cannot 
be explained except on the theory that 
legislatures have not yet awakened to the 
fact that if these carriers were taxed 
on exactly the same basis as stock in- 
surance the various states could open 
up a considerable source of new rev- 
enues.” 





FIRE PROTECTION EXHIBIT 

\n exhibition of fire fighting appara- 
tus will be held at Spa, Belgium, well 
known from the armistice negotiations, 
on June 21 to 23 this year. It is ar- 
ranged by the Fire Brigade Organiza- 
tions. For information apply to Fédéra- 
tion Roy: “% des Corps de Sapeurs-Pom- 
piers de Belgique. 34 Rue Isidore Teer- 
linck, Molenbeeck-St. Jean, . Brussels, 
Belgium. 


Agents Prize Ancient 
Hartford Fire Signs 


SOME ARE OVER 90 YEARS OLD 





Company Asking Agents to Determine 
About What Years Their Offices 
Received These Emblems 





A number of ancient signs of the 
Hartford Fire have been unearthed and 
brought to light from various parts. of 
the country and the latest issue of the 
“Hartford Agent” devotes an interest- 
ing article to a discussion of these early 
relics. 

Several battered and rust encrusted 
specimens of what is probably one of 
the earliest agency signs issued by the 
Hartford Fire have been collected and 
the article is devoted to an interesting 
discussion as to the age of the sign. 
Opinions of agents and special agents 
differ on this point and year in which 
the signs were issued is variously esti- 
mated from 1836 to 1885. An interest- 
ing letter on this point from the South- 
ern department of the Hartford at At- 
lanta is quoted as follows: 

“How old is this sign? Careful scru- 
tiny fails to show a date of any kind; 
however, to the writer there is one out- 
standing feature which is not brought 
out on our present-day signs, and that is 
the shield. This features twenty-five 
stars which, perhaps, is intended to rep- 
resent the number of states constitut- 
ing the Union at the time the old sign 
was designed. If so, you will notice 
history shows that the twenty-fifth 
state to be taken in was Arkansas, it 
being annexed in 1836. I do not think 
the artist would have been careless 
enough to blot out any one of our valu- 
able states, but if his circle does obliter- 
ate one or two of these we will take 
Michigan for the twenty-sixth state, it 
coming in during 1837, being in turn 
followed by Florida and Texas in 1845. 

“Now can’t we, as well as the astron- 
omers, base our ideas on the stars and 
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‘almost accurately’ say that our sign is 
ninety-three years old?” 

Among the agents who have one of 
these old time signs are: Ellis & An- 
drews, Cambridge, Mass.; Andrew With- 
erup Agency, Berea, Ohio; Durban- 
Lairds, Inc., Aiken, S. C.; Rockwell 
Agency, Cloverdale, Ind.; William B. 
Rankin, Bellefonte, Pa.; John T. Walk- 
er & Co., Union City, Pa.; William H. 
Pendleton, Kalamazoo, Mich.; Charles 
B. Lutz, Bloomsburg, Pascnte. H. Cooper, 
special agent, Columbus, Ohio; Gibson 
& Wirt, Bartow, Fla.; Carruth & Black, 
Tampa, Fla.; E.'S. Murray, Blooming- 
ton, Ind. 





122 E. 42nd Street 
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Admitted Assets 





Germanic Fire 


Insurance Company 
of NewYork 


NORMAN T. ROBERTSON, President 


Surplus to Policyholders 


Germanic Representation an Agency Asset 


New York City 


‘ $1,000,000 
: 2,877,299 
2,079,013 








HOME PROMOTES J. A. CARRUTH 


The Home of New York has appointed 
Joseph A. Carruth as state agent for the 
Home, Franklin Fire and the City of 
New York for North Carolina, succeed- 
ing in supervision of that territory and 
also in the management of the South- 
eastern hail department of the companics 
the late General Agent Benjamin \ 
Smith. Mr. Carruth will have his head- 
quarters in the First National Bank 
building at Charlotte, N. C. He has 
had the title of state agent for some 
time but has traveled under Mr. Smith's 
supervision. At one time he was with 
the Atlanta office of the Georgia Inspec- 
tion & Rating Bureau. The Southeast- 
ern hail department embraces Virginia, 
West Virginia, North and South Caro- 
lina, Georgia, Florida, Alabama and Mis- 
sissippi. 





ROBERT F. SCHREINER DIES 

Robert F. Schreiner, special agent of 
the improved risk department of the 
Home for the last seven years, died re- 
cently following an operation for appen- 
dicitis. He is survived by his widow, two 
sons and his mother. Mr. Schreiner was 
born on March 13, 1895, and was with 
the Fire Protection Survey Bureau and 
with the Illinois Inspection Bureau be- 
fore going with the Home on January 1, 
1923. He was well known in the Middle 
West as an expert insurance engineer. 





FEDERAL’S FINE STATEMENT 


The Federal of New Jersey, of which 
Chubb & Son are managers, shows tot il 
assets of $16,783,950 in its 1929 report, 
compared with $13,704,109 at the close 
of 1928. The reserve for outstanding 
claims, unearned premiums, taxes and 
expenses was $5,376,901. After amply 
providing for other obligations the com- 
pany shows a net surplus of $6,971,254. 
The capital is $2,000,000. 





HARTFORD FIRE “HELLION’ 
The Hartford Fire “Hellion” is alout 


ready to celebrate his second anni\«r- 
sary aS a newspaper villain and the iit- 
est issue of the “Hartford Agent” ': Ils 
how a large group of Hartford ageits 
are likewise about to celebrate their =:c- 
ond anniversary as users of the Hart! rd 
Fire “Hellion” cartoon strips. 


EXAMINERS TO MEET MAY ‘ 


The Examining Underwriters’ Asso~'a- 
tion will hold its annual meeting «14d 
election of officers on May 6 in con! ¢- 
tion with the dinner at the Drug & 
Chemical Club sponsored by the Brad- 
street Co. A representative ‘of this c u 
pany will give the members a talk on ‘he 
subject of credit. 
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CHARACTER! 


“AMERICA FORE" 


The reactions of an individual in a crisis usually provide a 
true index to his character. The same might be said to 
hold true of an insurance company. 


Nerang the While the world was still stunned by the news of the disas- 
ae ter which overtook San Francisco twenty-three years ago - - 
fe Nee ee Pele . . 

a 4 2S, there came clicking over the wires, this message of hope to 
ree 


the stricken city — 


Ne Ss THE CONTINENTAL INSURANCE COMPANY SOLD 
\ yes FIRE INSURANCE AND WILL DELIVER THE GOODS 
ANY SE UNDAMAGED. 


= . ao 
te ‘ 2s; 
ey | \\ . “ESS 
Seite = eae elagee: 


“AMERICA FORE” 





(Signed) HENRY EVANS, President 


Here was a magnificent example of rising fo the emergency. 
Of a quick realization of what was most needed to re- 
assure those unfortunate people and prompt action to give 
such reassurance. Truly a convincing demonstration of the 
character of The Continental Insurance Company. 





In the intervening years The Continental and it's associated 
companies of The America Fore Group, have demonstrated 
their character thousands of times over - - perhaps in not 
so striking a manner - - but just as convincing to those 
policyholders who have been indemnified for losses they 


4 have sustained. 
amie een A = : %, 
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THE CONTINENTAL INSURANCE COMPANY OF NEW YORK 
FIDELITY-PHENIX FIRE INSURANCE COMPANY OF NEW YORK 
NIAGARA FIRE INSURANCE COMPANY OF NEW YORK 
AMERICAN EAGLE FIRE INSURANCE COMPANY OF NEW YORK 
FIRST AMERICAN FIRE INSURANCE COMPANY OF NEW YORK 
“MARYLAND INSURANCE COMPANY OF DELAWARE 


‘jaineoiene ERNEST STURM, Chairman of the Boards 
or PAUL L HAID, President 


AMER] CA FO RE THE FIDELITY AND CASUALTY COMPANY OF NEW YORK 


ERNEST STURM, Chairman of the Board 
WADE FETZER, President 
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Missouri Rate Case Decision 


(Continued from Page 22) 


collections * * * to not more than a reasonable 
* * 


profit. Any reduction ordered * shall be 
applied, subject to his approval: Provided, that 
the superintendent of insurance shall desig- 
nate the class or classes to which the reduc- 
tion shall be applied if the companies do not, 
within thirty days from the order of reduction, 
submit a class or classes which meet his ap- 
proval. * * © 

Section 6284 provides that the orders 
of the superintendent shall be review- 
able by the courts, that upon such re- 
view the entire matter shall be deter- 
mined de novo, and that while it is pend- 
ing insurers shall not charge any rate 
in excess of that fixed by the superin- 
tendent. 

January 5, 1922, the superintendent 
had directed that rates on all fire, light- 
ning, hail and windstorm insurance be 
reduced 15%. The plaintiff and other 
stock insurance companies doing busi- 
ness in Missouri brought a joint suit in 
the Circuit Court of Cole county to en- 
join the enforcement of that order. Tem- 
porary restraint was granted. The at- 
torneys for the respective parties entered 
into a stipulation reciting that the su- 
perintendent had revoked the rate order 
and agreeing that there be entered of 
record in the case an order in substance 
as follows: 


Stipulation Reached By Attorneys 

The case is dismissed and the restraining or- 
der dissolved. ; ; 

The superintendent may call a hearing to in- 
vestigate the necessity for a_rate reduction; the 
companies will produce evidence required by 
him or that they may see fit to present; at the 
conclusion of the hearing he will make findings 
of fact and announce his determination there- 
on, and he shall also make certain specified 
findings. ‘ ' ? 

If, based on such findings and determination, 
an order be made reducing rates, it will apply 
alike to all classes of risks, and, if dissatisfied, 
the companies will proceed to secure a review 
of the order in the Circuit Court of Cole 
county, | 7 i : 

No injunction to restrain the reduction shall 
be applied for; but, pending such review and 
until final determination of the case, the rates 
in force prior to the making of the order will 
be collected by the companies and they will 
“give bond, conditioned and in such amount 
as the court may direct, to refund to the as- 
sured any excess of premiums collected by them 
if such order * * * be finally sustained by de- 
cree or judgment of a court of last resort.” 

The question of the constitutionality of sec- 
tions 6283 and 6284 will not be raised nor will 
the legality of the hearing provided for be 
questioned. 

October 9, 1922, the superintendent 
made the order that is the subject of this 
suit. It directed that, effective Novem- 
ber 15 rates be reduced 10%. November 
10, plaintiff and other companies brought 
the matter before the court named in 
the stipulation for review. Upon the re- 
quirement of the court they executed a 
bond for the use of those to whom in- 
surance policies might be issued by them 
prior to final decree. That court held 
the rates confiscatory and set aside the 
order. Its judgment was reversed in the 
state supreme court. 315 Mo. 113. The 
case was brought here and, January 3, 
1928, was dismissed on the ground that 
no Federal question was _ presented. 
Aetna Insurance Co. v. Hyde, 275 U. S. 
440. 


Superintendent Designated Classes 
Affected 

February 1, 1928, the superintendent 
designated the classes of risks to which 
the reduction should be applied, and 
thereupon this suit was commenced. The 
district court found the stipulation valid 
and that under it plaintiff and other com- 
panies in whose behalf it was made had 
collected rates in excess of those pre- 
scribed and had failed to refund. On 
that ground the court denied plaintiff's 
application, but without prejudice to re- 
newal after repayment. 

Plaintiff contends that the stipulation 
made in the earlier case by the attorneys 
for all the companies can not operate 
against it in this case. The stipulation 
shows that when it was made another 
rate reduction was contemplated. All its 
provisions, except the one dismissing the 
review then pending, relate to procedure 
to be followed in making the reduction 
and for review. In lieu of the rule that 
during the pendency of the review insur- 


ers should not charge any rate in excess 
of those fixed by the superintendent 
(sec. 6284), it was arranged that the 
rates existing prior to the order should 
continue to be charged until final deter- 
mination of the case. The companies 
were to give a bond to be fixed by the 
court to secure ‘refund should the re- 
duction finally-be sustained. It is clear 
that the stipulation was intended to ap- 
ply to the subsequent order and to any 
review of it. 

But plaintiff insists that the stipulation 
contains no promise to refund. The per- 
tinent language is quoted above. The 
stipulation and order constituted the 
only basis of the companies’ right to 
continue to collect the higher premiums. 
When read having regard to the circum- 
stances and context, the quoted language 
reasonably may be construed to be a 
promise by each company to return to 
its policyholders the excess charges paid 
by them pending final determination of 
the validity of the reduction. 

Plaintiff claims that the superintend- 
ent failed to make the specified findings 
and so relieved it from any obligations 
under the stipulation. An affidavit filed 
in support of its motion for temporary 
injunction states that the superintendent 
did not make these findings. The order 
is not in the record. The plaintiff failed 
to present the the findings that were 
made. There is no showing that the 
companies produced the information 
called for by the superintendent or that 
he was not lawfully excused from mak- 
ing such findings. We may notice the 
record of that case in this court. 275 
U. S. 440. The order is there fully set 
forth. It states that the companies re- 
fused to furnish the superintendent the 
necessary facts and that accordingly 
such findings could not be made. Clearly 
plaintiff’s showing is not sufficient to re- 
quire the court to find that the superin- 


tendent was not excused by the compa- 
nies’ refusal to furnish information as 
agreed. 


Plaintiff Claimed Irreparable Loss 


‘ac 

Plaintiff contends that the collection 
of the higher rates was not made pursu- 
ant to the stipulation. It does not ap- 
pear whether, in addition to prescribing 
the bond, the court authorized the collec- 
tion of higher premiums until final de- 
termination of the validity of the reduc- 
tion. The stipulation was sufficient to 
support such an order, and there is noth- 
ing in the record to require a finding 
that one was not made. See State ex 
rel. Hyde v. Westhues, 316 Mo. 457, 466. 
In view of the requirement of section 
6284 that pending review insurers shall 
not charge more than the reduced rates 
and in the absence of any other dis- 
closed authority to continue to exact the 
higher premiums it is right to attribute 
the excess charges to the promise to re- 
fund. 

Plaintiff lays much emphasis upon the 
fact that it will suffer irreparable loss if 
compelled to apply the lower rates dur- 
ing the litigation and the order is finally 
held unlawful, whereas, if the temporary 
injunction be granted, policyholders may 
be protected by an appropriate provision 
in the decree. Ohio Oil Co. v. Conway, 
279 U. S. 813, 815. But, in respect of 
plaintiff’s right to have a temporary in- 
junction, its position is not as good as 
it would have been if this suit had been 
brought when the rate order was passed. 
As against the joint attack the reduction 
has been sustained by the court of last 
resort. Plaintiff has not repaid the pol- 
icyholders. It now assails the statute as 
well as the order and seeks again to pre- 
vent the taking effect of the prescribed 
rates. The retention of the higher pre- 
miums that it obtained by means of the 
stipulation and the denial of its promise 
to refund are facts properly to be con- 
sidered. Courts of equity frequently de- 
cline to interfere on behalf of a com- 
plainant whose attitude is unconscien- 
tious in respect of the matter concerning 
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which it seeks relief. Deweese v. Ri »- 
hard, 165 U. S. 386, 390. While the rjc 
which plaintiff invokes is one of gen» «| 
application, it cannot be said that ‘he 
lower court erred in withholding re} of 
until plaintiff makes good its promis. {o 
refund. 

Plaintiff contends that, as the compa- 
nies failed to submit, and the superin 
tendent until February 1, 1928, did sot 
designate the classes to which the rediic- 
tion should be applied (sec. 6283), the 
lower rates did not take effect until that 
time. But by the stipulation the parties 
agreed that such order should apply to 
all classes alike. That was a sufficient 
designation in advance. And the prom- 
ise to refund, the bringing of the suit 
to review the reduction and the giving of 
the bond all support the view that, as 
to the companies making the stipulation, 
the rate reduction was then consum- 
mated. The court’s imposition of the 
condition that excess premiums collected 
from November 15, 1922, be repaid is not 
without adequate support. 

A decree of the district court denying 
an interlocutory injunction will not be 
reversed unless shown to be contrary to 
some rule of equity or the result of an 
improvident exercise of judicial discre- 
tion. Meccano, Ltd., v. John Wanama- 
ker, 253 U. S. 136, 141. Chicago Great 
Western Ry. v. Kendall, 266 U. S. 94, 
100. Applying that rule we find no ade- 
quate ground for reversal. 


YORKSHIRE PROMOTES GRAY 








State Agent in Kentucky and Tennessee 
Coming to New York as Agency 
Superintendent on May 1 

S. K. Gray, state agent of the York- 
shire group in Kentucky and Tennessee, 
is being transferred to the home office 
in New York on May 1 to act as agency 
superintendent. He has been with the 
Yorkshire companies for more than four 
years. Previously he was with the Ken- 
tucky Actuarial Bureau for six years and 
with the Home in the Kentucky field for 
two years. 

The Yorkshire is dividing the Ken- 
tucky-Tennessee field and has appointed 


.W. B. Tompkins of Nashville, Tenn., for- 


merly in the local agency business, as 
state agent for Tennessee. A Kentucky 
local agent will be picked to supervise 
the Kentucky field. 





New Rating Bureau 


(Continued from Page 1) 


the present time except to say that there 
is a decided tendency on the part of in- 
surance companies to co-operate in the 
matter of acquisition cost as is evidenced 
by the receipt of letters by the com- 
missioners’ committee from many insur- 
ance companies. The committee sent 
out questionnaires which were not only 
answered in detail by the compauics, 
but in many cases presidents of the big 
groups sent letters which were decid- 
edly sympathetic to the movement. 

At the committee meeting in Chicago 
Mr. Magrath read a long report and 
it is understood that in this report he 
commented enthusiastically on the god 
results which have come in reducing ac- 
quisition cost through the two acqv st 
tion cost regulatory movements alre ly 
in operation. They are the conference 
on acquisition and field supervision «ost 
for casualty insurance and also for fi el- 
ity and surety. There is consider. )le 
sentiment in the business for a sim iat 
acquisition and field supervision st 
conference in fire insurance. At. ‘he 
present time there are five underwriiing 
associations: fixing acquisition cost in ‘he 
United States for fire insurance. 
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Home Getting Control 
Of National Liberty 


BUYING MAJORITY OF STOCK 





Home Fire Security Corp. Will Take 
Over Large Holdings of Goldman 
Sachs & Co. 





Che Eastern Underwriter has ascer- 
tained from most reliable sources this 
week that negoitations have been pro- 

ling for-the past few days whereby 
the Home Fire Security Corporation will 
secure financial control from Goldman 
Sachs & Co., of the National Liberty, 
People’s National and Baltimore Amer- 
ican, 

When this deal is completed the re- 
“te will be that the Home and its af- 

liated companies will have charge of 
the finances as well as the underwrit- 





CHARLES: L. 


TYNER 


ing policies of the companies in the Na- 
tional Liberty group. 

The announcement that Goldman 
Sachs & Co. will sell their stock owner- 
ship in the National Liberty group will 
cause a lot of interest in the insurance 
fraternity as it follows the sale by Gold- 
man Sachs & Co. of $5,000,000 worth of 
common stock of the Insuranshares 
Corp. of Delaware a few weeks ago. 
These two moves indicate a cooling in- 
terest in insurance on the part of Ralph 
Jonas, the Brooklyn financier who is 
chairman of the executive committee of 
Goldman Sachs, also the principal stock- 
holder in that big New York investment 
house, and a brother of Nathan Jonas, 
of the Manufacturers’ Trust Co., who 
was a former life insurance agent. 

It was less than ten years ago that 
Ralph Jonas became interested in the 
National Liberty, eventually acquiring 
control. He did not mix with insurance 
men generally, especially with commit- 
teemen and is not known to many in- 


MERCHANTS BOOSTS CAPITAL 
Stockholders of the Merchants Fire 
of New York voted Tuesday to approve 
the directors’ recommendation that the 
capital of the company be increased from 
100,000 to $4,000,000 by the issue of 
73,00 common shares, $10 par, thus in- 
casing the common stock from $2,250,- 
1) to $3,000,000 and by the issue of 
“00 preferred shares, par $100, at $105 
a share, thus increasing the preferred 
‘k to $1,000,000. Of the new common 
stock 72,000 shares will be declared as a 
ck dividend in consideration of which 
th stockholders waive their rights to 
the remaining 3,000 shares which will be 
il to agents and employes at a price 
de fixed, 


{ 


surance men. When a National Liberty 
tie up with the Home was made some- 
time ago it amounted to the Home doing 
the underwriting for the National Lib- 
erty group and having Home group of- 
ficers as the officers of the National 
Liberty and the latter’s two running 
mates, but the financial end was handled 
by Goldman Sachs & Co. It is believed 
that this did not work out to the satis- 
faction of the Home, who preferred, if 
they did the underwriting, to handle the 
National Liberty’s financial affairs also. 

The National Liberty fleet has its 
home office at 1071 Sixth avenue, under 
a lease which will expire May 1, 1930. 
It is expected that at that time the head- 
quarters will be moved to the office of 
the Home, 59 Maiden Lane. 


National Liberty Group Figures 


The National Liberty group closed last 
year with total assets for the three com- 


panies of $42,821,368. The National Lib- 
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erty itself had assets of $31,499,640, pre- 
mium reserves of $10,366,639, capital of 
$10,000,000 and net surplus of $9,110,061. 

In 1929 the National Liberty had a 
premium income of $10,972,194, net losses 
of $4,875,646, expenses of $4,790,359 and 
a trade gain of $1,006,527. The Balti- 


more American had net premiums of 
$2,657,244 and the Peoples National 
$2,032,010. 


The combination of the Home and the 
National Liberty group was effected in 
November, 1928, at which time the Home 
lire Security Corporation obtained a 
block of stock in each of the three Na- 
tional Liberty group companies. 

Management of the National Liberty 
was first taken over by interests affili- 
ated with the Financial & Industrial Se- 
curities Corporation in January, 1924. 
Wilfred Jonas became vice-president of 
- company. Control was held by the 

7 week Corp. until it merged with the 
teed Sachs Trading Corp. in Feb- 
ruary, 1929, 


GRAHAM WITH YORKSHIRE 


H. M. Graham, local agent at Eddy- 
ville, Ky., for ten years, and nephew of 
Selden R. Glenn, well known insurance 
man and politician has been named Ken- 
tucky field representative of the York- 
shire group. The Yorkshire has split the 
Kentucky and Tennessee field as a re- 
sult of calling in S. K. Gray, for state 
agent for both states, to become agency 
superintendent. W. B. Tompkins, of 
Nashville, was made the Tennessee state 
agent. 





SUN UNDERWRITERS IN VA. 


The Sun Underwriters Insurance Co. 
has been admitted to Virginia. 


Dachis Defendants 
Plead Guilty To Fraud 


JOS. EISENSTEIN IS INCLUDED 





Tuttle Praises Brophy for Effective 
Work in Eliminating Incendiary 
Fur Fires 





The United States District Court and 
the Court of General Sessions met in 
joint session Wednesday for the second 
time in history when five defendants, 
indicted by Federal and State grand 
juries, appeared before Federal Judge 
Henry W. Goddard and General Ses- 
sions Judge Max S. Levine in the Fed- 
eral Building to plead guilty. 

The defendants, Jacob S. Dachis, Louis 
Dachis, Hyman Lerner, Joseph Eisen- 
stein and Ben Greenberg, were indicted 
by the two grand juries on the charge 
that they conspired to set incendiary 
fires in the fur establishments of Lerner 
& Greenberg, 214 West Twenty-ninth 
street, and Louis Dachis, 213 West 
Twenty-seventh street. Sentences were 
deferred for a week. Charles H. Tuttle, 
United States Attorney, told the judges 
that Eisenstein was a “specialist in in- 
cendiarism.” 

“This man,” he said, “was a former 
fur merchant who kindled fires on a con- 
tingency fee basis, charging $3,000 a fire 
and receiving his pay out of insuranc¢ 
returned.” Louis Dachis, he explained, 
aided the government in its investigation. 
Mr. Tuttle recommended that he receive 
three years in Atlanta, that his brother 
and Lerner receive suspended sentences 
and that Greenberg reecive a year and a 
day. 

James A. McDonald, assistant district 
attorney, represented the State. He ask- 
ed the court to consider aid given by 
any defendant to Federal investigators. 

(Continued on Page 34) 














Wm. Quaid to Direct 
The Southern Fire 


IS EXECUTIVE VICE-PRESIDENT 
Control Passes ip: aie Fire Security; 
Wilfred Kurth President and Nor- 


man R. Moray Board Chairman 
Control of the Southern Fire passed 
this week to the Home Fire Security 


Corporation and this company hz 1s now 
become a member of the Home of New 
York fleet. 

The management of the Southern Fire 
will continue as heretofore under the 
direct supervision of William Quaid, ex- 
ecutive vice- president, and the company 
will be operated in conjunction with the 
agency plant of the Southern Surety. 


Officers, directors and executive com- 
mittee of the Southern Fire are as fol- 
lows: 


Wilfred Kurth, president; Norman R. 
Moray, chairman of the board: William 
Quaid, executive vice-president; Frank 
A. Ungles, John A. Diemand, H. A. 
Yates, O. W. Huncke, J. R. Molony, 
vice-presidents; Frank E. Burke and 
Harold V. Smith, vice-presidents and 
secretaries; Ashby E. Hill, secretary- 
treasurer. 

The directors are: 
Rogers Caldwell, 
L. DeBost, C. D. 
Howell, 


Edwin A. Bayles, 
John Claflin, Wilham 
Henley, Herbert P 
Clarence H. Kelsey, Wilfred 
Kurth, Charles G. Meyer, Norman R. 
Moray, William Quaid. Charles S. Sar- 
gent and Charles L. Tyner. 


SQUARE CLUB MEETING APRIL 21 


The Insurance Square Club will hold 
its seventh anniversary meeting at the 
club rooms at 154 Nassau Street on 
Monday evening, April 21. There will 
be a social celebration following a brief 
business meeting. Dinner will be served. 
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Protection Of Airplane Hangars 
By Deluge Sprinkler System 





By WILLIAM M. GRIER, 
Inspector, Corroon @ Reynolds, Inc. 


William M. Grier, inspector for Cor 
roon ¢&& Reynolds, Inc., managers for a 
large number of fire companies, strongly 
supports the deluge system of automatic 
sprinklers for in stallation in airplane han- 
gars. The comparativ ely large number of 
fires in these risks in the New York area 
brings this subject to the fore at the 
present time. Mr. Grier gives his views 
through “Human Relations,’ the publica- 
tion of the Independence companies of 
the C. & R. fleet. 

The rapid growth of the airplane in- 
dustry in the last decade has presented 
to fire protection engineers a problem 
not heretofore encountered in any other 
industry. 

The reader is no doubt familiar with 
airplanes and their hangars, so that it 
is unnecessary to do more than remind 
him that planes, constructed out of wood 
and metal, linen fuselage and wings, gas 
tanks holding quantities of volatile 
liquids, are highly inflammable, and that 
hangars, constructed of all sorts of ma- 
terial from frame to fireproof, are, with 
their high open-joisted ceilings, their 
large floor area and their openings at 
both ends, of a design to give the maxi- 
mum benefit to a draught, and so .to 
speed the destruction of planes once a 
fire gets started. 

It is easy enough to construct the han- 
gar of fireproof materials, but, however 
fireproof the hangar, the plane cannot 
be. Inasmuch as fire walls are not prac- 
ticable in a hangar the contents of cach 
are almost 100% subject to destruction 
by fire. The high values represented in 
one plane bring the total amount sub- 
ject to a comparatively staggering 
amount with a full hangar considered. 


Present Rates Are High 


Naturally enough, the rates demanded 
by underwriters for this class are high, 
and of course the air transport compa- 
nies, with an eye to the future, want 
them reduced. But reduction c annot be 
hi ud without adequate protection. 

“What then of sprinklers?” you ask. 
“Why not a good sprinkler system?” 
There, at present, seems to be the an- 
swer. 

However, a wet pipe system might 
freeze in a hangar and a dry pipe sys- 
tem takes too long to operate in that 
type of risk where there is great danger 
of rapidly spreading fires and gasoline 
explosions. And it should be remem- 
bered, too, that the presence of cross- 
draughts often causes the wrong sprink- 
ler head to open. 

Even if the right head is subject to 
heat, it takes a compari atively long time 
for even a 135° head to open. The 
problem, then, seems to call for some 
method whereby empty pipes may be 
filled with water at a moment’s notice 
and not have to- wait until sealed heads 
open and air pressure is exhausted. 

The answer seems to be a “rate-of- 
rise deluge sprinkler system” from floor 
to ceiling. While the rate-of-rise affair 
is not a new development, it is compara- 
tively unknown to the average person, 
having only recently been developed for 


hangar protection by the Automatic 
Sprinkler Co. of America. 


How Deluge System Differs from Others 


The deluge sprinkler system differs 
from the regular wet or dry pipe sys- 
tem in that it does not require the fus- 
ing of a sprinkler head to operate the 
system. It operates on the principle of 
rate-of-rise of temperature. When the 
temperature rises at a rate exceeding 
that to which the system has been ad- 
justed, the valve controlling the water 
supply opens and permits the water to 
enter the system and discharge through 
open sprinkler heads. Except when in 
operation, the deluge system has neither 
water nor air under pressure in the 
piping. This eliminates the danger of 
freezing in cold weather as is the case 
In a wet pipe system, where the piping 
is filled with water. 

The result of several tests undertaken 
by the Automatic Sprinkler Co. and 
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is delivered 


IKE every other business, insur- 
ance carries with it responsibili- 


the latter are due to a misunderstand- 
ing on the part of the policyholders 
regarding the exact nature of the pol- 


The local agent should urge his cli- 
ents to read the policy when delivered 
so that they will be thoroughly famil- 
The policyholder should 
also be invited to call upon his Home- 
stead agent to explain any part of the 
policy which is not entirely clear. 


The Homestead Fire Insurance Co. 
WILFRED KURTH, Pres. 








later by the City of Newark shows the 
practical value of this system. 

As a result of these tests and opinions 
several contracts have been let for over- 
head deluge systems and one for the 
up-and-down deluge system. One of 
these contracts was to the Newark Mu- 
nicipal Airport. While, as I say, it seems 
to be the opinion of well known service 
bureaus that this system is perfectly 
practical, the underwriters of sprinkler 
business are reserving their opinions un- 
til some practical experience is obtained 
in actual fires. 

Number of Necessary Openings 


The present method of arranging these 
systems seems to be with six deluge 
valves to a hangar, the hangar being 
divided into six bays. It is claimed by 
the chief engineer for the Automatic 
Sprinkler Co. that only two bays would 
operate unless the fire spread beyond 
one bay. Of course the six bay ar- 
rangement could only be used in the 
average hangar, which is about 120 feet 
by 100 feet. The larger the hangar the 
more bays will be necessary. 

It is my belicf that the deluge sys- 
tem is a distinct advance in the protec- 
tion of this type of risk. In time, of 
course, some other method of protection 
or some new combination of machinery 
may render this system obsolete, but as 
illustrated by these tests, this system 
seems to be the only thing. A gasoline 
explosion occurring at the beginning of 
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a fire would, because of the ren 
with which the fire would spread, obyi- 
ously place a standard sprinkler equip- 
ment at a serious disadvantage. It would 
seem that a hangar arranged with six 
bays and a separate valve for each bay 
is the best arrangement. Under this 
protection possibly two valves would) 
open within a few moments after the 
start of the fire, thus wetting down ; 
ae area — over and about the 
re 





SEEKS FRESH AIR CAB RISK 





Corroon & Reynolds, Having Cover on 
Car of Well-Known “Amos,” Wants 
Fresh Air Co. Account 
FE, S. Inglis, vice-president of Co 
roon & Reynolds, who is known for his 
humor as well as underwriting ability, is 
soliciting the automobile insurance of 
the Fresh Air Taxicab Co. run by Amos 
*n Andy of radio fame. He made this 
bid on the strength of having received 
the insurance on the Cadillac car of 
Freeman F. Gosden, better known «s 
Amos. Mr. Inglis in his letter to the 
agents handling this business said in 

part: 

“We received daily report for the 
above policy which covers the Cadillac 
car of one of the members of the firm 
of the Fresh Air Taxicab Co. of Ameri- 
ca, Incorpolated. 

e are glad to receive this business 
but usually, in accepting insurance for 
a member of any firm, we solicit insur- 
ance on other property owned by the in- 
sured. As we understand it the Fresh 
Air Taxicab Co., Incorpolated, owns and 
operates a high powered, well fitted out, 
strictly modern taxicab. Ordinarily, we 
do not write taxicabs, but information 
coming to us indicates that this particu- 
lar taxicab is immune from one of the 
chief hazards of the automobile insur- 
ance business, which is theft, inasmuch 
as the car cannot be started by anybody 
except Mr. Andy, the President and Mr. 
Amos, the Company. 

“We are also considering the fuel used 
in the operation of this cab, which is 
fresh air (not hot air), which reduces 
the fire hazard considerably. Apparently 
the collision claims are minimized by the 
fact that the car is somewhat collapsible 
and can be held together and satisfac- 


torily operated by the use of wires and. 


ropes.” 





FRANKFORT GENERAL SHARES 

Following the announcement of the 
agreement between the Frankfort Gen- 
eral Insurance “Co. and its shareholders, 
it is now reported from Frankfort that 
the company is prepared to buy up its 
shares at sixty marks per share. This 
offer will remain open until the end of 
June, and it is, of course, open to any 
shareholder to accept or reject the offer. 
If accepted the shareholder must agree 
that any claim against the present or tlic 
past directors of the company will |: 
renounced. 





FRANKFORT CASE LOSERS 

German daily newspapers report re- 
garding the distribution of the losses o! 
the Frankfort General over the principal 
banks interested. The total amount lost 
by the banks is said to be distributed 
as follows: Deutsche Bank & Disconto 
Gesellschaft (German Bank & Discount- 
ing Co.) about 37%; Commerz & Privat- 
bank 18%, Darmstaedter & Nationalban! 
18%, and the rest distributed over 
number of other banks. The Dresd« 
Bank is said not to be involved in t! 
loss. 
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LOYAL TO PRINCIPLE—T O LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 











NEAL BASSETT, sINGER: Vice-Pres’t and Treasurer 
| A. H. HASS Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD Ki KEMP. 2d Vice-Pres’t 
{ ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 


| SURPLUS 
| ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


| $96,065,676.33  $19,562,549.89 $13,500,000.00 $23,003,126.44 $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.- oo: WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pree’t 
GANIZED 1853 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06  $ 2,834,467.72  $ 1,000,000.00  $ 2,202,138.34  $ 3,202,138.34 





NEAL BASSETT, President 


A. H, HASSINGER, Vice-Pres't, WELLS T. BASSETT. Vice-Pres't ARCHIBALD KEMP, 2d ViewPreet 
MECHANICS INSURANCE CoO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40  $ 2,770,413.44  $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 





NEAL saeeay Wir JOHN KAY, Vice-President and Treasurer 
HASSINGER, Vice-President WELLS 1 ote ARCHIBALD KEMP, 2d Vice-President 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 


$ 5,021,040.53  $ 2,502,743.59  $ 1,000,000.00 $ 1,518,296.84  $ 2,518,296.84 


A. H. IMBLE, President NEAL BASSETT, _ Pres’ t 
JO KAY, V.-Pres’t A. H. HASSINGER, Velvet See MY z. | cael V.-Pres’t ARCHIBALD KEMP, 2d V. 


SUPERIOR FIRE RE INSURANCE CO. 


ITTSBURGH, PA. 


$ 4,837,239.59  $ 2,492,228.84 I 000,000.00 $ 1,345,010.75 $ 2,345,010.75 








W. E. WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. n° came T. ee V.-Pres’t. ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA FIRE "INSURANCE CO. 
OF MILWAUKEE, WIS. 
$ 5,359,804.52  $ 2,486,092.08  $ 1,000,000.00  $ 1,873,712.44  §$ 2,873,712.44 





as L. J |ACKMAN, President ASSETT, Vice-Pres’t 
UHN KAY, V.-Pres’t A. H. HASSINGER, baer t eS pt BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE E INSURANCE CO. 


ONCORD, N. H. 


$ 666,598.88  $ 196.08 5 “300, 000.00 $ 366,402.80  $ 666,402.80 


a 





NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, President 


. WM. BURTON, Vice-Pres’t 
E. J. DONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STaNt ‘ON, Vice-?res’t 
ORGANIZED 1874 


METROPOLITAN | CASUALTY INSURANCE CO. 


F NEW YORK, 


$15,452,308.70 $10,173,698.43 § 1,500, 000. 00. $ 3,778,610.27 $ 5,278,610.27 
EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
“ Pays tg mg ol ‘ San Francisco, California 
. A. CLARK, Manager MASSIE & RENWICK, Limited, 

“Aut Manager ‘om W. W. & E. G. POTTER, Managers 

JAMES SMITH FRED. W. SULLIVAN JOHN R. COONEY 
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New York City Agents 
Vote Against I. U. B. 


OPPOSE ITS APPROVAL HERE 


Have Rules and Forms Endorsed by 
New York Fire Exchange 

Strong opposition to sanctioning the 
Interstate Underwriters’ Board to oper- 
ate within the territory of the New York 
Fire Insurance Exchange was voiced this 
week by the recently organized Fire In- 
surance Agents’ Association of the City 
of New York. The association publicly 
announced on Tuesday that its members 
would vote against any proposed amend- 
ment to the rules of the Exchange which 
would permit the rates and rules of the 
I. U. B. to be enforced here. 

The association claims that the I. U. B. 
forms and rates are discriminatory and 
therefore in violation of the fire rating 
laws. Insurance Superintendent Conway 
only a few weeks ago held that the I. 
U. B. was not operating in violation of 
the law when he approved its forms and 
rules for all sections of the state out- 
side of the New York metropolitan area. 

The New York agents are also asking 
Superintendent Conway to reintroduce 
in the next session of the state Icgisla- 
ture the bills which would bring all 
classes of hazards other than ocean ma- 
rine risks under the rate laws. ‘These 
bills were before the insurance commit- 
tees of the legislature this season but 
were withdrawn. following opposition of- 
fered by the companies who likewise 
promised that they would voluntarily try 
to remove the disturbing conditions 
which led to the introduction of these 
bills. 

Exchange Passage Now Doubtful 

\s the agents’ association has a good- 
sized membership it is not considered 
likely that a change in the New York 
l‘ire Insurance ‘Exchange agreement ap- 
proving the Interstate Underwriters’ 
Board could be passed over the opposi- 
tion of these agents. 

Following are the resolution adopted 
by the Fire Insurance Agents’ Associa- 
tion of the City of New York on Tues- 
day: 

“Resolved: First, that we will vote 
against any change in the New York 
Fire Insurance Exchange agreement per- 
mitting the introduction into this city 
of the rates or rules of the Interstate 
Underwriters’ Board, and will do every- 
thing within our power to prevent such 
introduction, believing that the plan as 
at present set forth is in violation of 
the rate law in this state in that it pro- 
vides for the promulgation of rates which 
plainly discriminate unfairly between 
risks of essentially the same hazards and 
having substantially the same degree of 
protection against fire, and believing also 
that such plan if adopted by the New 
York Fire Insurance Exchange would 
not cure the damage now being done to 
the fire insurance business in this city 
by the cutting of rates under the guise 
of inland marine insurance, but would 
on the contrary permit the fire insurance 
companies to openly join in the prac- 
tice and extend it widely to risks lo- 
cated in this city alone to the great 
detriment of the interests of the com- 
panies we represent and of our own. 

“Second, that we urge the superin- 
tendent of insurance to reintroduce and 
press for passage his legislative bills 
bringing all classes of hazards under the 
rate laws other than those defined , as 
marine insurance in Section 169A of the 
insurance law. 

“Resolved: That a copy of these reso- 
lutions be presented to the Hon. Albert 
Conway, superintendent of insurance of 
the state of New York, by the president 
and chairman of the executive committee 
of this association, in order that they 
may place before him the reasons which 
actuated the association in adopting 
these resolutions.” 
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Ohio Is Controlling 
Improper Fleet Risks 


That 98% of Companies Now Adhere 
To Proper Auto Underwriting 

Insurance Superintendent C. S. Young- 
er of Ohio has’ compiled a review of 
his department’s position on the ques- 
tion of improper automobile fleet cov- 
erages. Nearly a year ago Mr. Younger 
spoke publicly of the tendency te in- 
clude within employers’ fleet covers the 
pleasure automobiles of employes. In 
November he issued a ruling on fleet 
coverage to all companies doing business 
in Ohio to cease this unfair competition, 
unethical practice and violation of the 
Ohio anti-rebate laws. Last December 
he was chairman of a special committee 
of the National Convention of Insurance 
Commissioners which prepared a resolu- 
tion condemning such unwarranted dis- 
crimination and violation of anti-rebate 
laws as is caused by improper writing 
of auto fleet covers. This resolution 
was unanimously adopted by the con- 
vention at the New York meeting. 

Reviewing developments in the cam- 
paign to correct the writing of fleet cov- 
crs Superintendent Younger says in part: 

“The practice of including in automo- 
bile fleets of employers the individually 
owned cars of employes is subversive of 
sound underwriting, results in unwar- 
ranted discriminations, is unethical and 
a violation of the anti-rebate laws. The 
National Convention of Insurance Com- 
missioners has condemned the practice 
and has urged the commissioners in those 
states that have not yet acted upon the 
matter to adopt such rules and regu- 
lations as will effectually put a stop to 
this unsound practice. 

“The insurance business is one of the 
fundamental activities of the state. It 
is impressed with a public use. The 
primary purpose of the regulation of 
the insurance business is to see that the 
public obtains fundamentally sound in- 
surance. Proper regulation, therefore, 
requires some supervision over the means 
by which the business shall be trans- 
acted. It is apparent that under the 
stress of competition the ethics of the 
business are somewhat disregarded. The 
gradual breakdown of ethical practice 
and standards would ultimately weaken 
the whole superstructure. 

“Sound principles of business and eth- 
ical conduct so modified to keep prog- 
ress with the times are of infinitely 
greater value than any disregard for 
such principles. Fully 98% of the writ- 
ing companies in Ohio have voluntarily 
fallen in line with our ruling on fleet 
coverage. Some of the worst offenders 
did so reluctantly, but have voluntarily 
renounced the former practice and have 
circularized their agents accordingly. The 
licensing year began March 1. After 
the renunciation by the former violators 
they have insisted that all others be 
required to put their houses in order.” 


Plead Guilty to Fraud 
(Continued from Page 31) 


Samuel A. Berger, who, with Abraham 
\. Kaplan, was present in court for the 
New York Board of Fire Underwriters, 
said that insurance companies had re- 
ceived claims of $142,000 from Louis 
Dachis and $21,000 from Lerner and 
Greenberg. 

Fire Marshall Thomas P. Brophy was 
present and heard Mr. Tuttle say: 

“I congratulate you for your work in 
bringing about a condition under which, 
though the fur business has been at low 
ebb since the first of the year, there 
have been no fires which the underwrit- 
ers regarded as incendiary in furriers’ 
plants during the year.” 


INSURANSHARES CERTIFICATES 





Financial Report Shows Fine Gain in 
Value of Securities During Febru- 
ary; New Directors 
Insuranshares Certificates, Inc., reports 
this week that the net value of its as- 
sets increased 7% in March and _ that 
the net value of its securities held for 
investment increased 10%.  Insuran- 
shares, Inc., is one of several invest- 
ment trusts in the Insuranshares group. 
In a report covering the period be- 
tween February 28, the date of state- 
ments contained in the annual report, 
and March 31, Edward B. Twombly, 
chairman, announced that the net value 
of assets had increased $1,001,978, or 
from $13,669,963 on February 28 to $14,- 
681,941 on March 31. The increase in 
the first three months of 1930 was 11%. 
Net value of securities held was $15,- 
000,714 on March 31, a gain of $1,379,536 
from the value of $13,621,178 on Feb- 
ruary 28. Earned surplus of $484,044 on 
February 28 was increased by $107,843 

to $591,887 on March 31. 

Liquidating value of the capital stock, 
based on bid prices for securities in the 
portfolio, was $16.60 a share on April 
7, against $14.66 a share on January 31 
and $1644 a share on March 31. A 
quarterly dividend of fifteen cents a 
share was paid on March 15. 

At the annual meeting, Ernest Stauf- 
fen, Jr., chairman of the board of the 
Marine Midland Corporation, and Harry 
S. Middendorf of J. William Midden- 
dorf & Sons were elected directors, re- 
placing Russell J. H. Hutton, Charles 
W. Riley and Donald F. Tripp, resigned. 





FARM SPECIAL RETIRES 

3en S. Street, Elkton, Ky., farm special 
agent for the National Union, and at one 
time with the farm department of the 
Hartford, has resigned and is leaving 
the insurance business, to enter a new 
financial organization to finance pay- 
ment of taxes on property. 
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Concurrent 


Make yourself more impor- 
tant to your clients by thor- 
ough service in checking 
policies. You know better 
than they do how necessary 
it is that policies conform. 
They will appreciate your 
offer of assistance. 
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A Message 


tation. 


to thousands 


ARELY does one have an oppor- 

tunity to speak before an audience 

of a thousand people. 
newspaper space, however, a message 
can be put before many thousands at 
a very low cost per reader. 

But the newspaper advertisement can- 
not be expected to do all the work. Sel- 
dom does it sell insurance directly but 
it sets the stage for your personal solici- 





By using 

















The advertising department of the 
New Brunswick is always at your ser- 
vice. It can supply you with pamphlets 
on various kinds of insurance, electros 
for newspaper advertisements, posters, 
window display material, blotters and 
other advertising aids. 


“The New Brunswick 
FIRE INSURANCE CO. 
WILFRED KURTH, Pres. 


59 Maiden Lane, New York, N. Y. 
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UT of the night—after long 

gruelling hours, lightened only 
by guiding beacons—the airman de- 
pends on the proper illumination of 
the airport for a safe landing. 


= ae Business is guided on its way by 
insurance, which surrounds it with 
every conceivable safeguard for its 
security. 


Look for the Royal Shield on 
a fire insurance policy—it means 
Security First. 











Bolling Field, Washington, D. C. Courtesy Gencral Electric Co. 








INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 
NEW YORK ATLANTA, GA. BOSTON, MASS. CHICAGO, ILL. SAN FRANCISCO, CAL. 
William Mackintosh, Manager S. Y. Tupper, Manager Field & Cowles, Managers Elwin W. Law, Manager H. R. Burke, Manager 














i eae ee 











ST) ME EASTERN 
ar ~ UNDERWRITER 





NS 











April 18, 1930 




















TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








When the upper Hudson River is 
frozen solid which sometimes lasts until 
March and later, the ferry at Tivoli 
across to Saugerties is abandoned and 
travelers are taken across by horse and 
wagon or sleigh. Years ago I happened 
to be at Tivoli and wanted to get across 
to the other side of the river so 1 went 
down and asked the driver of the “ferry 
wagon” whether it was entirely safe to 
go over as the ice was getting mushy 
and was liable to go out any time. He 
said he guessed it was fairly safe. I then 
noticed he had a stout rope tied around 
the horse’s neck in a slip knot, the rope 
extending back to the driver’s seat. I 
asked him what that was for and he 
said that if the horse fell through the 
ice he would pull the rope tight, thus in- 
flating the horse and making him float 
so it woul 1 be easier to pull him out. He 

“ouessed” it was fairly safe to go across 
but [| decided 1 would not make the trip 
that night. 


Studies Up on Local History 

\t Brantford, Canada, about fifty 
mules more or less from Toronto a statue 
of the Iroquois warrior Brant Theyand- 
cnaga, the man who never broke his 
word as the inscription had it, stands in 
the center of a park. You will remem- 
ber that he is the Indian chieftain who 
was induced by the Johnsons of Johns- 
town, N. Y., son and nephew of Sir Wil- 
liam Johnson, whose mansion still stands 
at Johnstown, to join the English as 
allies against the American patriots in 
the Revolutionary War. The Indians 
were paid $10 for every American scalp. 

After the defeat of the Iroquois and 
their allies near Elmira, N. Y., by Gen- 
eral Sullivan, they fled to Canada and 
were given land where they founded the 
village of Brantford, and their descend- 
ants are living there today as prosperous 
agriculturists. 

You will also remember reading about 
the Cherry Valley massacre in New 
York state by the Johnsons and Brant, 
although be it said to the credit of Brant 
that he was less bloodthirsty than the 
Johnsons and opposed the plan. 

Well, anyway, it so happened that 
while I was at Brantford an agent told 
me that another agent had concluded a 
business deal with a special agent of a 
company from the United States who 
had his headquarters at Toronto for that 
company. After the business session the 
agent wanting to show the field man the 
town, marched him up to Brant’s statue 
and began to enthuse about him, re- 
marking after a while that the special 
agent did not seem very enthusiastic 
about the so-called great man. 

“Of course, it all happened so long 
ago and we have almost forgotten about 
it,” said the special agent. “But, really, 
you can’t expect me to be wildly enthu- 
Siastic as that man scalped my egreat- 
grandmother at Cherry Valley. So let's 
say no more about it.” There was little 
more could be said. 

\n interesting fact 1 learned was that 
a Miss Johnson lived in the town who 
was known as the Indian poetess and 
ranked quite high as a literary light. She 
was a descendant of Sir William John- 
son by his Indian wife, Molly Brant, who 
was a sister of Joseph Brant. 

Every town has some interesting facts 
connected with it if you dig below the 
surface. It helps you in business to be 


able to talk about these interesting inci- 
dents to local agents. They are general- 
ly pleased at the interest shown and they 
remember you longer than if you just 
talk insurance all the time. I have al- 
ways made this a practice and found it 
paid big dividends in a business way 
besides giving one the pleasure in dig- 
ging out the things discussed. 
oe 
How Towns Get Their Names 

When I visited Johnstown, Pa., the 
first time it interested me to find out 
why the town was called Johnstown. I 
asked our special agent for that field, 
with whom I was making the trip as a 
home office official, whether he knew. 
He said no. I suggested going down 
to the park as in towns of this kind they 
have monuments to prominent men, 
usually the pioneers, where we might be 
able to find out. Sure enough, there was 
a statue to Schantz, a Pennsylvania Ger- 
man (erroneously called Dutch) who was 
named as the founder of Schantz-town. 
The word Schantz in German is pro- 
nounced almost like Johns, therefore, 
Schantztown became Johnstown. 

x ok x 
Origin of Word “Schedule” 

“Schedule” in the United States is pro- 
nounced like “skedule.” But in Canada 
the ectymologically correct pronunciation 


is like “Shedule.” Strange but true, as 
I found it. When I came back to the 
United States and pronounced it the 


English way I was told that I was pro- 
nouncing it like a Dutchman. It is de- 
rived from the Latin “schedula,” mean- 
ing a leaf or folio, and, on the best au- 
thorities it was pronounced “shedula” by 
them. 

By the way, it is not generally known 
that the Romans of the classical period 
had a complete and efficient system of 
shorthand, and that Cicero’s orations 
were taken down by the Roman senate’s 
stenographer. The art was lost during 
the turmoil that followed the fall of the 
Roman Empire, and it was even oye 
scribed as an invention of the devil i 
the middle ages. 

You may ask, “What has this to do 
with insurance and my Tales of the 
Road?” It has point, insofar that all 
of us whether insurance men or not are 
too apt to think that the present age has 
many things that have never existed be- 
fore, but it is not so, we have yet a lot 
to learn from the Greek and Roman 
civilization, and it behooves us not to pat 
ourselves too much on the back as to our 
prowess. 

+ 2 ~* 


Efficient Celluloid Calling Cards 


The first year I was on the road as a 
special agent I had some trying experi- 
ences with cranky property holders. One 
collar manufacturer in Troy, N. Y., had 
it in for all inspectors, and tore up my 
card in front of me and threw it into 
the waste basket. I kept my temper. A 
vear later I called for a resurvey, but 
before calling on him I bought some 
celluloid and cut it into card shape, 
wrote my name and the company ’s name 
on it and presented that to his majesty. 
He tried to tear it up but couldn’t. It 


was amusing to watch his face. He fi- 
nally smiled and let me through. I met 


him at the club the same day while I 
was lunching with our agent. He came 


over to our table and spoke well about 
me to the agent. 
* * x 


Long on Bibles—-Short on Towels 

In most hotels, nowadays, you will find 
the Gideon’s Bible. But when you have 
a Bible but no towels, when you need 
them most (or other necessary toilet ar- 
ticles unmentionable) the presence of the 
Bible is no check on cuss words, nor 
does it help you get what you want, 
when you want it quickly. The planting 
of the Bible in each man’s room is a fine 
idea, but the possible good accomplished 
is offset unless you have towels and other 
necessary articles of toilet, when most 
needing them, as I pointed out to the 
hotel manager recently, when my eyes 
were full of soap and there was no towel, 
an experience that has no doubt hap- 
pened to many traveling men. 

* * x 


Do you want a candied or candid opin- 
ion, a traveling friend of mine asked an- 
other friend of mine in answer to his 
request for an expression of opinion. 1 
think most people want a candied opin- 
ion. Few like to hear a candid opinion, 
and it is not worldly wise to be too 
frank. Most people like to be jollied. 
Diplomacy in the last analysis is a form 
of refined jolly. 





HAWKS AGENCY TO EXPAND 

The P. Lester Hawks general agency 
supervising Virginia and the District of 
Columbia for a number of fire compa- 
nies is planning to extend the scope of 
its operations. It is announced that 
the agency plans to add the two Caro- 
linas to its territory, supervising this 
territory for at least five of the com- 
panies in its office. P. Lester Hawks. 
head of the agency, established it just a 
year ago with headquarters at Rich- 
mond, Va. He was previously a mem- 
ber of the general agency firm of Hawks 
& Schenck at Greensboro which is now 
Schenck & Mebane. 


ON SALVAGE COMMITTEE 

Earl W. Thomas, assistant western 
manager for the Southern Fire of New 
York, headquarters St. Louis, Mo., has 
been elected to serve a five-year term 
on the executive committee of the St. 
Louis Salvage Corps. He was former- 
ly president of the association. 


GERMAN FIRE PREVENTION 

The first Fire Prevention Week in 
Germany will be held throughout that 
country during the week from April 27 
to May 4 this year. It is arranged for 
by a number of fire brigade organiza- 
tions and the intention is to impress 
upon the public the importance and pos- 
sibility of fire prevention. The name 
chosen, Feuerschutz - Woche, really 
means fire protection week. 
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VIRGINIA RATE RULE CHANGE 


When regulation of fire rates in Vir- 
ginia was taken over by the State Cor- 
poration Commission it made a ruling 
that when the coinsurance clause was 
made a part of the contract a rider had 
to be attached showing the rate with 
and without coinsurance. The commis- 
sion is now issuing a bulletin authoriz- 
ing the companies to attach a rider 
showing the percentage of increase in 
rate instead of the actual figures, thus 
reducing the detail work required in is- 
suing policies. 
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MARINE & AUTOMOBILE 








Seek Court Ruling 
On Warehouse Clause 


EXTENT OF COVER IN DOUBT 





British Believe That Protection Is Not 
Extended to Goods in Customs Be- 
yond Brief Period 





Of late there has been in England 
continual controversy about the ques- 
tion of the extent of cover under the 
“arehouse to warehouse” clause of the 
institute cargo clauses, and according to 
the London “Daily Telegraph” a well 
known average adjuster has expressed 
the opinion that goods stored in Customs 
warehouse are still covered under the 
clause, despite the fact that safe deliv- 
ery in “consignee’s or other warehouse” 
terminates the risk according to the text 
of the clause itself. This is not, how- 
ever, the opinion of many underwriters, 
and indeed it would seem that where 
the Customs warehouse is used as a 
storage warehouse there is little excuse 
for holding the view that the cover of 
the policy continues after safe delivery. 

The whole principle of the clause is 
that the cover of the policy shall con- 
tinue during the “ordinary course of 
transit,” and no. one can pretend that 
storage in a Customs warehouse, other 
than for the brief period necessary for 
the formalities of clearing, constitutes 
ordinary course of transit. For this rea- 
son the theory has been advanced that 
the cover of the clause depends, within 
the state time limits, upon no-interfer- 
ence with the “ordinary course of tran- 
sit.” 

The question is important since in 
certain South American ports it is the 
custom for consignees to leave their 
eoods in Customs warehouse for a con- 
siderable period, thus obtaining extended 
credit from the banks which have ad- 
vanced money on the security of the 
goods. Since, if a fire occurred, the 
marine underwriters would almost cer- 
tainly contest any claim for damage to 
goods so stored, it would seem that in 
the interest of all concerned it would 
be expedient were a test case fought 
in the courts. It would not be difficult 
to find grounds for an action of this 
nature, and the fact that Customs ware- 
houses are often crowded with goods 
makes it advisable that any legal action 
that may be necessary to elucidate the 
situation should be fought before a dis- 
aster occurs and not when large sums 
as well as a principle are at stake. 





BURKE HEADS MARINE ASS’N 


Louis F. Burke of the Home was last 
week re-elected president of the Asso- 
ciation of Marine Underwriters of the 
United States. The other officers are 
Samuel D. McComb, Marine Office of 
\merica, vice-president, and J. T. Byrne, 
Talbot, Bird & Co., secretary-treasurer. 
lhe Association will be represented at 
the third National Conference on Mer- 
chant Marine which will be held in 
Washington on April 23 and 24 and also 
at the eighteenth annual meeting of the 
Chamber of Commerce of the United 
States, at Washington on April 28- 
M iV LP 





JAPANESE STEAMERS LOST 

lhere have been several total losses 
1 cases of large losses on Japanese 
amers recently. The “Kohsun Maru” 


1 the “Alabama Maru” are now to 
considered total losses. The “Ura- 
Maru” stranded north of the Loo 


100 Islands has reinsurance quotations 

_the London market of around 40 
uineas per £100. The “Tyne Maru” 
So is stranded and quoted at 10 guin- 

s. The above mentioned “Alabama 

itu” is broken in two. Her hull was 
s sured for £136,000 and the cargo also 
had a considerable value. 


GOLD RISKS SWAMP MARKET 


$25,000,000 Application Could Not Be 

Filled on Short Notice; Big Ship- 

ments from South America 

The New York marine insurance mar- 
ket was suddenly called upon last week 
to cover a shipment of $25,000,000 in gold 
from Brazil consigned to the Guaranty 
Trust Co, in New York. Johnson & 
Higgins, who handled the account, found 
that this huge amount was too great 
to be absorbed by the facilities at hand 
in New York and London and as a re- 
sult $15,000,000 insurance was as much 
as could be secured. The gold is now 
on its way to New York in two vessels 
—one carrying $15,000,000 of the bullion 
and the other $10,000,000. There is go- 
ing to be a number of additional large 
shipments of gold from South America 
to New York in the next few weeks 
which will provide considerable business 
for the marine insurance markets. 

Marine underwriters are suffering from 
a decline in premium income from most 
sources outside of gold shipments as the 
imports and exports of the United States 
to Europe and South America have 
shown a considerable decrease the first 
three months of this year as compared 
with the same period of 1929. Foreign 
trade has decreased both in tonnage and 
values which is not entirely a favorable 
augury for the future of marine under- 
writing so long as the market facilities 
continue as large as they are at present. 


ART REINSURANCE COSTLY 

Most underwriters when accepting the 
risk of transportation of the Italian art 
objects from Italy to London during the 
exhibition there and return to Italy at 
the rate of 22%c forgot that the ship- 
ment might be made by steamer. After 
they had accepted large amounts they 
learned that practically the whole lot 
would be forwarded on one ship, the 
“Leonardo da Vinci.” Most companies 
participating then found that their limit 
per steamer had been greatly exceeded 
and they had to obtain facultative rein- 
surance. The market tightened and 
some of them paid as much as 20 sh. or 
1% for the reinsurance on the sea voy- 
age without covering while at London. 
Others are said to have paid as much 
as 30 sh. or 14%. 














AUTO ADJUSTERS TO MEET 


A number of adjusters of automobile 
writing fire companies will meet today 
at the Drug & Chemical Club to con- 
tinue the formation of an informal as- 
sociation of automobile loss men. The 
committee on organization consists of 


Cc. S. Trecartin of the Agricultural, 
chairman; B. K. Callan, Globe & Rut- 
gers, and D. H. Collinson, North British 
& Mercantile. R. M. Huyler of the Con- 
tinental is also handling some of the de- 
tails of forming this group. 


Armed Guards In Chinese Waters 





Agitation Against Their Withdrawal Continues Among 
British Underwriters; Deputation Waits Upon Admiralty 
In Seeking Protection Against Pirates; Some Conces- 
sion Made In Extending Guard Period 


Agitation against the withdrawal of 
armed guards from vessels trading in 
Chinese waters continues in London. A 
deputation of shipping and insurance 
men waited on C. G. Ammon, Parlia- 
mentary and Financial Secretary to the 
Admiralty, in order to stress the impor- 
tance and need of adequate protection 
to merchant vessels in those seas against 
pirates. The principal representatives of 
the underwriters present was W. H. 
Coombs of the Navigator & General In- 
surance Co. The delegation met with 
only partial success as while the Gov- 
ernment promised to keep a supply of 
armed guards beyond April 1, the origi- 
nal date of the withdrawal, this is gnly 
in order to afford the shipping compa- 
nies “time to make their own arrange- 
ments.” 


Piracy Not Excluded From Marine Cover 


In discussing the situation the Liver- 
pool “Journal of Commerce” says in 
part: 

“One of the points urged by the depu- 
tation was that the presence of armed 
guards in a ship renders more unlikely 
any attempt being made upon life or 
property. So far as life is concerned, 
there can be no question that any steps 
which are taken to prevent loss of life 
are justified, no matter what the expense 
may be. Where property is concerned, 
however, economies may have their place 
and it is to be presumed that this point 
was not overlooked by the deputation. 
At the present time ‘piracy’ is not ex- 
cluded from the cover of the marine in- 
surance policy by the ‘Free of Capture’ 
clause, but this is because in the days 
when that clause was drafted, piracy was 
not so much a question of organized 
banditry in one particular quarter of the 
globe, but a sporadic affair which de- 
pended largely upon the initiative of an 
individual who was able to purchase or 
capture a thip and use it for piratical 
purposes. 

Then the risk was comparatively small, 
being widespread, for one thing, while 
in many cases merchant vessels were 
sufficiently well armed to beat off the 
attacks of pirates when they occurred. 
Now, however, piracy is almost localized 
to the Chinese coast, is carried out by 
organized bands armed with modern 
weapons and is far more akin to war 
risk than ever it was in the days of 
Morgan and his like. Were the with- 
drawal of armed guards to result in se- 
rious losses to underwriters, they would 
be entirely justified in excluding piracy 
along with the other risks of the Free 
of Capture clause, and were this done, it 
is to be imagined that the additional 
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premium for the re-inclusion of the risk 
would be heavy. 
Overseas Trade Would Suffer 

In this manner, our overseas trade 
would suffer, for it is not to be ignored 
that in the event of insurance against 
piracy costing more, the ultimate cost 
would fall on the consumer, who, in the 
case under discussion, is either the con- 
signees mm an Eastern port or the con- 
signees of goods bound out of an East- 
ern port. In either case, British trade 
would suffer, and it may be asked 
whether it is a good policy to allow the 
cost of losses by piracy to fall on indi- 
viduals, and to harm trade, rather than 
providing guards to prevent piracy at 
the cost of the nation. When to the de- 
sirability of protecting property in this 
manner is joined the absolute necessity 
of protecting life, the argument gains 
such force that in logic it is overwhelm- 
ing, but logic is hardly to be expected 
from Government departments. 

One point more may be made. Under- 
writers no less than any other body of 
the commercial community, have a deep 
regard for the officers and crews of the 
vessels they insure. Captain Coombs 
has more than once pointed out that the 
merchant officer is the underwriter’s best 
friend, and in many respects under- 
writers have shown that they realize 
this, although their gratitude takes the 
form of protecting destitute rather than 
of helping those who are active in their 
profession. Here, however, is an oOppor- 
tunity for them to show their regard in 
a very suitable manner, and in a way 
which would help the active officer and 
at the same time protect underwriting 
interests. Were the whole marine in- 
surance market to join emphatically in 
the protests that are now being made in 
shipping circles, there is little doubt that 
the Government would have to recon- 
sider its position with regard to the de- 


termination to withdraw the armed 
guards. 
Underwriters wield more _ political 


power than they are aware of, and per- 
haps it is this that in the past has made 
them apathetic when questions of im- 
mense importance to them have been 
under consideration. If they were now 
to awake from that apathy and take a 
greater part in the agitation which is 
being carried on against the withdrawal 
of Government protection from mer- 
chant vessels in Chinese waters, they 
would at the same time serve their own 
interests and benefit the seafaring men 
in a very practical manner. 





ROBERTS & EBERT TO MOVE 


In connection with the beginning of 
the movement of marine underwriting 
offices away from the Beaver-South Wil- 
liam streets district Roberts & Ebert, 
Inc., United States marine managers of 
the Standard Marine of Liverpool and 
the Union of Canton and managers of 
the marine department of the Orient of 
Hartford, are moving on May 1 to 71 
William street. They will occupy the 
entire building consisting of three sto- 
rics and basement. This property is 
owned by the Mutual Life of New York. 
Roberts & Ebert, Inc., are now located 
in the Cotton Exchange Building where 
they have been for the last five years. 


NEW TURKISH CO. FORMED 

According to reports from Turkey 
some of the leading banks together with 
the holders of the state monopolies have 
formed a new insurance company called 
Dschiimhuriect with a capital of 500,000 
Turkish Pounds. The lines which this 
company will exploit have not as yet 
been published. 
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CASUALTY np SURETY | 





Harold P. Jackson Is the New 
President of Bankers Indemnity 


Succeeds C. Weston Bailey as Head of Casualty Running Mate 
of American of Newark; Resigns Norwich Union Indem- 
nity Post, Held Since 1926; His Career Points to 
All-Around Casualty Training 


Harold P. Jackson, who in a few years 
has won a fine reputation in the insur- 
ance business as an all-around casualty 
man, with experience in many angles of 
the business, is the new president of 
the Bankers Indemnity of Newark, cas- 
ualty running mate of the American of 
Newark, one of the large and fast grow- 
ing insurance groups. He succeeds as 
president of the Bankers Indemnity C. 
Weston Bailey, president of the Ameri- 
can of Newark and the Columbia of 
Dayton, 


Mr. Jackson resigns his post as presi- 


Accident & Indemnity. In 1917 he trained 
at Plattsburg; became a first lieutenant 
of infantry; and served overseas for 
two years with the A. E. F. in the Rain- 
bow Division. 

In 1921 he rejoined the Hartford Acci- 
dent & Indemnity and a year later be- 
cathe superintendent of the claim de- 
partment of the Norwich Union Indem- 
nity. Mr. Jackson advanced rapidly to 
the offices of assistant secretary and 
vice-president, which latter position he 
held up to the time the Phoenix Indem- 
nity separated from the Norwich Union 





HAROLD P. JACKSON 


dent of the Norwich Union Indemnity, 
which office he has held since 1926. His 
resignation was received with regret by 
the Norwich Union Indemnity, his rela- 
tions with that company being amicable. 
His Busy Career 

A native of Bar Harbor, Me., and a 
graduate of Dartmouth, Mr. Jackson’s 
first experience after leaving college was 
as a newspaper man. In that field he 
got several interesting stories which at- 
tracted attention, one of them being an 
interview with Jack Johnson, a champion 
pugilist who hi id visited a little Vermont 
4 wn one day in a high-powered racer. 

It was in 1911 that Mr. Jackson en- 
tered the insurance field. His first com- 
pany was the American Fidelity. Later 
he served successively with the New 
England Casualty, Zurich and Hartford 


C. WESTON BAILEY 


in 1926. Shortly thereafter he was elect- 
ed president of the Norwich Union. 


Bankers Indemnity Four Years Old 


The Bankers Indemnity started active 
operations on May 15, 1926, having a cap- 
ital of $500,000 and a surplus of $1,000,- 
000. Its vice-president and general man- 
ager at that time was the late Frederick 
E. Wilkens. The company got off to a 
good start, entering new states as fast 
as its progress permitted. In December 
of 1926 Charles Niebling, a well-known 
bankers in Newark, was elected presi- 
dent of the company, succeeding John 
H. Conover, who held that office for a 
few months. It was the tragic automo- 
bile accident suffered by Mr. Niebling in 
September. 1927, which finally made nec- 


(Continued on Page 42) 
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Home Indemnity to 
Get Started in June 


TO BE A $4,000,000 COMPANY 





Management in Sends of Southern 
Surety Officials; Kurth President and 
Moray Chairman of the Board 





The Home of New York made known 
this week that the Home Indemnity, the 
incorporation of which was announced 
some months ago, is expected to start 
active operations by June 1 with a capi- 
tal of $1,000,000 and a surplus of $3,000,- 
000. The management of the company 
will be in the hands of those in charge 
of the Southern Surety, the control of 
which was acquired this week by the 
Home Fire Security Corporation. 

The president will be Wilfred Kurth, 
holding this office in all of the Home 


companies. Chairman of the board will 
be Norman R. Moray. Other officers 
are as follows: 

John A. Diemand, executive vice-presi- 
dent; Frank A. Ungles, first vice-presi- 
dent; Frank E. Burke, vice-president and 
secretary; Harold V. Smith, vice-presi- 
dent and "secretary; Charles M. Martin- 
dale, vice-president and_ secretary; 
Thomas F. Cass, vice-president; Donald 
D. Smith, vice-president; O. W. Huncke, 
vice-president; Frank T. Gilson, vice- 
president; J. R. Molony, vice-president ; 
John S. Love, underwriting secretary; 
W. King, underwriting secretary; L. A 
Schmitt, general comptroller and actu- 
ary; E. A. Luther, agency secretary; 
William Preston, agency secretary; W. 
D. Dean, underwriting secretary; Paul 
Brown, assistant secretary and Clarence 
J. Crockett, assistant secretary. 


Directors and Executive Committee 


Directors of the Home Indemnity in- 
clude Edwin Atkinson Bayles, Frank E. 
Burke, John Claflin, William L. De Bost, 
John A. Diemand, Clarence H. Kelsey, 
Wilfred Kurth, Charles G. Meyer, Nor- 
man R. Moray, Gordon S. Rentschler, 
Harold V. Smith, Charles L. Tyner and 
William Ives Washburn. 

Represented on its executive commit- 
tee are John Claflin, Clarence H. Kelsey, 
Wilfred Kurth as president, Charles G. 
Meyer, Norman R. Moray, ex-officio, as 
chairman and Charles L. Tyner. 


STOCK PURCHASE COMPLETED 





Southern Surety Formally Enters Home 

Group; Moray as Board Chairman 
Directs Operations 

The stock purchase of the Southern 
Surety by the Home Fire Security Cor- 
poration was completed this week and 
with the election of officers and dirce- 
tors at special meetings of stockholders 
and directors this company formally be- 
came a member of the Home of New 
York group. 

As forecasted by The Eastern Under- 
writer in its issue of March 21 Wilfred 
Kurth was elected president of the com- 
pany and Norman R. Moray chairman 
of the board. Mr. Moray has been 
president of the Southern Surety since 
its organization as a New York corpora- 
tion and in his new office will continue 
actively in charge of its operations. Oth- 
er officers of the company were re-clect- 
ed to their respective posts. 

The Home Insurance Co., Kidder, Pea- 
body & Co. and Caldwell & Co. inter- 
ests are represented on the directorate 
as follows: Edwin Atkinson Bayes, Rox- 
ers Caldwell, John Claflin, William L. 
De Bost, John A. Diemand, H. P. How- 
ell, Clarence H. Kelsey, Thomas B: Kent, 
Mr. Kurth, David H. McAlpin, Charles 
G. Mever, Mr. Moray, Charles R. Sar- 
gent, Charles L. Tyner, Frank A. Ungles 
and William Ives Washburn. 

The following directors were elected 
as an executive committee: Messrs. Ty- 
ner, Moray, Sargent, Claflin, Kelscy, 
Meyer and Kurth. 





NO STATE FUND 





Massachusetts Legislature Will Not 
Pass Measure; Turned Down by 
Labor and Industries Committee 

An adverse report by the committe: 

on labor and industries of the Massa- 
chusetts legislature has been made on 
the proposed legislation to establish a 
State Fund for Workmen’s Compensa- 
tion insurance in Massachusetts, and has 
been accepted by the legislature without 
debate or revision, This bill is an an- 
nual and up to date it has been regu- 
larly turned down by the legislature. 


MORRIS BACK FROM TRIP 
Frank G. Morris, president, Standard 
Surety & Casualty, 
York this week after a successful mid- 
west tour of the company’s agencics 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
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MANAGERS 


INSURANCE CO. suttcs 





Home Office, 50 Union Square, New York City 


—_ 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 





returned to New 


nies 
jud 
cha 
Ger 


at ( 

\ 
sur. 
bec 
plis 
apt 
of | 
bee! 
‘Tra 
app 


som 
to s 
cuss 
mi 
is li 
tim: 
tion 
bili 
slig’ 
cip! 
its 
witl 
rect 
wro 
mA 
puls 
clai 
suri 
indi 
eve: 
inst 
met 


hop 


cen 
bec 
hav 
the 
per. 
the 
ag 
The 
ly 1 
eve 
for 
out 








April 18, 1930 










Ta te 








: , Pa. ee THE EASTERN 
ASSES UNDERWRITER 





Compulsory Auto Cover 
Under Fire in Britain 


R. J. SMITH’S COMMENTS ON IT 





Chairman of Scottish Auto & General 
Sees Little Good From Bill, Now 
Passed by Lords 





Compulsory automobile insurance is no 
more popular with the insurance compa- 
nies in Great Britain than it is here, 
judging from what R. J. Smith, C.B.E., 
chairman of the Scottish Automobile & 
General, said in his annual report given 
at Glasgow. 

Mr. Smith said: “The compulsory in- 
surance of all motor vehicles looks like 
becoming in the near future an accom- 
plished fact. Despite the declared dis- 
approval of the insurance companies and 
of the automobile organizations, it has 
becn included in the Government Road 
Traffic Bill, and has already received the 
approval of the House of Lords. 

“At last annual meeting I dwelt on 
some of the difficulties and objections 
to such a proposal, and subsequent dis- 
cussions have not removed or mini- 
mized these. The proposal in the bill 
is little more than a concession to sen- 
timent. It does not afford compensa- 
tion for injury except where legal lia- 
bility exists; it does not in the very 
slightest degree interfere with the prin- 
ciple of insurance as an indemnity only ; 
its only real gain to the injured person 
with a good claim is that it makes his 
recovery of an award certain when the 
wrongdoer is himself unable to pay. 

“On the other hand, I feel sure com- 
pulsory insurance will result in increased 
claims, both in volume and amount. In- 
surance companies are better game than 
individuals, and in the knowledge that 
every vehicle is insured or should be 
insured there will be a greater induce- 
ment to intimate claims and greater 
hopes of the results of pressing them, 

“This consideration is certain to ac- 
centuate a problem which has gradually 
become oppressive. Year by year we 
have watched with some apprehension 
the growing tendency on the part of 
persons injured by motor cars to seek 
the verdicts of juries to recover dam- 
ages against alleged erring motorists. 
The system has now developed so high- 
ly that threatened recourse to jury trial 
even for minor injuries is paraded be- 
fore insurance companies to extort sums 
out of all proportion to the injuries. 


Ease of Getting Lawyers 


“Impecunious claimants have no diffi- 
culty in obtaining legal service in any 
of the courts in the country, and such 
service is entirely dependent, in many 
cases, not on the merits of the claim, 
but on the legal hopes of extracting 
money from insurance companies in 
order to obviate the costs of litigation. 
The principle upon which a great num- 
ber of verdicts proceed appears to be 
that an injured person, having sustained 
certain injuries as the result of coming 
into contact with a motor vehicle, is 
entitled to recompense more or less 
handsome by the mere fact of his in- 
juries. The question of fault, which 
should determine the awards, receives 
but cursory attention. The slightest act 
of omission or commission on the part 
of the motorist is magnified and elabo- 
rated so as to constitute legal fault while 
the grossest negligence on the part of 
the pedestrian or injured party is sum- 
marily dismissed. 

“The fact now is that though the 
Principles of law which govern the mo- 
torist and the injured person may be 
the same, in practice the motorist has 
but a remote chance of success, and the 
pedestrian in seeking the universal salve 
ot money for his injuries is entering or 
Pushing an open door.” 





MAKES NEW APPOINTMENTS 
The following agency appointments 
have been made by the Commercial Cas- 
ualty: Donald R. Foster, Augusta, 
Maine; Arthur Carroll, Bristol, Conn.; 
R. L. French, Bridgeport, Conn. 











INCREASE UNEMPLOYMENT FUND 





New British Bill to Extend Borrowing 
Powers; Third to Be Presented by 
Labor Party 

A new unemployment insurance bill is 
being brought forward in England, ow- 
ing to the depletion of the fund and 
the nearing of the limit of borrowing 
power. 

It is the third bill to be presented in 
the unemployment insurance scheme. 
The first, which was stated by Margaret 
Bondfield, Minister of Labor, to be pure- 
ly a “stop-gap” measure, was passec 
through all its stages last July. It in- 
creased the Exchequer contribution and 
brought in an additional revenue to the 
fund estimated at about £3,500,000 a year. 
The second was the larger bill over 
which much Parliamentary time was 
spent last autumn, and on which the 
Labor Government came into conflict 
with the House of Lords. One of the 
last acts of the late Conservative Gov- 
ernment was to increase the borrowing 
powers of the unemployment insurance 
fund from £30,000,000 to £40,000,000. 

The present debt on the fund is some 
£39,000,000, and this is being added to 
at the rate of about £300,000 a week. 
Conservative members last week were 
recalling the fact that they had moved 
the rejection of Miss Bondfield’s bill 
of last autumn on the ground that the 
fund would soon become bankrupt un- 
less steps were taken to remedy matters, 
and they regarded the new bill as a 
vindication of their action. 





GENERAL RE. PROMOTIONS 
H. F. Witzel and E. A. Evans Elected 
Vice-Presidents; New Director in 
Holding Company 
H. F. Witzel, secretary, and E. A. 
Evans, assistant secretary of the Gen- 
eral Reinsurance Corporation were elect- 
ed vice-presidents of the company at the 
board of directors’ meeting this week. 
Promotions were also made in the Gen- 
eral Alliance Corporation, holding com- 
pany owning all the shares of the Gen- 
eral Reinsurance, being the election of 
W. W. Greene and H. R. Hastings as 

vice-presidents. 

A new director of the holding com- 
pany, elected recently, is Joseph An- 
drews, vice-president, Bank of New York 
& Trust Co. Mr. Andrews is also a 
director of the North Star. 





BROOKLYN APPOINTMENT 


The Guardian Casualty of Buffalo has 
appointed the Borough Hall Agency, 
Inc., of 26 Court street, Brooklyn, as 
its representative in the borough. 


LIQUIDATION COMPLETED 





Report of Superintendent Conway Filed 
on Great Eastern Casualty; Shows 
$85,820 Total Assets 

Superintendent of Insurance Albert 
Conway has filed a report showing the 
completed liquidation of the Great East- 
ern Casualty, which company was or- 
dered to liquidate in April, 1928, by an 
order of the Supreme Court. 

The total assets in possession of the 
Superintendent amount to $85,820, of 
which $50,000 is on deposit with the In- 
surance Department at Albany for the 
benefit of policyholders and creditors. 
The income received by the liquidator 
was $5,472 and the expenses of liquida- 
tion $681. After the payment of the only 
unpaid debt of $3 the deposit fund and 
the other assets will be distributed pro 
rata to the stockholders as soon as the 
report of Superintendent Conway is con- 
firmed by the Supreme Court. 

Organized in December, 1892, under 
the name of the Great Eastern Casualty 
& Indemnity, with a capital of $125,000 
and surplus of $25,000, the company made 
four increases in capital over a_ period 
of twenty-four years, this figure in 1916 
standing at $350,000. In May, 1920, the 
company made a reinsurance agreement 
with the Union Indemnity, agreed to dis- 
continue business and immediately start- 
ed voluntary liquidation of its affairs. 
It paid all of its debts in full as well 
as five dividends to stockholders, the last 
one being 25% declared in February, 
1928. 

At this point the board of directors 
requested the Superintendent of Insur- 
ance to liquidate the company. A court 
order directing this to be done was 
granted in April, 1928, and the report of 
Superintendent Conway filed this week 
shows the liquidation has been com- 
pleted. 


BERLIN BURGLARY WAVE 

Burglaries in haberdasheries and men’s 
clothing stores in Berlin have recently 
increased in an alarming way. Profes- 
sional crooks like to work on these tynes 
of stores as they find it easier to dis- 
pose of men’s furnishings than of cloth 
and ladies’ and girls’ wearing apparel. 
It is notable that ladies’ and girls’ fur- 
nishings stores are suffering much less 
under the Berlin burglary wave whereas 
in most countries ladies’ apparel, espe- 
cially underwear, is regarded as_ the 
greater burglary hazard. 





PLANNING ON JUNE CONVENTION 

The recently formed National Associ- 
ation of Accident and Health Managers’ 
Clubs made plans at its monthly meet- 
ing this week in Chicago to hold its 
first national convention in that city on 
June 5 and 6. 


A Few Unusual A. & H. Claims 


According to to a compilation of per- 
sonal accident and health claims made 
by the Standard Accident last year, near- 
ly $500,000 was paid by the company to 
assureds injured in automobile accidents, 
not including more than $36,000 paid to 
pedestrians injured by automobiles. | 

Thomas Hook, in charge of this line 
of business for the Standard Accident, 
says that certain items listed in the re- 
port are of special interest because of 
their unusual character. For example, 
more than $2,000 was paid as compen- 
sation for persons bitten by dogs and 
insects; $16,049 for injuries sustained as 
the result of assault, and $82,000 for in- 
juries resulting from athletic activities. 
Ivy poisoning accounted for nearly $700 
of the total and more than $18,000 was 
paid to assureds who were injured while 
attempting to crank their automobiles. 

There is, according to Mr. Hook, a 
typical O. Henry story connected with 
one paid claim, listed as the only item 
under the classification “Firearms.” 

The assured, Mr. N , although com- 
pletely sold on the idea of adequate ac- 
cident insurance protection, had not, at 





the time of the accident, been convinced 
that he needed burglary insurance, own- 
ing as he did a heavy Luger automatic 
pistol. He was deft in its use and often 
boasted of how he would deal with in- 
truders if they entered his house. Since 
his occupation required that he be ab- 
sent from home overnight on many oc- 
casions, he also instructed his wife in 
the use of the gun. 

One night, due to bad train connec- 
tions, Mr. N found it necessary to 
return to his home instead of continu- 
ing the contemplated trip. He arrived 
at 3 a. m. and opened the door with his 
pass key. Rather than wake his wife, 
he deposited his luggage in the hall and 
made preparations for sleep without 
turning on the lights. Yawning with 
fatigue, he lighted a cigarette . . and 
the roar of a gun and a sharp pain in 
the hand that held the match told him 
all too clearly that his wife had profited 
by his tutelage. Twenty dollars covered 
medical aid and the Standard Accident 
paid the bill. 

Incidentally, Mr. N 
en out burglary insurance. 





has since tak- 





Excess Insurance Co. 
Prospered Last Year 


MADE $850,000 GAIN IN PREMIUMS 





Drop of $201,829 in Surplus Largely Due 
to Market: Depreciation; Reserves 
Strengthened 

A most favorable report on 1929 op- 
erations was submitted by James Gibbs, 
president, Excess Insurance Co. of Am- 
erica, to the annual meeting of stock- 
holders last week in which it was shown 
that the company had produced net writ- 
ten premiums of $2,107,814 last year or 
an increase of approximately $850,000 
over the previous year. An increase of 
$451,160 — also made in the legal claim 
reserve, this figure now standing at $1,- 
042,021 while the unearned premium se 
serves se » last year <¢ : $1,- 
pret t up last year amounted to $1, 

President Gibbs pointed out that the 
surplus of the Excess showed a reduc- 
tion of only $201,829 last year, caused 
to a large extent by the depreciation in 
the market value of securities. The com- 
Panys investment portfolio as of De- 
cember 31, 1929, totaled $3,377,899, as 
compared with the total of $2,433,607 aut 
the close of business in 1928. | 
paid amounted to $292,841. 

‘our new directors were elected to the 
board last week, being Bryce 
partner of West & Co., investment bank- 
ers of New York and Philadelphia; P 
Erskine Wood, partner of Grayson M-P. 
Murphy & Co. investment bankers of 
New York; Charles B. Harding, partner 
ot C. D. Barney & Co., also investment 
bankers of New York, and David H 
Thomas of New York, formerly presi- 
dent of the Augusta Aiken Railway Co. 
Officers and committees of the company 
were re-elected for 1930 and the feeling 
was uppermost that under the leader- 
ship of President Gibbs the company 
will enjoy continued progress during the 
current year. 


Losses 


Blynn, 





H. & A. CONFERENCE PLANS 


Select J. P. Collins, National Casualty, 
as One of Speakers for Annual 
Meeting in June 
_J. P. Collins, agency supervisor, Na- 
tional Casualty, is the first speaker to 
be announced for the forthcoming an- 
nual meeting of the Health & Accident 
Underwriters’ Conference which will be 
held June 3 to 5 at Wawasee, Ind. Mr. 
Collins, who is president of the National 
Association of Accident and Health 
Managers’ Clubs, will talk on “The Re- 
sponsibilities of the Accident and Health 
Agent to the Public and to His Com- 

pany.” 

Harold R. Gordon, executive secretary 
of the Conference, promises that the an- 
nual dinner as usual will be one of the 
features of the meeting. The entertain- 
ment this year is to be provided bv the 
Lincoln National Life and a fine program 
is being prepared. Early reports indi- 
cate a large attendance. 


NEW DUTIES FOR W. P. COMSTOCK 

W. P. Comstock, who resigned? a short 
time ago as statistician of the London 
Guarantee & Accident, is now connect- 
ed with the New York office of the 
Continental Casualty as the executive 
representative of the company in all 
bureau and other organization activities. 
Mr. Comstock was with the London 
Guarantee for six years and before that 
was at the home office of the Conti- 
nental Casualty in Chicago as statisti- 
cian. 





NOT RESPONSIBLE FOR ROAD 


An automobile driver cannot recover 
against a municipality for an accident 
arising from wet oil and grease deposit- 
ed on a road by passing cars unless an 
unusual condition is shown, according to 
“Case & Comment.” In the case report- 
ed the court held that the driver, know- 
ing the condition of the street, took the 
risk upon himself. 
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Sucuial pore As a 
Merchandising Medium 


STANDARD ACCIDENT’S IDEA 





Field Men in Three-Month Ad-Match to 
Sell Local Agents on Use of 
Direct Mail Campaigns 
A new step in insurance advertising 
has been taken by the Standard Acci- 
dent with the introduction of an “ad- 
match,” meaning competitive solicitation 
of advertising campaigns from agents of 
the company by special agents. This 
idea, conceived by Vice-President E. J. 
Schofield and C. E, Rickerd, advertising 
manager, is being conducted on a _ na- 
tional scale during March, April and 
May. Its purpose is to extend the facili- 
ties of the Standard Accident’s advertis- 
ing department to as many avents as 
possible in order that they might better 
sell insurance to their prospects. 

Three Groups of Prizes 

To encourage special agents to turn in 
signed orders for direct mail campaigns 
from agents the Standard Accident has 
offered three groups of prizes, the na- 
tional prize being for the largest num- 
ber of such orders. There are no handi- 
caps for this prize, each special agent 
throughout the field having a like oppor- 
tunity to compete for it. 

Each branch will give a prize to the 
special agent turning in the most cam- 
paigns from that branch’s territory. 
3ranch managers are given the privilege 
of setting their own handicaps for the 
“specials” in accordance with any un- 
usual conditions known to them. The 
third prize will be given to the branch 
having the best campaign-per-man av- 
erage. This prize is an oil painting de- 
picting Victory, done by special assign- 
ment to a well known national artist in 
Detroit. 

The special agent winning a branch 
prize or the national prize has many ar- 
ticles from which to choose. 

In discussing the contest Mr. Rickerd 
stresses that publicity service for local 
agents has progressed to a point where 
it can be “tailored” to fit their individual 
needs. He says that the company’s spe- 
cial agents were selected as a merchan- 
dising medium because of their youth 
and enthusiasm, and because of the re- 
sults they could obtain individually. Hun- 
dreds of campaigns have already been 
received in the “ad-match” contest. 


CHANGES DIVIDEND PLAN 





California State Fund to Give Larger 
Reward to Good Risks; Poor Risks 
Out of the Picture 
The state compensation fund of Cali- 
fornia has recently put into effect a new 
plan of apportioning dividends to policy- 
holders whereby those who have had a 
good experience will receive a larger re- 
turn and those with poor accident rec- 
ords will not be paid a dividend. Under 
this plan the minimum dividend former- 
ly paid regardless of individual experi- 
ence will be eliminated and no dividend 
will be paid on policies producing a loss 
ratio in excess of 95% except in the case 
of those with premiums of $300 or less. 
The surplus earnings contributed by this 
group will determine the dividend they 

will be paid. 

Frank J. Creede, manager of the fund, 
feels that the new plan will have the 
effect of encouraging greater safety mea- 
sures on the part of policyholders with 
poor loss experience. He believes also 
that it is justifiable to give a larger re- 
ward to those whose low accident rec- 
ords demonstrate that they have given 
whole-hearted attention to the elimina- 
tion of accidents. 





N. J. CASUALTY APPOINTMENTS 

B. Victor Cranston, resident vice-pres- 
ident and state manager for New Jer- 
sey with headquarters in Newark for 
the Consolidated Indemnity & Insurance, 
has announced the agency apnointments 
of the Westwood Bergen Realty Co. at 
Westwood and the Charles B. -Duffy, 
Inc., at Paterson. 
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SKIMP ON BONDS 
Virginia State Auditor Finds Many 
County Treasurers Carrying Less 
Than Law Prescribes 

Shortages in bonds on county treas- 
urers in Virginia were found by Lee 
Moore, state auditor of public accounts, 
he declares in his annual report. In 
most cases bonds have been increased 
when he has pointed out this condition. 

Mr. Moore says: “The bond is to se- 
cure both state and local funds and must 
be not less than 50% of the amount re- 
ceived annually by the treasurer. In a 
large number of cases I have found that 
the law was not complied with, the 
amount of the bond being for less than 
50% of the amount annually received by 
the treasurer. 

“T have brought this to the attention 
of the proper authorities with the re- 
sult that with a few exceptions the bonds 
have been increased or additional bonds 
executed to comply with the law.” 





SUIT OVER DEPOSIT BOND 





Written to Cover Particular Certificate, 
Trust Co. Claims, But Used Wrong 
Form; Commercial Cas. in Case 
The United States Circuit Court for 
the fourth district has remanded the 
case of the Clarksburg Trust Co. vs. the 
Commercial Casualty, involving a deposit 
bond, with instructions that it be trans- 
ferred to the equity side of the docket. 
The court did not commit itself as to 

the final disposition of the case. 

The Clarksburg Trust Co. of Clarks- 
burg, W. Va., sued the Commercial Cas- 
ualty for recovery on a $20,000 bond is- 
sued to cover a deposit of that amount 
in the Fayette City National Bank. The 
deposit in que stion was made on a time 
certificate whereas the bond covered 
only deposits subject to check. The 
trust company claimed that the bond 
was written by mutual agreement to 
cover the particular deposit. 

The federal district court at Clarks- 
burg ordered a verdict for the trust 
company. The final action of the ap- 
peal court is still to be given. 





RATE HEARING POSTPONED 


The hearing into contract bond rates, 
called by Superintendent Albert Conway 
for Monday of this week with the Town- 
er Rating Bureau, has been postponed 
until next Monday in order to give the 
Towner Bureau ample time to prepare 
its case. 

The surety companies are showing 
considerable interest in the questions 
which are expected to come before the 
conference and the interest runs high 
as to what action the non-bureau car- 
riers such as the U. S. Guarantee and 
Seaboard Surety will take. It goes 
without saying that agencies through- 
out the country are vitally concerned in 
the suggestion that the acquisition cost 
on contract business be materially low- 
ered by reason of a rate reduction. 


JOINS CONTINENTAL CASUALTY 





R. L. Fontaine, Decatur Newspaper Man, 
Becomes Associate Editor of Com- 
pany House Organs 
Robert L. Fontaine, formerly a news- 
paper man in Decatur, IIl., has joined the 
Continental Casualty as associate editor 
of the “Continental News” and the “Con- 
tinental Agents’ Record,” the two house 
organs published in the interests of field 
representatives of the Continental Casu- 
alty and Continental Assurance. Mr. 
Fontaine will also be associate editor of 
the “National Agents’ Record,” published 
by the National Casualty, one of the af- 

filiated companies in the group. 

Mr. Fontaine has had considerable ex- 
perience in the field of business writ- 
ing, also some training in actual sales 
work. After attending Asbury Colleve 
in Kentucky and the Northwestern Uni- 
versity at Chicago, studying pournalism 
in both places, he joined the staff of the 
Decatur “Herald” as a reporter. In ad- 
dition he has done some free lance writ- 
ing, especially of a sales nature. 





H. W. HEINRICH TO SPEAK 





Travelers Expert on Program of Eastern 
Safety Conference; Other Insurance 
Men on Managing Committee 
H. W. Heinrich, assistant superinten- 
dent, engineering and inspection division, 
Travelers, is to be a speaker at the sixth 
annual Eastern Safety Conference on 
April 24 in Newark, N. J. Mr. Hein- 
rich’s subject will be “The Facts About 

Industrial Accident Hazards.” 

Represented on the general managing 
committee for this conference are W. G. 
Cole, Metropolitan Life; A. R. Law- 
rence, Compensation Rating & Inspec- 
tion Bureau of New Jersey; Charles M. 
Senft, Globe Indemnity, ‘and L. L. 
Spencer, Travelers. 





WRITES $1,000,000 BURGLARY LINE 
A $1,000,000 burglary policy was re- 
cently written by the Equitable Casu- 
alty & Surety on a bank in New York 
state through Joseph J. Arnold, mana- 
ger of the company’s northern New 
York branch office. The line was taken 
by the Equitable largely because of the 
special protection feature installed by 
the bank’s officials upon recommenda- 
tion of the Equitable’s underwriters. 





RETURNS FROM COAST 
Winant Van Winkle, vice-president 
and general manager of the Commercial 
Casualty, has returned from an extended 
trip to the Pacific Coast. He accompa- 
nied Neal Bassett, head of the Firemen’s 
of Newark. 





THE ART OF CONVERSATION 

Dominating the interview is vastly dif- 
ferent from dominating the conversation, 
observes the “Continental Agents’ Rec- 
ord” this month. Some salesmen say 
little but secure much business; others 
say much but make few sales. 


DISBELIEVE BANK HOLD-uUp 





Maryland Casualty Seeks Right to Show 
Cashier and Witness a Drug Addic: 
Virginia Bank in Case 
The authenticity of a hold-up 
bank witnessed only by a drug addicted 


cashier is the center point of a <jit 
against the Maryland Casualty by ] \| 


Kelly, receiver of the Bank of Ivantoe, 
Va. An appeal by the company is jje- 


fore the United States Circuit Cour of 
Appeals. The casualty company ¢l. 1s 
that the hold-up was not the wor! of 
outside persons.. 

Attorneys for the company took ex- 
ception to an instruction of the layer 


court to the jury restricting their 6 y- 
sideration of evidence that the boank’s 
woman cashier was a drug addict. ‘he 
story of the woman was the sole ¢yi- 
dence that a hold-up took place. ‘lhe 
court instructed the jury that it could 
consider the drug addict testimony only 
to determine whether it was drug adiic- 
tion of external violence that resulted in 
the cashier being. taken to a_ hospital 
after the robbery was alleged to have 
taken place. 

The company also objected to an al- 
leged improper argument by the bank's 
attorney who told the jury that he rep- 
resented a “busted” bank which was 
secking judgment against a wealthy cor- 
poration, intimating that the money so 
received would be used in paying de- 
positors of the institution. 





OPEN HARRISBURG OFFICE 


The Union Indemnity and the New 
York Indemnity have opened a surety 
service office at Harrisburg, Pa., under 
the direction of William I. Jones, for- 
mer secretary of the Associated Penn- 
sylvania Contractors. This service office 
has been created to give to agents of 
the two companies and to their contrac- 
tor clients detailed information about 
public work contemplated throughout 
the Commonwealth of Pennsylvania. 
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Travelers’ Compilation Puts Autos 
At Top in Causes of 1929 Mishaps 


rsonal accident statistics show con- 
clus vely that the public hazard which 
has been created by the widespread use 
of motor vehicles is the outstanding 
cause of death and injury by accidental 
means in this country, according to the 
1920 compilation of experience by the 
Travelers. 
lhe figures of the Travelers for last 
year disclose that more than 30% of 
all the mishaps to which all men are 
exposed without regard to their occu- 
pat'on were the result of the operation 
of motor vehicles. That injuries suffered 
in such occurrences are more serious on 
the average than those sustained by oth- 
er accidental means, is also indicated by 
the figures, since nearly half of the sev- 
era! million dollars paid out in claims 
were distributed to policyholders because 
of automobile accidents. 


Home Accidents Second Largest 

The accidents which produced the next 
largest percentage of claims resulted 
from mishaps in and around the home, 
the actual figures for last year being 
16.59% in number for accidents inside 
the home and 10.06% outside the home. 
Benefits paid out because of injuries suf- 
fered in and around the home were 19% 
of the entire amount, but that injuries 
suffered within the home are more seri- 
ous as a rule than those occurring out- 
side is indicated by the fact that while 
the number of claims arising from .ac- 
cidents within homes was. two-thirds 
greater than those which resulted from 
mishaps outside, the payments due to 
accidents within homes exceeded the sum 
paid out because of mishaps outside by 
more than 160% 

\ccidents occurring in sports and oth- 
er forms of recreation were third in 
number, the statistics disclosing that they 
accounted for 19.57% of the total of all 


mishaps, and for 14.59% of the claim 
payments. 

Injuries suffered by pedestrians, ex- 
cluding those accidents involving motor 
vehicles, were responsible for 13.43% of 
the total number of claims, and for 
9.23% of the payments. Travel acci- 
dents, exclusive of the motor vehicle, 
accounted for 4.62% of the number of 
claims and 5.24% of the payments, while 
under the heading of miscellaneous, the 
statistics list 4.16% of the claims by num- 
ber and 4.59% in payments. 

Collisions and Skidding 

A study of the data on motor vehicle 
accidents shows that the greatest num- 
ber of injuries were caused by the col- 
lision of cars with other vehicles, trains, 
street cars, pedestrians and inanimate 
objects. Three out of ten persons re- 
porting claims in 1929 because of motor 
vehicle accidents were hurt in collisions. 

Next to collisions, the skidding and 
ditching of cars was responsible for the 
largest number of injured, the figures 
disclosing that one out of six of the mo- 
tor vehicle casualties was caused in such 
a manner. One out of eight was hurt 
in caretaking and repairing cars, while 
one out of six was injured entering or 
leaving an automobile and by _ being 
caught in doors and windows. That 
many motorists are still operating cars 
which have to be cranked, or frequently 
attempt to so start their cars when the 
usual means fail, is shown by the fact 
that one out of fourteen was injured 
while trying to perform such a feat. 

Pedestrians who got in the way of 
automobiles numbered one-fourteenth of 
those injured in motor vehicle accidents. 
The part taken in the occurrence of mo- 
tor vehicle accidents by defective appli- 
ances is also shown by the Travelers’ 
figures, as the number of mishaps caused 


by the lack of proper mechanical ad- 
justments led to injuries to one out of 
every forty-three hurt in automobile mis- 
haps. Jolting and lurching of cars, due 
either to poor streets and highways or 
to improper operation, caused injuries 
to one out of every thirty-four. 

Falls in Home and Outside 

When it comes to an analysis of the 
accidents in and around the home, the 
central theme of all the mishaps seems 
to be to “Faw Down and Go Boom,” 
because within the home falls caused 
injuries to one out of every three hurt, 
and outside the home better than one 
out of every two. 

People within the home fall from 
chairs, tables and windows, getting in 
and out of bed, from ladders. in bath 
tubs and showers, into trap doors and 
chutes, on floors and rugs, on stairs, and 
over objects in their way. But the fa- 
vorite fall of all—if such there can be— 
seems to be on stairs, with tumbles on 
floors and rugs second in frequency. 

The personal accident experience of 
people outside their homes follows the 
trend of human events within homes, it 
is indicated by the figures, because again 
falls led the procession of accidental oc- 
currences with one out of every two per- 
sons being injured that way. Collisions, 
burns, cuts, strains and bites by animals 
and insects are found to be among the 
category of accident causes outside the 
home. Among falls, the law of gravita- 
tion apparently works overtime when- 
ever people are strolling on walks and 
uneven ground around their homes, one 
out of seven being injured under such 
circumstances. Falls on steps were near- 
ly as numerous. with those that hanpened 
as a result of icy conditions third in 
point of frequency. Animals and insects 
were responsible for injuries to one out 
of every twenty-six, and in order not 
to cast unnecessary odium on animals, 
it is interesting to note that nearly as 
many were bitten by insects as by ani- 
mals, and that the average claim pay- 
ment because of insect bites was three 
times greater than the average payment 
on account of animal bites. Falling ob- 


jects caused injury to one out of every 
twenty persons, and bumping into ob- 
jects and other persons produced injury 
to one out of every forty-five. 

The much-harassed pedestrian, exclud- 
ing the motor vehicle as a cause of trou- 
ble, was bothered more by falls, just 
as the home habitat, than by any other 
single accident hazard, three of out every 
four finding misfortune awaiting them 
in their sudden contact with mother na- 
ture. More than 50% of all falls in- 
volving pedestrians occur on pavements 
and uneven ground, while three out of 
every ten come by their injuries when 
streets and walks were icy. 

Particles in the Eyes 

One out of every twelve suffered from 
particles in their eyes, -wh'ch may ex- 
plain in part why other pedestrians were 
hurt in collisions. Animals and insects 
caused injury to one out of every fifty, 
but more were bitten by animals bv far 
than by insects. Animal-drawn vehicles, 
bicycles, motorcycles, trains and street 
cars caused injury to one out of every 
twenty-five. 

The casualties that occur in recrea- 
tional activities are divided almost even- 
ly between games and other forms of 
exercise. Among the games, golf is high 
up on the list of casualties, with a victim 
out of every nine of the total disabled 
in sports and recreation. One out of 
every eighty was hurt while dancing, 
which does not speak very well for pres- 
ent-day forms of the so-called terpsi- 
chorean art. Bowling proved too stren- 
uous for one out of every thirtv. while 
among the followers of Isaak Walton, 
the ratio of injured was the same. 

Sixty-five per cent. of the accidents 
which occurred while people were trav- 
eling, exclusive of the motor vehicle, in- 
volved railroads, but that such modes of 
getting about the country on common 
carriers are becoming safer each year is 
shown by a review of the comparv’s 
statistics since 1918, when more than 7% 
of all mishaps involving people, irre- 
spective of their occunation. hannrened on 
such carriers, as against 4.6% in num- 
ber in 1929. 
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Sees Greater Interest 
In Health Insurance 


LELAND M. WILLSON’S VIEWS 





Century Indemnity Underwriter Gives 
Credit to Two Weeks’ Waiting 
Period; Its Advantages 


Leland M. Willson, accident and 
health underwriter of the Century In- 
demnity, takes a sanguine viewpoint on 
the future of health insurance both from 
underwriting and. selling angles. Al- 
though this line has suffered an under- 
writing loss for a number of years past 
Mr. Willson believes that the two-wecks’ 
waiting period is the improvement which 
has removed the stigma that once beset 
health insurance. Writing in a recent 
issue of “The Messenger,” the company 
house organ, he says: 

Accident insurance and health insur- 
ance are so closely related that they are 
almost invariably spoken of together, and 
are often considered as a single line. 

In spite of the fact that both forms 
coyer personal disability, however, they 
are quite different from an underwriting 
point of view. Perhaps it was a general 
lack of understanding of these under- 
writing differences which caused health 
insurance to be shunned as a source of 
trouble some ten or fifteen years ago. 

Effect of Age on Health Insurance 

In accident insurance we have the haz- 
ards of occupation as a basis for figuring 
premium rates; in health insurance occu- 
pation does not affect the disability fre- 
quency to an appreciable extent. al- 
though disability is longer among those 
whose work requires phvsical exertion. 
We have, therefore, made two groups, 
one of which embraces classes “A” to 
“1).” inclusive, and the other classes “E” 
and “F.” 

It is age which has the greatest effect 
upon health insurance. Many underwrit- 
ers have advocated the age-rate basis 
for health premiums, similar to the plan 
in use for life insurance. However, that 
method is not practicable in connection 
with cancellable insurance, and further- 
more would unnecessarily complicate the 
agent’s work. As a convenient compro- 
mise, two age classes are established. one 
covering ages eighteen to fiftv. and the 
other ages fifty-one to fifty-five. 

There are, therefore, two groups ac- 
cording to occupation and two groups ac- 
cording to age, which makes a total of 
four premium rates for all risks. So far 
as simplicity in quoting a premium is 
concerned, it would seem that health in- 
surance presents no more difficulty than 
accident insurance. 

When Rates Are Increased 


For a number of vears the companies 
have been faced with an underwriting 
loss on their health business. The obvi- 
ous remedy was an increase in premium 
rates, but experience has taught us that 
when the rates are increased we can 
expect the so-called “selection against 
the company” also to increase, and the 
net results is sometimes worse than the 
condition which we are seeking to rem- 
edy. It is eal that a man whose 
health is not quite normal should be will- 
ing to pay a high premium, while the 
man in good health should decline to do 
So 

This situation forced the companies to 
tighten up on the underwriting of health 
business. Applications from border-line 
cases were declined; waivers were re- 
inet eliminating liab‘litv for anv dis- 
ease from which the applicant had suf- 
fered or appeared likely to suffer; poli- 
cies were cancelled immediately after the 
settlement of a claim, and the agents and 
their clients quite naturally developed a 
dislike for health insurance. 

Many agents with a substantial volume 
of accident premiums have not a single 
health risk on their books. This means 
that their accident and health premiums 
could be just about doubled provided 
satisfactory method of handling the 
health business could be devised. 


The two-weeks’ waiting period pro- 


vides that method. By eliminating the 
numerous claims for disability lasting 
only a few days, the premium is reduced, 
which brings health insurance within the 
reach of more insurable risks. Also the 
loss ratio is improved, thus enabling the 
company to handle the underwriting 
along much less stringent lines with very 
few declinations and cancellations. 

It is natural that this two-weeks’ wait- 
ing period should not have met with in- 
stant approval, but as its advantaves be- 
come more widely understood the agents 
and the ing’uring public are rapidly 
changing their view. One of the force- 
ful reasons which appeal to the prospec- 
tive buyer is the fact that each $5 unit 
of weekly indemnity would cost $3 or $4 
more if the first two weeks were cov- 
ered. This means that he would be pay- 
ing this $3 or $4 for the possibility of 
collecting $10 indemnity, which amounts 
to a premium rate of 30% or 40%. Such 
a rate is too high excent for the person 
who has some reason to believe that dur- 
ing the year he will experience disability 
from illness. The waiting period there- 
fore discourages the poor risks and en- 
courages the normal healthy risks. 


BEHA IN DEMAND AS SPEAKER 

Addressed Two Local Bodies This Week; 
C. E. Ward New Chairman of Auto- 
mobile Casualty Underwriters Ass’n 


James A. Beha, general manager of 
the National Bure aul of Casualty & Sure- 
ty Underwriters, is having a round of 
speaking engagements these days. Ac- 
companied by E. E. Robinson, automo- 
hile denartment manager of the Bureau, 
he addressed the Automobile Casualty 
Underwriters’ Association, composed of 
metropolitan automobile men, on Tues- 
day and on Thursday he appeared before 
the New York Casuz ulty Managers 
Luncheon Club. Both engagements gave 
him an opportunity to meet with the 
local men and become familiar with their 
problems. Mr. Beha talked informally. 

The Automobile Casualty Underwrit- 
ers Association is now entering its third 
year and at its luncheon meeting this 
week elected Charles E. Ward, assistant 
secretary, Preferred Accident, as chair- 
man succeeding Ambrose Ryder, assist- 
ant vice-president, Great American In- 
demnity. Mr. Ryder was congratulated 
on the fine service he had rendered dur- 
ing his term of office. W. H. Crawford 
of the Lloyds Casualty and W. S. Cooper 
of the Phoenix Indemnity were re-clect- 
ed vice chairman and secretary respec- 
tively. 

Mr. Ward, the new chairman, has had 
many years of experience in the auto- 
mobile end of the business and enjoys 
a good reputation as an underwriter. 
His connection with the Preferred Acci- 
dent dates back to 1911. 





ACCOUNTING BOOK OUT IN SEPT. 


Casualty Actuarial Society Asks Those 
Interested to Send Subscriptions Now 
to Defray Printing Cost 
The response so far received by the 
Casualty Actuarial Society to its an- 
nouncement of the book, “Casualty In- 
surance Accounting,” by R. S. Hull, 
comptroller, Standard Accident, indicates 
that there is enough interest in this 
publication to proceed with the print- 
ing. Richard Fondiller, secretary-treas- 
urer of the Society, anticipates that the 
book will be ready about September, 
1930, and urges all those interested in 
subscribing to it to make their remit- 
tances to the order of “Casualty Actu- 
arial Society—Publication Fund” at the 
rate of $10 per copy and mail to him 

at 75 Fulton street, New York. 

Mr. Fondiller emphasizes that the pub- 
lishers require the sum of $2,000 in ad- 
vance to cover printing costs, which 
amount cannot readily be financed by 
the Society. Inasmuch as the Society 
will derive no financial benefit from 
“Casualty Insurance Accounting” it is 
felt that those interested will be glad 
to assist in forwarding their remittance 
in advance. 


BACK FROM SOUTH AMERICA 


President W. G. Wilson of National As- 
sociation of Casualty & Surety Agents 
Impressed by Countries Visited 


William G. Wilson, president of the 
National Association of Casualty & Sure- 
ty Agents, and general agent in North- 
ern Ohio of the Actna Life, is visiting 
New York before returning to Cleveland 
from a long trip he made down the West 
Coast and up the East Coast of South 





W. G. WILSON 
America. He made the trip across the 
Andes from Valparaiso to Buenos Aires. 

It was a cruise trip and several insur- 
ance men were in the party, including 
Hugh Scott Riddle of Atlantic City, and 
Major Ral Parr of Parr & Parr, Balti- 
more. Buenos Aires greatly impressed 
Mr. Wilson who says it is a second Paris 
but with more beautiful parks and more 
modern. The potentialities of Argen- 
tine are so vast that the Ohio insurance 
man thinks it will be one of the great 
nations eventually. 

One thing which caught the attention 
of the Americans on the railroad trip 
across the pampas country was the tre- 
mendous extent of the ranches and the 
thousands of head of cattle. In Argen- 
tine the great landowners do not esti- 
mate their holdings by acres but by 
leagues. A square league is ten miles 
square. Some ranches have as many as 
300,000 heads of cattle. 





Goodwin Bill Held 
As Unconstitutional 
MASS. SUPREME COURT OPINION 
Boston Insurance Men “Jubilant; Act 
Called for Automobile Insurance 


Through State Fund 


The ; Massachusetts Supreme ( surt 
transmitted to the state senate on ‘|! 


i CSs- 
day the unanimous opinion that the jnj- 
tiative bill sponsored by Frank A. Gujod- 
win, former motor vehicle commission- 
er, to provide automobile insurance 
through a state fund was unconstitution- 
al in most of its provisions. Insurance 
men in Boston were jubilant at this 


news inasmuch as _ the opinion of the 
court apparently makes it impossil)! e, if 
the bill is rejected, to submit it to the 
voters at the next election. Goodwin 
refused to discuss the matter with re- 
porters, desiring to study the opinion 
which was rendered before it was ex- 
pécted. 

The Supreme Court held that the de- 
scription of the act as it would appear 
on the ballot was inadequate; that the 
act created an insurance monopoly by 
compelling registrants to insure in the 
proposed state fund instead of insurance 
companies of their own choice; that leg- 
islature has no authority to compel every 
owner to pav tribute to a corporation 
such as would be created under the act; 
that it would drive competitive insur- 
ance out of business, and that it re- 
auires the unconstitutional use of pub- 
lic funds. 





MAKES TWO APPOINTMENTS 

The Standard Surety & Casualty has 
appointed this week the Lincoln Nation- 
al Co., Fort Wayne, Ind.. and Burdick 
& Lawrence of Saratoga Springs, N. Y., 
as general agents for casualty and sure- 
ty lines. Both of these offices are prom- 
inent in their respective cities. 





NEW BRANCH MANAGER 


The National Surety has appointed 
Claude J. Hoskinson as its branch man- 
ager for Arkansas and Mississippi. Mr. 
Hoskinson was formerly in the insur- 
ance department of the Peoples’ Trust 
Co. of Little Rock, Ark. He will make 
his headquarters at Memphis, Tenn. 





J. WALLERSTEIN IN TOWN 
J. Wallerstein of Paris and South 


America, who owns controlling interest 
in some South American insurance com- 


panies, is at the Hotel Plaza. 





The Export Indemnity has been ad- 
mitted to Virginia. 








H. P. Jackson Heads Bankers Indemnity 


(Continued from Page 38) 


essary his retirement from the presiden- 
cy of the company. 

E. H. Babbage, now secretary of the 
company, came into the organization in 
December, 1926, as assistant general 
manager. He had formerly been vice- 
president of the New York Indemnity 
and had a background of prior experi- 
ence with the Commercial Casualty, 
Globe Indemnity and Ocean Accident. 

' is interesting to note that Laurence 
E. Falls, vice- president of the American 
of Newark, became a director of the 
company in 1927, two years before the 
American took over the Bankers. The 
premium income of the company was 
doubled during 1928, the net production 
being $2,444,540, and the surety field was 
entered. 

Joined American of Newark Last Year 

Early last year the control of the com- 
pany passed to the American by an ex- 
change of stock, and this move brought 
the Bankers Indemnity into one of the 
most important company groups in the 
country. Under the new arrangement 
Mr. Falls became vice-president of the 


company and C. Weston Bailey, presi 
dent of the American, took similar oifice 
with the Bankers. Mr. Bailey has s‘ rved 
the business of insurance with distine- 
tion for more than half a century «nd 
is widely known for his ability as ai i- 
surance executive. 

Last year the ‘Bankers Indemnity had 
a net premium volume of $3,000,39° and 
its total assets stood at $5,825,504) as 
compared with $4,121,546 in 1928, An in- 
crease of $500,000 was made in ca tal, 
bringing this figure up to $1,500,000; sur- 
plus remained at $1,000,000. The com- 
pany had a gain of $208,818 from in\<st- 
ments. A 

Now located at 31 Clinton street, S°\" 
ark, the Bankers Indemnity will move 
into the new building of the America: 0! 
Newark on Washington street upor 1S 
completion this fall. Situated in “ ol 
residential section of the city, this | MW d- 
ing will be seventeen stories in, hash! 
including the tower. Its style of archi 


tecture is Colonial and it will be on his 
the most imposing insurance struct!!! 
of Newark when completed 
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